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SUICIDE RECORD FOR 1925 


Trend in General Follows Business Conditions--Rate Highest 
in Sacramento 


By Frepertck L. HorrMan, LL.D. 
Consulting Statistician, The Prudential Insurance Company of America 


HE suicide rate during 1925 was slightly 
higher than during previous years, but not 
alarmingly so. The rate, however, reached 
the highest point with one excetion since 
1918, and it is now 0.2 per 100,000 in excess 
of the rate for 1900. The returns this year 
are limited to seventy-five cities with about 
continuous records for 
1925 was 


which 
The rate for 


27,500,000 population, for 
twenty-six years are available. 

per 100,000, while in 1920 the rate was as low as 12.3, and in 
1908 as high as 21.5. The question always arises in consider- 
ing suicide rates whether the facts in the case are actually and 
completely recorded. As I have often had occasion to point 
pout in connection with homicide, there is an increasing tendency 
to skillfully disguise the facts tending to give a distorted judg- 
ment as to whether in given cases the verdict should be one of 
Of interest in this connection is a 


15.6 


accident, suicide or murder, 
recent case reported in the New York Times, a dispatch from 
Port Huron, Mich., dated April 28, and to the effect that “re- 
turning after an absence of four years to find that he had been 
officially recorded as dead, his former wife married to another 
man and the $10,000 life insurance he had carried used by his 
former wife to erect an apartment house bearing his name out 
Of respect to his memory, Adelaid Lebert has started an in- 
vestigation, quarrel 


Ft a9 


Four years ago he disappeared after a 


3 


with his wife. He was registered as missing and later on iden- 
tified as suicide.” Such cases are far from uncommon. Particu- 
larly suspicious are quite a number of cases where persons fall 
out of a window and it is absolutely impossible to ascertain 
whether they fell, were pushed or jumped with suicidal intent. 
Students of the suicide problem might to advantage give 
special attention to Niagara Falls, which has always had special 
attractions, and where many lives have come to an untimely 
end. No particular precautions seem to be employed by the 
local authorities to prevent such occurrences and no accurate 
If a complete statement of 


a 


1e facts were published it would make an illuminating con- 


figures are kept or are obtainable. 
1 
I 


t 
tribution to the subject. But Niagara Falls evidently prefers 
to prevent the truth from being fully understood. 

A careful reading of such cases has long since convinced me 
that the probable number of suicides in this country is higher 


than the number recorded. The record for 1900-1925 is given 


in the table on the next page. 

In more detail the record of seventy-five American cities for 
1924-1925 shows an increase in the rate for all cities com- 
bined from 15.3 to 15.6 per 100,000 of population. The in- 
crease in the rate occurred in thirty-seven out of the seventy- 
five cities. The highest rate is again reported for San Diego, 
Calif., or 39.6 per 10,000, which, however, is measurably less 


than the rate for the previous year, which was 45.2. The next 
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SUICIDES IN AMERICAN CITIES—1900-1925 Death “ll of these excessive suicide rates represent cities in the Middle 
— West and the Pacific Coast. The experience, however, this y 
No. of per year 
Cities Population — no’? conforms with what has been observed in the past. : 
100 16,822,918 59 5. ; : e 
100 17,378,086 2,703 15.6 I am able to add to the foregoing table another return for journ 
100 17,934,812 2'988 4 ae ; sed hes: ' ont 
100 18,490,757 ey Ne fifty-two American cities, limited, however, for the year 1925, price 
100 19,045,700 35 a ; fa - ; if 
100 19,602,647 330 _ For these cities, which are mostly all of a smaller size, the aver. J Ean", 
100 20,158,392 ; sod e 
100 ok ine 586 _ a age death rate was only 13.4, which is somewhat less than the 
100 21,2 5 a. a ‘ . 
100 826, 4 or ss average for seventy-five cities, given at 15.6, The highest rate 
100 Jane ode aK: 5 : e = ; f 
100 22,904,660 byt as in this table is for Sacramento, or 54.0, which is considerably 
100 23, ,106 954 . é e ‘ ‘ J 
a4 wpe oor ving higher than the rate for San Diego, given as 39.6. Sacramento, 
100 p 5 5, 20.¢ se ae d . : 
= estat reed es this year leads all of the 127 cities for which the ip | ciart 
29,010,190 me - - ee : ae ; 
= yotyrt oo ried formation is available. For the larger cities of this country the ] Rober 
( 0,001,049 pip cies ia alee ¢ . 
= zane eee ae =s suicide rates for 1925 are as follows: New York City (Man- ] shotto 
0,900 Ove 2.9 : ; 
30 RG ar 135  hattan and Bronx), 20.4; Chicago, 14.4; Brooklyn (Borough), ne 
24,766, 3,772 - A : . : , : len 
ro pipe red re 10.6; Philadelphia, 12.5; St. Louis, 17.5; Baltimore, 12.1, and J “les 
75 27,404,111 4,282 sida Boston, 14.2. For’ most of the cities, however, the suicide 
highest rate occurred iri Los Angeles, or 35.7, followed by San rates for 1925 are below the average for American cities as q ose 

. . 4 . 7, . > S le 
Francisco with a rate of 31.6; Denver, Colo., 28.8; Tacoma, whole. ; ee 
Wash., 28.7; Portland, Ore., 26.9; Oakland, Calif., 26.8; The suicide problem is one which has attracted many stu- | Cooyri 

SUICIDES IN 52 AMERICAN CITIES—1925 Death = 
SUICIDES IN SEVENTY-FIVE AMERICAN CITIES Pg ge 
1924 1925 —— gie 100,000 OL, 
i TEER 813,365 96 ::3 706,006 «806 )30=— 18.14 Akron, Oltio...c.....ccccccceeseoecssers 243,04( 31 ine 
weeny a 86,596 4 4.6 a ae 2 ee Sener ane 117,820 12 10.2 
Boston, Mass... .....- 784,378 109 13.9 Wrueee 6 93l MABE AiR, FAL woe os cco resecccoceenes 66,148 2 30 ~ 
Bridgeport, Conr...... 163,013 15 9.2 154,240 21 13.6+ PERM MEERA SIN oN) < 050 s/e:are-0:414<re.0ieesoreie a ietets 53,2! : 2 4 TEN 
Brockton, Mass....... 70,695 5 Ae 65,343 10.7+ SCD ee VRP RNEE ik ate o'oi4; cin: s\/crsi/svera slorn'wieie 6 ett - 6 
Brooklyn, N. V........ 2,197,298 237 10.8 2,203,235 234 10.6 BNE TON os onic xa niencassansde sih91s 10 18. 
TS eee 545,088 60 11.0 538,016 49 9.1 BIEMMACNAI, ALB 6 oie 6.656 c cs eer oe se cows os 205,671 7 he 
ONS ae Saas 126,349 16 12.7 128,642 12 9.3 OU CO TY CSR ee Cae Geer Briere ICT 106,260 = Hs 
2 Se | ane 2,900,484 443 15.3 2,995,239 430 14.4 ICOGSE RANIAS, TOW. <6 oo 60.56 6-000 4-9.660 0:68 52,791 0 Pa , 
Cincinnati, Onio....... 418,671 66 15.8 409,333 74 18.1+ Chelsea, Mass SO ee re ROO Oe pid : as insur 
Cleveland, Ohio 905,457 119 13.1 936,486 138 BA ict COMIN ZEON ICY. 6. 0 caine. oe 0! 58,% = . og 
Columbus, Ohio. . 262,748 33 12.6 279,836 28 10.0 Dallas, Texas... ..... ae yrgrt 36 as repor 
Dayton, Ohio.... 169,160 16 9.5 172,942 25 14.5+ Des Moines, Iowa 149, or 4 ot 
Denver, Colo....... i 276,758 60 oi .7 280,911 81 28.8+- El Paso, MR rors 5 ap hy grata eiuie rece Maa 7 : 2 : new 
Detroit, Mich... ...... 1,233,692 151 12.2 1,242,044 157 1216+ Fort Wayne, Ind........ 2... ..sculssscs 97/346 18 184 
Elizabeth, i. ee 105,992 5 4.7 108,555 5 4.6 BREE PN OPE Rice cok a ciace, sis careisrn gre a.ace losers 154,847 28 ip that 
Serre 105,635 12 11.4 118,657 13 11.0 RSeAD Sek ge aB MASS ca! o> 5-.cn's: diavsigi alle a’eis(ecere/si/ sie 23,37 o 4 + 
Fall River, Mass...... 121,209 9 7.4 128,993 11 8.5+ Lea REECE BIC POVENOINS «5-050 -a/5:0.e.p50:0 Soares: 0 wieilet 6s 81,731 at aa ance 
Grand Rapids, Mich... . 149,244 17 11.4 153,698 17 11.1 Harrisburg, BY aes aietiig: steele (ecereit 6: aie, sieteiose. hs ~~ Le i e- 
Hartford, Conn........ 155,892 15 9.6 160,197 12 7.5 Highland Pathe, Mich. ....6 cece. cc secacwss 72,289 138 over 
Haverhill, Mass....... 58,371 16 27 .4 49,232 11 22.3 ESQUEEGT  CKAS 5:0. 05:00 010 oon viele wieitis'9i 6 ee = a 
Holyoke, Mass........ 61,472 4 6.5 60,335 1 1. 7 PASO DIG sory 6800's j019. 0's: 0/0 4s, einieisieisieres 57 3 +H 9 at most 
Indianapolis, Ind...... 349,691 57 16.3 358,819 63 17.64+ Kalamazoo, Mich....................005 rt 4 Bs oie 
Sereey City, WN. T.....- 312,202 31 9.9 315,280 26 8.2 IRANSASTCIE Vy IRANEOS 5 6 sie: :0's «6 6: 610.0)s0-0'4 1] 6,053 5 3.8 nae 
Lawrence, Mass....... 98,342 9 9.2 oer 10) «910.74 Keeavilie, Tenn... o.oo ccc e ccc cece 95,404 7 1.3 
Lincoln, <a 59,938 3 5.0 60,941 9.8+ MPARUEORCCE AER. x ois ose '6. 61s sre sicini0 wieisin'ers/aisie'e big : : Th 
Los Angeles, Calif..... 695,383 228 32.8 730,827 261 35.7+ 1 UNS E Fae 0 Ne Re irae re 53 = we ( 
Lowell, Mass.......... 115,814 8 6.9 110,296 6 5.4 Eeoeeamenel (Cals. o.).3.c.6c:66 6 wc aoiscisine ans 12 116 10 i 
McKeesport, Pa....... 48,730 6 13.3 49,097 8 16.3+ PIR acho ga Gk ORR rele ese eels gn 2 SF in 
Malden, Mass......... 51,358 3 5.8 51,789 4 7.7+ Macon, Ga. Next a on ee ead oc eo ea ees erase od fr : a 
Manchester, Mass..... 82,299 12 14.6 83,097 Ro! 1.2 Memphis, Tenn...............++seeeeeee 7 4 " ; when 
Manhattan & Br nx.... 3,139,585 489 15.6 2,817,197 575 20.4+ New Britain, Conn. Ree ante gat ree ar = 3! : ry ae 
Milwaukee, Wis....... 495,789 72 14.5 509,192 81 15.9+ Niagara Falls, N. Y..........0.-seeeeeee one’ 133 of ‘a taken 
Minneapolis, Minn..... 417,505 74 be Og 425,435 106 24.9+ BN ANSEC EN vie fasciales 0.0 4.0: <ivieie'e's) sieervinies cles ged . ‘ 
Mobile, Ala........... 64,206 8 12.5 65,955 o.1 PAS OE GP CONE Ss 3-0-5: 450, 5%e eso: sharp ausie-o Sais \tere 56,732 + 99 mem 
Nashville, Tenn....... 122,320 22,180 136,220 21 15.4 OES WER 5s oo acaccssss 75,333 5 9.9 are 
Newark N, Bs ore ieee 445,585 50 11.2 452,513 51 11.9+ Portsmouth, WAR tick vice eee oe Te RK OS pola : 39 years 
New Bedford, Mass.... 135,719 11 8.3 119,539 12 10.0+ Racine, MOMIREE pain eck Ya'"o 3 2eCCUa crs Distant Be RLEC@ RC Ok ere Gad P B ; as : 
New Haven, Conn.... 175,866 14 8.0 178,927 16 8.9+- Richmond, Va............--seeeeeee eens pogo ™ 10:3 1eaV} 
New Orleans, La....... 409,566 57 13.9 414,493 65 15.7+ MEST EIOCME EE crow cca ras ie oni O sO eee ike 5 a : = 54.0 fas 
Newport, R.I......... 31,875 .: eee ie 27,757 3 10.8+ Sacramento Calif Be ovat nooo ecg a a cage See 72,261 39 nt lation 
Newton "Mass........- 48,948 3 6.1 53,003 9 17 .0+ SAN AGLONIO, VORAS 5 5: «0:66 here: c gisreie 0 6s ee ace 198, {069 22 65 : 
Oakland ee 247,235 74 29.9 253,700 68 26.8 Schenectady, BN. Ae ai poud ai aiialere siete eidle sone, @ sere 92 : 786 6 102 lives 
Orange N. iysbri tee rage ho 34,924 4 11.5 35,379 1 2.8 Springfield, Ds ok cbs! Ca E A ewes Slee wibiee 68,725 es 4 3 
Passaic, N. J........-. 69,332 7 10.1 arene rare 04,743 14 4 amour 
Paterson, N. _ 140,757 24 iy ne | 141,695 7 12.0 EOEES AAMC ETN oso o's. ivisis ule Gos eee 4, 71,07 : 7" 
Petersburg, of Re ae 34,140 bi aa0,0 35,712 3 8.4+ Topeka, K: IR rasa elca: Son slate was eat stat nina saa 35, 41 : a 935 mally 
Philadelphia, Pa....... 1,949'870 2) 15/3 1,979,364 247 12.5 EB, RS REIIST ACRRRE Rea NGl ee 132.223 7 Ae ‘hip 
Pittsburg, Pa....... Fe 613,708 70 11.4 631,563 94 14.9-+ Tulsa, 2) 3 oe or ier _ = F 13 ing fr 
item OTe... .<.++0% 282,804 74 26.2 282,383 76 26.9 Utica, N. ¥ Ruedas atece ae ets oe ba eae areas _ : 4 s 13.6 ; 
Providence, R.I....... 244,205 31 be 267,918 29 1.8 Wichita, Kansas..............0eeeee sees 8 267 He 38 few y 
On €or 42,454 6 14.1 43,787 3 0.9 Yonkers, N. Y....-.eesseeeeeceeceeeeees 115,647 _10 oe wh 
S| eee 35,956 6 16.7 43,47 8 2 a 6 pepe can B4 ever, 
Reading, Pa........ ie dey okd 7 : anes = -. ,099, ; ss ‘ 
roy 331,405 36 316,786 : 3.6-+4 : a2 a arsis 
Sc Louls’Mo........ 815008 168 20.6 821,943 144 17.5 dents on sociology and economics, but no one has ever essayé : 

” Paul, Mi oe 244,203 34 13.9 246,00 26 i REL ; — a i Stren 
hog: nga 42106 83 7.1 42,821 4 (9.3+ more skilfully on the subject than Prof. Morselli, an Italian 
S ake City, Utah... 30,018 11 8.5 130,948 2 8.3+ ; ; retain 
San Diego, Calif. owe 00,746 4145.2 106,047 4239.6 scientist and anthropologist, whose book was published mort ie 

franci lif... 18044 207 37.8 557,53 76 «31.6 paris “- 
ne a ae “OL 577 9 9.8 123:134 6 6.4 than thirty years ago. All sorts of efforts have been made to 

ne 141311 29 20.5 2/266 A - es 

eee Wades 353/019 99 28.0 yo correlate suicide to season or weather conditions, environment : 

erville, Mass...... 100,429 7 7.0 99,032 5 5. moro 
Spkane, Wash. cree = oe — 6 tor social ia poverty or riches, education of illiteracy, : I 
Springfield Ill......... 13 20.7 33,923 4. re py ; Bibs: he a 
SpringSeld, Ma: eee 7 las 142,065 19 13-44 occupation, mental condition, etc, While many conclusions st 
Ss re 30 6.0 82,003 20 .9-> = ; e mpe 
ocean ia Ss. ue 104,455 30 28.7+ have been advanced, none seemingly have stood the test of re I 
Toledo, Obio.......... 37 3 28713 2 t : >" nig aesihe Siac 
Trenton, <i Ree veces 7 ws vase Staats peated experience. Broadly speaking, however, it is safe to say a 
Washington, D - = eo ( . ‘hee . we - a ee eS e f of the 
Worcester, Mass. 15 a. 190,759 21 -11.0+ — that the business conditions of the country have a fairly definit tol 

TR STATS Aan ae. ices ey . e._© . . : ° ) eS 
27,401,702 4,195 15.3 27,404,111 4,282 15.6 relation to the suicide rate, in that when business failures aré 
- ° e e wee sus £ reall . acs rous orce 
Seattle, Wash., 27.3; Minneapolis, Minn., 24.9; Spokane, excessive, the suicide rate generally increases. A prospe nies 
Wash., 27.3; Minneapolis, Minn., 24.9; Spokane, Wash., 24.8. (Concluded on page 13) 
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TEN YEARS’ GROWTH AND WASTE 
URING the ten years ending with 
1925, twenty-eight of the older life 

insurance companies of the United States 
reported a trifle over $33,000,000,000 of 
new business issued and paid for. Of 
that vast amount, the net gain in insur- 
ance in force is represented by something 
over nineteen billions of dollars, while al- 
most ten billions have gone off the books 
ina decade by lapse and surrender. 

The figures shown in the table on page 
10 indicate a high degree of waste, even 
when certain unfavorable elements are 
It will be re- 
banner 


taken into consideration. 
membered that following the 
years of 1918, 19, and 20, there was a 
heavy loss in insurance through cancel- 
lations written during that time, on the 
lives of people who had purchased large 
amounts of life insurance due to abnor- 
mally increased earning capacities, result- 
In the past 
lew years there has been manifest, how- 


ing trom the war conditions. 


ever, a noteworthy improvement in the 
the written. 
Strenuous efforts have been put forth to 
retain business once placed on the books, 


persistency of business 


and not only lapses but surrenders have 
been materially reduced. 
improvement is due to the high caliber of 
the agency organizations of the several 
working through — efficient 
The present problem 
0: the agency organizations would seem 
to he the more concerned with keeping in 
lorce insurance already on the books, as 
much as with the procurance of new 


companies, 


agency managers 


Much of this_ 


business. The table on page 10 indicates 
that while progress is being made, the 
need is an urgent one, and is evidenced 
by the billions of dollars of lapsed and 
surrendered insurance occurring within a 
ten year period. 

Taking the table as a whole, it appears 
that during the ten years the terminations 
by lapses equaled 17.77 per cent of the 
new issues, 12.02 per cent went off the 
books by surrender, and 58.19 per cent 
was retained, leaving 12.30 per cent to be 
accounted for through natural changes, 
such as death, maturity, and expiry. 

The relative growth of the companies 
is shown in the column of percentages of 
gain to new issues, from which it appears 
that 16 companies gained amounts equal 
to more than 50 per cent of their new is- 
sues, while 7 others show better than 40 
per cent. In percentage of increase in 
insurance in force, twenty-two of the 
twenty-eight companies more than 
doubled their business outstanding, indi- 
cating a most substantial growth. 





The Four Horsemen 


War, pestilence, famine and cataclysms of nature 
have taken toll of 62,000,000 human lives since the 
outbreak of the World War. This is the estimate ad- 
vanced on Thursday at Washington by the Assistant 
Director of the League of Red Cross Societies. By 
categories war has accounted for 9,000,000 lives, 
civil war for 6,000,000, famine for 6,000,000, epidemic 
for 40,000,000, and earthquake and flood for 2,000,- 
000. The uneasy conscience of mankind, seeking for 
an alibi, may stress the fact that two-thirds of the 
grisly harvest has not been the work of man, though 
he certainly did his bit in accentuating the effects of 
famine and disease. 

First in rank among the visitations of nature has 
been the influenza, the secret of which is still to be 
traced and mastered. It has been estimated that be- 
tween May, 1918, and March, 1919, the ‘flu’? took 
25,000,000 lives, or not far from 2 per cent of the 
entire population of the world. In India it has been 
deduced from the results of the census of 1921 that 
between twelve and thirteen million people must have 
during the epidemic. Entire regions in 
Africa were swept clean of life, and one can only 
conjecture what the death totals were in the interior 
of the continent, concerning which no definite informa- 
tion is available. In the United States the deaths 
in 1918-19 were nearly 550,000, and the total for the 
five years up to 1923 has been estimated at 750,000. 
The outbreak of 1922, though less took 
nearly 17,000 lives in Great Britain during the first 
three months of the year. 


perished 


virulent, 


From the classified list as given above it is easy 
enough to ascertain the one country which has suf- 
fered most heavily. Soviet Russia has felt the scourge 
of war, of civil war, of famine and of pestilence. 
The first and the last she shared with the rest of the 
world. Civil war and famine have been almost 
peculiarly her own. Germany after the fall of the 
Hohenzollerns and China in the course of chronic in- 
ternal war have made contribution to the casualties, 
but there is little doubt that the 6,000,000 deaths 
credited to civil strife are nearly all to be allocated 
to the Bolshevist revolution and the civil wars that 
followed. 

Similarly the 6,000,000 lives taken by famine would 
be almost entirely Russian lives, with a small allow- 
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COMMISSIONERS MEET AT 
CHATTANOOGA 
Los Angeles Selected as Annual Meeting 
Place on November 15 

CHATTANOOGA, TENN., June 8—The Na- 
tional Convention of Insurance Commissioners, 
at its mid-year conference in Chattanooga, 
Tenn., Tuesday, selected Los Angeles as the 
meeting place for the annual gathering, and 
November 15 as the opening date. A vacancy 
on the executive committee of the Convention 
was filled by the election of Wesley E. Monk, 
Commissioner of Massachusetts, to fill the 
post left open by the election of Commissioner 
Harry L. Conn of Ohio as president. 

The report of the committee on blanks, sub- 
mitted by Henry D. Appleton, chairman, was 
adopted with a few minor changes in blank 
forms. 

Many Insurance Commissioners from the dif- 
ferent States are assembled for the two-day 


conference. Representatives from insurance 
companies and magazines are also present as 
guests. 


Albert S. Caldwell, Insurance Commissioner 
of Tennessee, welcomed the visitors for the 
State, and Mayor Richard Hardy of Chat- 
tanooga welcomed them on behalf of the city 
at the opening session. The response was made 
by President Conn. 

F. L. Gardner, Poughkeepsie, chairman of 
the executive committee, and Walter H. Ben- 
nett, secretary of the National Association of 
Insurance Agents, are attending the meeting. 
The outstanding social event was a banquet 
Tuesday night in the ball room of the Hotel 
Patten, presided over by Commissioner Cald- 
well. The visitors spent Tuesday afternoon on 
sightseeing trips to Lookout Mountain and the 
Civil War battlefields around Chattanooga. 
The business sessions are being presided over 
by President Conn. He predicts the Los 
Angeles convention will be the largest meeting 
the Commissioners’ Convention has ever held. 


Continental Life Increases Dividend Scale 

The Continental Life Insurance Company, 
St. Louis, Mo., has announced a new dividend 
scale under which the accumulations have in- 
creased about five per cent over the previous 
scale. Provision is made for a dividend at the 
end of the first year which may be applied 
upon the second year premium. Dividends left 
upon deposit with the company receive interest 
compounded annually at the rate of five per 
cent. 








ance for China. No one can say how many millions 
of the lives lost by epidemic should be directly traced 
to the economic collapse brought on by the revolution 
and the civil wars. Between 1914 and 1924 there 
disappeared from the soil of what is now the Soviet 
Republic something like 20,000,000 people. If the 
influenza estimates for India are correct, it would 
show a country with 20 per cent of the world’s popu- 
lation contributing the same percentage of casualties. 
The present Soviet Russia had in 1914 a population 
of about 150,000,000, or roughly 10 per cent of the 
world’s population. But this 10 per cent of population 
contributed during the next decade from 25 per cent 
to 35 per cent of the casualties for the entire world.— 
The New York Times. 





THE SPECTATOR 































































N EVERY line of en- \- 
deavor there will be found 
a few individuals, or com- tx 
panies, who invariably rise a) 
above their competitors. " 


Assets = = 


Organized in 1892, the Mis- 
souri State Life Insurance 
Company has enjoyed a 
rapid and substantial growth, and today 
ranks among the foremost insurance com- 
panies of the world. In matters of service, 
progressive ideas and liberal treatment of 
both policyholders and Agents, it occupies 
a unique position of leadership. 


With admitted assets of more than $61,000,- 
000, and outstanding insurance in excess of 
$587 ,000,000, it stands 19th among the 348 
Legal Reserve Life companies of the United 
States in volume of insurance in force. 


The Missouri State Life has made many 
valuable concessions to the insuring public, 
both in underwriting rules and benefits con- 
tained in policy contracts. Its contracts are 
singularly free from restrictions and broad 
in their coverage. An outstanding feature 
is the early cash loan values. In most 


The March of Progress 






In 34th Year 


Insurance in force = $587,586,508 








policies there is a loan value 
available to help pay the 
second year’s premium; 
cash values begin at the 
end of the second year in 
the more popular contracts. 
= $ 61,889,485 

These liberal provisions 
greatly minimize the 
Agent’s selling effort. 


The constant aim of the Missouri State Life 
is the perfection of its service to policy- 
holders and Agents. A system of Branch 
Offices in important centers, in addition to 
General Agencies, has been developed to 
give direct and prompt service to clients 
and representatives. 


With its Home Office in Saint Louis, “‘the 
City surrounded by the United States,’’ the 
Company enjoys a distinct geographical ad- 
vantage in expediting the handling of its 
business in all parts of the country. 


Its multiple plan of insurance selling through 
its Life, Accident and Health, and Group 
Departments, offers Agents an exceptional 
opportunity to multiply the results of their 
daily workand thereby multiply theirincome 


Missouri State Life 
Insurance Company 


M. E. Singleton, President 


Life - Accident 


Home Office, Saint Louis 


Health - Group 
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pAUL M. RAY APPOINTED 


Becomes Vice-President and Agency 
Supervisor of Provident Life 
and Accident 


COMPANY WILL EXPAND 


Life Department Planning Ambitious Pro- 
gram—New Executive Well Trained 
for Office 
CHATTANOOGA, TENN., June 4.—Effective the 
this month, Paul M. Ray, who has 


been for a number of years assistant superin- 


middle ot 


tendent of agencies for the [quitable Life In- 


Company of Iowa, joins forces with 


surance 
the Provident Life and Accident Insurance 
Company, of this city, and becomes vice-presi- 


dent and superintendent of agencies for the life 
department, according to an announcement from 
the home office here to-day. Mr. Ray’s connec- 
tion with the Des Moines company ceased on 
May 31 and he is now making arrangements to 
take up his residence in Chattanooga. 





Paut M. Ray 


Acquisition of the services of Mr. Ray, it is 
explained, is but another step in a broadening 
program of development which the Provident 
has undertaken and means, it is said, that the 
life end of the company’s business will now be 
promoted with the same vigor that has given 
the accident and health branches their present 
high standing in the insurance world. The life 
department of the Provident is only eight years 
old but since its inception the company has 
placed more than $25,000,000 of insurance in 
force. With the coming of Mr. Ray, it is said, 
an expansion program along ambitious lines will 
he inaugurated, plans for which are now in the 
making, 

In Mr. Ray, the Provident has secured a man 
Whose experience is said to fit in well with the 
plans Which the company has in view for the 
turther development of its life business. In 
his twenty years in life underwriting he has 
made a working acquaintance with all sides of 
the business, from carrying a rate book as a 


CLARIS ADAMS SECRETARY OF AMER- 
ICAN LIFE CONVENTION 
Well-Known Indianapolis Attorney 
ceeds Thomas W. Blackburn 
Omana, NeEB., June 8.—The executive com- 
mittee of the American Life Convention, in a 
session held this week at Colorado Springs, 
unanimously voted to appoint Claris Adams as 
secretary and counsel to succeed Thomas W. 


Suc= 


Blackburn, whose resignation was announced 
last fall. Mr. Adams is a member of law firm 
of Turner, Adams, Merrell and Locke of In- 
dianapolis and Chicago. He is well known to 
insurance people in all classes of business, hav- 
ing been on the program of many important 
conventions during the past few years. He is 
a law partner of George Turner, former in- 
surance commissioner of Indiana and at present 
counsel to the Casualty Information Clearing 
House of Chicago. 

Mr. Adams is a young man of exceptional 
ability as an orator and a brilliant lawyer. He 
was a candidate for nomination for United 
States Senator from Indiana a few weeks ago. 

Mr. Adams will, doubt, prove a 
worthy successor to Mr. Blackburr, who has 


without 


so lone and arduously conducted the affairs of 
the American Life Convention. Mr. Black- 
burn was cone of the most widely known and 
best liked men in the entire insurance busi- 
ness, and his retirement will be a source of 
resret to a veritable legion of friends. 


general agent and then into 








liciting agent to 
home office work as a field supervisor and super- 
intendent of agencies. 

Like many other good life insurance men 
who have risen to high places in the profes- 
sion, Mr. Ray got the background for his train- 
ine in the field of education, being first a 
teacher and later a superintendent of public 
He began writing life insurance dur- 
ing the vacation taking a 
special agent’s contract with the Equitable Life 
Assurance Society, of New York. 

His first connection as a full-time man was 
with the Iowa Life Insurance Company in 1908, 
a company that was just then getting started. 
His accomplishments with a rate book were so 
outstanding that he was called into the home 
agents, in 
Later 


schools. 


summer months, 


office and made superintendent of 
which capacity he remained until rors. 
Mr. Ray took a general agency with the Equi- 
table Life of Iowa, establishing himself at 
Waterloo, Iowa. The connection proved to be 
both pleasant and profitable. In the year 1917, 
his third with the company, Mr. Ray’s agency, 
as a result of his organization and training of 
men, stood fourth among all the agencies of 
the company. In recognition of his ability, the 
company called him into the home office and 
made him a field supervisor and, later, assistant 
superintendent of agencies, in which capacity 
he has served since 1918. 

Perhaps his most important work in this con- 
nection has been the part he has played in the 
education and training of the Equitable’s agency 
force, which work has gained for him an en- 
viable reputation in the insurance world. He 
has appeared before many organizations as a 
speaker on this subject. 





BRADFORD H. WALKER 
ADVANCED 


Becomes First Vice-President of Life 
Insurance Company of Virginia 


OTHER PROMOTIONS 


Charles A. Taylor Elected Actuary—I. T. 
Townsend Promoted to Assistant 
Vice-President 
RIcHMOND, VA., June 5.—At a special meet- 
ing of stockholders held this week, Bradford 
H. Walker, vice-president of the Life Insur- 
ance Company of Virginia, was elected first 
vice-president of the company, a new post cre- 

ated by the stockholders. 

On June 1, Charles A. Taylor was appointed 
Mr. Taylor has been in the employ 
of the company since he was mustered out of 
the United States army in 1920. In 1923, he 
was appointed assistant actuary. The’ position 
of actuary has been vacant for several months, 
owing to the advancement of John Sidney 
Davenport, Jr., to the vice-presidency of the 
company. 

Stuart Cooke, chief clerk in the legal de- 
partment, has been made assistant to Powhat- 
tan Breeden, Jr., manager of the ordinary de- 
partment. Mr. Cooke has been in the service 
of the company over twenty vears. Sidney J. 
Hilton, of the treasury department, succeeds 
to the position of chief clerk in the legal de- 
partment. 

I. T. Townsend, for a number of years assist- 
ant secretary of the company, and more re- 
cently assistant manager of the mortgage loan 
department, has been appointed assistant vice- 
president. 


actuary. 





Lincoln National to Increase Stock 

INDIANAPOLIS, IND., June 8—A_ general 
meeting of stockholders of the Lincoln Na- 
tional Life Insurance Company has been called 
for Monday afternoon, June 14, at 2:30 o'clock, 
at Fort Wayne, Ind., for the purpose of voting 
on the authorization of an increase of the 
company’s capital stock. 

The board of directors of the company at 
their meeting, May 24, authorized Arthur F. 
Hall, president, to call the special meeting. 
They recommended that the company increase 
its capital stock from $1,000,000 to $2,000,000. 
The new issue would then be sold to stock- 
holders at the par of other increasing issues 
authorized in the past. 





H. W. Frey Promoted 
Henry W. Frey, of the group division of 
the Metropolitan Life Insurance Company, New 
York, has been transferred to Chicago in the 
capacity of group divisional sales manager for 
Illinois, Minnesota, Michigan and Wisconsin. 
For the past two and one-half years Mr. Frey 
has been the principal group representative of 
his company in New England and the South, 
and it was because of the excellent record made 
xy him while in charge of those sections that 

he received the Chicago appointment. 
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HIOME IFE Insurance Ser- 
LIFE vice second to 
none for efficiency and 
SERVICE dispatch. 
means IBERAL Policy 
Contracts which 
Continuous fully meet the public’s 
Hadélulaess present day needs. 
ROGRAM _Insur- 
ance facilities. 
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° creases reflecting 
Changing the advantages accru- 
Conditions ing from efficient man- 


agement as well as eco- 
nomic prosperity. 
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Men and Women of 
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ed for the task of 

maintaining this ser- OF NEW YORK 


vice and effecting a 
greater distribution 
of its benefits. 
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Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 
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Pan-American Service Includes 


Educational Course 

Individual Sales Planning 

Aid in Organization and Business Building 

Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co, 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 











INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with premiums payable annually, semi-annual- 
y or quarterly, and 
INDUSTRIAL Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


WOE i655. 'o: nares. oa orn w a 5 wena aleeieeieoetsieeiee $46,562,667 .40 
NS EIST ENOG Ss: 66° 5.6,16) oxo 0ce:"ssas 0 eveseseyaieiniw ore al Sve leieesiel etre 39,940,092 .25 
CRP ALENG: SUCPIIB. 6.6:c.6.05:6 s010% snecrame neces 6,622,575 .15 
MR SAMESE ATES AE OTCS 6526.65 ia era's. cia vies i.e niacwiianee 292,834,191 .00 
Payments to Policyholders................... 3,392,156 .76 
Total Payments to Policyholders since Organiza- 

RUDD sa: 5 cus:3 siete ussateccyecaverererereleseretaereotaiarerne? 2 . $39,176,371 .91 


JOHN G. WALKER, President 




















Provident Mutual 


Life Insurance Company of Philadelphia 
Founded 1865 * 





Pennsylvania 


Provident agents in their approach have 
the advantage of the national advertising of 
the Company which is striking and original 
and also of a Direct Mail Campaign. 
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AMERICAN LIFE MEDICAL SECTION 
Meeting at Colorado Springs Largely At- 
tended 

Cuicaco, Lu., June 7.—The Medical Sec- 
tion of the American Life Convention is hold- 
ing its sixteenth annual meeting at the Broad- 
moor Hotel, Colorado Springs, Colo. ; session 
dates being June 8, 9 and 10. The meeting 1s 
well attended with medical directors of life 
companies present from all over the United 


States. 

Dr. fohn B. Steele, of the Volunteer State 
Life of Chattanooga, chairman of the medical 
section, chartered a special car for the trip 
from Tennessee, picking up large delegations 
of the “docs” from Chicago and the West at 
St, Louis and Kansas City. 

The meeting is generally attended by a num- 
ber of life company presidents as well as the 
doctors, and the president of the American Life 
Convention, H. B. Arnold, of Columbus, Ohio, 
save a talk immediately following Dr. Steele’s 
opening address. The executive committee of 
the American Life Convention usually finds it 
convenient to hold its sessions at the same loca- 
tion during the same week. 


The doctors put in three full days taking up 
various medical subjects in connection with life 
insurance, the subject addresses being followed 
by general discussions under assigned leaders. 
Many of the subjects are of general interest 
and this year there are such popular titles as 
“The Effects of Modern Prohibition on Life 
Insurance Selection,” by Dr. M. O. Austin, of 
the West Coast Life; “Insurability of Those 
Employed in the Moving Picture Industry,” 
by Dr. S. E. Simmons, of the California State 
Life: ““Non-Medical Insurance,” by Dr. Henry 
Wireman Cook, of the Northwestern National 
Life: “Women Risks,” by Dr. H. A. Baker, 
of the Kansas City Life; “Substandard Life 
Insurance,” by Arthur Coburn, vice-president 
of the North American Reassurance Company ; 
“Substandard Shopping,” by Dr. C. B. McCul- 
loch, of the State Life. 


Other subjects introduced for discussion 
were: “Vital Statistics of the Eve in Rela- 
tion to Disease,” by Dr. M. H. Post, of St. 
Louis, Mo.; “Laboratory Technique,” by F. B. 
Kingsbury, Ph.D., of the Metropolitan Life; 
“The Report of Experiments in Using an In- 
dicator with Glucose,” by Dr. Albert Seaton, 
of the American Central Life: “Life Insurance 
Risks Affected by Surgical Conditions of the 
Stomach and Duodenum,” by Dr. H. L. 
Fancher, of the Provident Life and Accident; 
“The Importance of Genito-Urinary Impair- 
ments in Life Insurance Selection,” by Dr. J. 
L. Evans of the Farmers and Merchants Life. 


T. A. Buckner Testimonial 

The New York Life Insurance Company’s 
field forces dedicated the month of May to 
Vice-President Thomas A. Buckner, who has 
been i!l for some time but is now rapidly re- 
covering. The production for the month ex- 
ceeded $105,000,000, an increase of four mil- 
lions over May, 1925. 


WOULD RESIGN AS TRUSTEE 
Edward A. Woods Sends Letter to 
Trustees of National Association 
Edward A. Woods, member of the Board 
of Trustees of the National Associaticn of 
Life Underwriters, past-president of the As- 
sociation, and for many years a prominent 
member and active worker in its ranks, has 
addressed a letter to his fellow-members on 
the board suggesting that he be allowed to 
resign at the close of his present term. Mr. 
Woods feels that he has earned relief from 
further responsibility in the Association, in 
which he has been active since 1912. His mem- 
bership dates from 1886. He has served on 
the Board of Trustees for eleven years. He 
has also been chairman of the program com- 
mittee for several years, in which capacity he 
has been responsible for some of the most in- 
spiring annual conventions which the Asso- 

ciation has ever had. 

Mr. Woods is one of the most successful gen- 
eral agents in the country. He is head of the 
general agency in Pittsburgh of the Equitable 
Life Assurance Society of the United States, 
and for many years his organization has been 
the leading general agency of the country. 

In his letter, Mr.: Woods makes clear that 
his interest in the Association continues, but 
that he would like to be relieved of high office 
in favor of some of the younger members. 
No action has been taken in the matter by the 
trustees, nor is it anticipated that any will be 
taken before the meeting at Atlantic City. 


FIELD REPRESENTATIVES MEET 
Western and Southern Meeting Empha- 
sizes Growth of Company 
The growth of the Western and Southern 
Life Insurance Company was vividly portrayed 
by the several hundred field representatives 
who gathered for a business conference at the 
home office in Cincinnati, June 3-5. The con- 
ference was presided over by W. J. Williams, 
president of the company, who founded the 
Western and Southern thirty-eight years ago. 
Starting in two small rooms, the company 
has grown under President Williams’ manage- 
ment until :t now occupies its own building, one 
of the outstanding buildings of Cincinnati, 
where over four hundred workers are em- 
Nearly three thousand field men rep- 
resent the Western and Southern throughout 

the eight States in which it operates. 

The members of the conference were enter- 
tained by President Williams outings, 
boat trips and sight-seeing tours throughout the 
city and its environs. 


ploved. 


with 


Phoenix Mutual Life Gains 
he Phoenix Mutual Life Insurance. Com- 
pany, Hartford, reports an increase of 30 per 
cent in for the first 
five months of 1926 over the volume for the 
corresponding period in 1925. May of this 
vear was the greatest month in the company’s 


its volume of business 


seventy-five vears of history, production total- 
The company 
writes no group insurance nor does it accept any 
practically all its busi- 
ness is secured through full-time agents. 


ing $10,160,000 on 2600 policies. 


business from brokers: 
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WASHINGTON LIFE LIQUIDATION 
Policyholders Not Reinsured Received 
72% Per Cent of Reserves 
Superintendent of Insurance James A. Beha 
has filed in the Supreme Court his report suc- 
cessfully closing the affairs of the Washington 
Life Insurance Company and ending the 
jargest and most important life insurance 
liquidation ever conducted by the New York 

Insurance Department. 

The Washington Life Insurance Company 
was organized in 1860, and was placed in 
liquidation by an order of the Supreme Court, 
May 9, 1917. The company had been absorbed 
by the Pittsburgh Life and Trust Company by 
reinsurance agreement December 30, 1908, and 
when the Pittsburgh Life and Trust Company 
failed the policyholders of both companies 
were transferred to the Metronolitan Life In- 
surance Company, which assumed the insurance 
then in force, amounting to $91,000,000. About 
50,000 of the policyholders of both delinquent 
companies elected to accept insurance with the 
Metropolitan Life Insurance Company. Those 
who did not accept received from the liquida- 
tion proceedings 7214 per cent of the reserves 
and other claims on their policies. 


American Men Table 
The following letter has been received by 
the editor of THe Specrator from Henry C. 
Hapai, Insurance Commissioner of Hawaii, in 
reference to legalizing the use of the Ameri- 
can Men Table of Mortality: 
[To the Editor of THE Srecraror] 


This is to acknowledge receipt of your letter 
of March 22, 19206, in re. the above mentioned 
matter. 

The Insurance Commissioner has not yet 
been called upon to carry out the requirements 
of law on this matter. 

If the American Men Table of Mortality 
were made mandatory, an amendment of our 
present statute by legislation will be necessary. 
If permissive only, the present law requires no 
change, to wit.: 

“Section 3467 of the 
Hawaii, 1925: 


“*(a) As to outstanding policies in com- 
panies not or heretofore authorized in this Ter- 
ritory, the basis method heretofore used for 
that purpose shall continue to be so used; 


“*(b) As to policies hereafter issued and all 
policies of companies not now or heretofore 
authorized in this Territory, the minimum basis 
for such determination shall be the American 
Experience Table of Mortality and a rate of 
interest assumed not to be more than four per 
centum per annum, and the net premium method 
of valuation shall be used, provided that, at the 
option of the company, when clearly set out 
and authorized in the policy, a modified term 
method of valuation may be used whereby the 
reserve for the first year of insurance shall be 
reduced by an amount not exceeding the net 
level premium reserve at the end of such first 
year on a twenty payment life policy issued at 
the same age and one the same basis, and the 
reserves for subsequent years shall be adjusted 
accordingly.’ ” 

The next legislature of the Territory of 
Hawaii will meet on the third Wednesday of 
February, 1027. 


Revised Laws of 


Henry C. Hapat, 
Insurance Commissioner, Terirtory of 
Hawaii. 
Honolulu, Hawaii. 
May 5, 1926. 
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Amounts and ratios exclude group insurance 


Amount Paid Lapses and 


GROWTH AND WASTE (1916-1925) 


Per Cent of Per Cent of 
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New Business P on Each Surrenders Per Cent of Insurance j 

Issued and Lapsed Surrendered Paid for $1000 of to Gain in Insur- Gain to New Force (1918 

NAME AND LOCATION oF COMPANY Paid For Insurance Insurance Surrenders Surrenders New Issues ance in Force Issues 1995) 

oo RS RE Tat APOE Se Rise INCE AD SO He SER eee Se ae eee 
ESS a een ace ien 2,226,605 311 422,474,585 223,136,492 29,415,085 131.85 28.99 1,251,731,772 56.22 306 89 
ENS eee : 204,222,307 21,542,066 18,916,876 6,164,366 335. 77 19.81 88,941,502 43 .56 114.74 
Connecticut General, Hartford............ 809,795,185 159,385,258 81,347,540 6,209,073 76.33 29.72 486,595,800 60.09 506.90 
Connecticut Mutual, Hartford............. 602,704,865 109,821,137 86,581,133 15,184,272 175.35 32.59 370,985,300 61.56 155.98 
ES Oe Ce ee 2,568,316,580 777,017,437 444,349,851 163,468,625 368.00 47 .54 2,255,632,304 87.85 151.64 
eS ae Ee! Oo 511,845,357 128,684,971 29,180,828 6,573,187 225.22 30.85 323,888,832 63.29 322.66 
Fidelity Mutual, Philade’phia.............. 370,678,950 101,629,989 35,450,480 12,658,221 357.11 36.99 183,975, 247 49.64 138 ,97 
Rs ie See eae 379,869,791 83,861,160 42,035,047 12,493,894 297.10 33.14 139, 241, 252 © 36.64 92.37 
i Cte POW NOL... <cc cases ewer acie os 313,459,309 64,737,438 44,908,140 9,713,513 216.30 34.96 155,677,842 49.67 123 77 
Manhattan Life, New York................ 90,024,049 33,208,526 22,956,645 §,315,129 362.12 62.40 13,020,709 14.46 20.66 
Massachusetts Mutual, Springfield.......... 1,324,119,915 145,656,753 - 3,798, 4: 56 25,944,205 158 .36 23.38 911,893,926 68.88 243.55 
Michigan Mutual, Detroit..............0.- 156,944,378 60,087,142 15,481,; 1 579,140 295.80 48.16 64,213,647 40.93 118 84 
Mutual Benefit, Newark.................. 1,747,579,695 115,244,039 165,008, 152 56,832,601 34 16.04 1,173,729,678 67.16 154.17 
Mutual Life, Rew Nir osc iawn innsas 3,438,054,838 524,590,313 697,802,588 236,055,526 . 35.55 1,619,077.636 47.10 98 90 
National Life, Montpelier................. 493, 182,775 5 66,985,220 56, 005,894 14,731,315 263.00 24.94 261,133,730 52.92 129.9] 
New England Mutual, Boston...... 828,191,731 111,800,829 61,728,721 18,711,735 303.00 20.95 547 176 88 
New York Life, New York... ,..eeee-ee 3,698,209,598 1,104,102,700 550,599,588 231,366,081 29.04 2,81 5'3 Jf 117.10 
Northwestern Mutual, Milw Buea 2: peeeaie 312,071,713 240,109,643 94,215,262 20.60 1,680,748, 907 118 .37 
Pacific Mutual, Los Angeles............... 749,317 117,721,108 65,462,686 17,201,111 4 25.53 425,590,045 264 84 
Penn Mutual, Philadelphia................ 541, 041 188,519,950 181,182,068 50,077,316 276.36 24.24 823,515,595 127.39 
Phoenix Mutual, Hartford................. 461,528,437 74,286,150 54,985,872 11,268,149 204 .96 28.02 262,745,292 56.93 156.84 
Provident Mutual, Philadelphia............ 877,377,490 165 734,854 129,661, 24,885,969 191.90 33 .67 427,897,806 48.77 129.78 
Security Mutual, Binghamton............. 118,003,995 55,696,124 10,365,776 4,190,590 404.13 55.98 38,413,308 32.55 78.59 
State WMiutial, Worcester. .. 0... e ec siene $54,413,078 54,948,271 38,803, 945 12,388,535 319.33 20.63 284,509,088 62.61 151.11 
Travelers Insurance, Hartford............. 3,109,730,653 663, 412,025 244'965,764 29,424,943 120 .07 29.21 2,082,028,350 66.95 527.19 
enon Central, Cinciutats.. ....... 054508606 1,267,610,890 180,376,059 247,389,216 35,627,006 144.02 33.74 785,586,839 61.95 182.69 
Denon Mutual, Portiand.. .... .. .. <0. s06.000% 70,346,670 17,902,494 14,383,030 7 ae 765 540.95 45.90 9,844,241 13.99 15.23 
Wanted states, NEW VOrk....6i sees cee 38,314,060 14,930,418 10,224,876 3,440,413 336.63 91.79 3,692,052 _9. 64 14.81 
Aggregates (28 companies)........ 33, 083 ,390, ),040 5,876,428,729  3,976,821,964 1,148,914,027 288. 90 9.79 9,487,318,596 58 91 155.44 








RELIANCE LIFE MEETING 
Twenty-Third Anniversary Convention on 
July 6, 7, 8 and 9 
The twenty-third anniversary jubilee meeting 
of the Reliance Life Insurance Company, Pitts- 
burgh, will be held in that city on July 6, 7, 
8 and 9. An elaborate program, as instructive 
as it is entertaining has been prepared, and a 
feature of the sessions will be the Idea Assem- 
bly to be staged on the second, third and fourth 
mornings of the convention. This will take 
the form of informal talks and discussions of 
sales ideas and aids and is expected 
the company’s agents with new fa- 
their canvassing efforts. 


practica! 
to provide 
cilities for Morning 
sessions of the convention will 
entirely to business matters and the afternoons 
will be spent in entertainment of the delegates. 

The convention will start Tuesday, July 6, 
with registration and assignment of rooms and, 
in the afternoon, a cruise on Pittsburgh’s water- 
ways with a banquet and dance aboard ship. 
Wednesday morning will be given over to the 
Idea Assembly and in the afternoon the dele- 
gates will attend a ball game between Pitts- 
burgh and Philadelphia teams. In the evening 
there will be a dance and entertainment in the 
ballroom of the William Penn Hotel. Thurs- 
day and Friday mornings will witness sessions 
of experience talks, while the afternoons will 
be spent in recreation. Thursday afternoon 
there will be a motor tour of the city, 
theater party at the Davis theater in the even- 
ing; and Friday afternoon there will be an in- 
spection tour of the home office of the Reliance 
Life. The anniversary meeting will come tu a 
close with a banquet at the William Penn Hotel 
on Friday night. 

Arrangements have been made with the house 
committee of the Pittsburgh Field Club to have 
the privileges of the greens and clubhouse ex- 
tended to all the delegates to the Reliance Life 
convention. 


be given over 


with a 






Luncheon of Perez F. Huff Agency 

The Life Leaders Club of the Perez F. Huff 
Agency, general agents in New York for the 
Travelers Insurance Company, Hartford, held 
a luncheon June 7, at the Reform Club, New 
York. The luncheon was a feature of the 
Testimonial Anniversary Campaign now be- 
ing conducted in honor of Mr. Huff, who, on 
May 31, celebrated his eleventh anniversary 
as general agent of the Travelers. Harold 
Regenstein was chairman of the meeting and 
short talks were given by Francis A. Byrne, 
manager of the Bronx Branch, 
surance Company, and George A. Martin, super- 


Travelers In- 


visor of general agencies, Metropolitan divi- 
sion. Mr. Byrne’s address was of an inspira- 
tional nature, and concluded with a glowing 


Mr. Martin explained cer- 
policies which 
with 
their annual June drive for business, and urged 
the agency to make the most of this opportunity 


tribute to Mr. Huff. 
tain features of the non-medical 
the Travelers are offering in connection 


for business. 

At the Huff ex- 
pressed his appreciation to the agents for their 
hearty co-operation their association 
with him and then presented prizes to the win- 
ners of the May contest. Samuel Ost, Berman 
Rothschild and Julian Oliva were the winners 
of first, second and third prizes respectively. 

The Life Leaders Club plans to hold such 
luncheons every month. 


close of the meeting, \r. 


during 





Clarence E. Linz Honored 
One of the most original tributes ever paid 
to Vice-President and Treasurer Clarence E. 
Linz of the Southland Life was that of the A. 
vs Bayless Agency of Houston on Linz’ birth- 
lay, May 24. An application for each year of 
Mr. Linz’ life was sent in on that day in 
special folders, each containing an initial which 
spelled out Linz’ name and title. 


Io 


hoard of 


Travelers to Feature Non-Medical in June 
Business Drive 

The Travelers Life Insurance Company of 
Hartford will feature non-medical additions to 
already held by policyholders in their 
annual June drive for business. The $5000 
minimum in the company’s non-medical offer 
will be reduced for the month to $2500 for 
eligible policyholders who wish to increase their 
only that amount. 

It has been the Travelers’ custom for several 
years now to offer, in June, the privilege to its 
policyholders of applying for between $5000 and 
$10,0co additional insurance without new med- 
ical examination. Early this year the company 
made the non-medical plan permanent, and it 
is expected that this will prevent any approach 
to the record made by the company’s field force 
last June, when approximately $150,000,000 of 
new business was written, but the special re- 
duction of the minimum is expected to help 
agents considerably. 

The offer is excluded from Iowa and Mass- 
achusetts because of statutory requirements, and 
a special offer is being made in North Carolina 
hecause $2000 is the maximum which may be 
considered without examination. 


insurance 


insurance by 


Home Life of Arkansas Elections 

LittteE Rock, ArK., June 8.—Charles Evans, 
for the last year identified with the Home In- 
companies, of Fordyce, was elected 
a vice-president of the Home Life Insurance 
Company. Mr. Evans recently returned from 
California, where he reorganized the Home 
Insurance Company forces. 

T. D. Wayne of Fordyce, general counsel for 
the Home companies, and also for A. B. Banks, 
president of the Home companies, was elected 
to membership on the Home Life Company's 
directors. 


surance 
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INSTITUTE ACTUARIES 
MEET 





Over 200 Participate in Chicago 
Sessions 


J. G. PARKER PRESIDENT 
Other Officers Include R. G. Hunter, E. G. 
Fassel and B. J. Stookey—Percy H. 
Evans, Retiring President, in 
Chair 

Cuicaco, ILt., June 8.—With a fine attend- 
ance of close to 200 persons and reports indi- 
cating the organization’s rapid and sound de- 
velopment, the American Institute of Actuaries 
held a very well conducted and instructive an- 
nual meeting, June 3 and 4, at the beautiful 
Edgewater Beach hotel in Chicago. 

A series of six impressive papers dealing 
with involved actuarial problems and including 
innumerable lengthy charts and impossible 
looking logarithms were presented in_ brief 
fashion at the opening session, while complete 
reprints of the papers were given each actuary 
to take home for a more leisurely study. 

The ensuing sessions were devoted to a 
number of spirited and interesting discussions 
of current life insurance problems from the 
actuarial viewpoint, but much of it was of gen- 
eral interest and value to agents and others as 
well as the rate makers. Some of these topics 
were: Returns Under District Agency Con- 
tracts; Disability Clauses in the Life Policy; 
Expense Budgets; Policy Changes from Higher 
to Lower Plans; Paying Premiums in Ad- 
vance, 

The Institute members believe that they, with 
their exhaustive studies of the details of the 
life insurance business, come into possession of 
considerable data of the business, study of 
which may produce better ways of producing 
business at lowered costs, and they seek ways 
of interpreting that data into information and 
service for the life insurance agents. 

At the final session the election of officers 
was held, John G. Parker, actuary of the Im- 
perial Life of Toronto, Canada, being named 
as president; Robertson G. Hunter, second 
vice-president and actuary, Equitable of Iowa, 
vice-president: Elgin G. Fassel, assistant actu- 
ary, Northwestern Mutual Life, secretary, and 
Bert J. Stookey, vice-president of the Illinois 
Life, was continued as treasurer, an office he 
has held for many years. Two men were 
elected to the board of governors: R. C. 
McCankie, assistant actuary, Equitable of Iowa, 
who was the retiring secretary, and Oliver W. 
Perrin, assistant actuary of the Penn Mutual. 
The date for the next meeting was set for 
November 4 and 5 at the same location. 

Percy H. Evans of the Northwestern Mutuai, 
retiring president of the Institute, presided 
over the sessions. In his opening address Mr. 
Evans dwelt on the organization’s growth in 
number of members and in nation-wide im- 
Portance. The past two years have shown an 
unprecedented activity in the examination 
Work required for fellowship, and the mem- 
bership has increased as foilows: 130 Fel- 
lows, formerly 119; 97 Associates, formerly 


80; 124 Company Members, formerly 119; 178 
Students, formerly only 9. The board of gov- 
ernors has concerned itself mainly with the 
examination work, and accepted 11 Fellows 
and 14 Associates by examination in the past 
six months, which report was greeted with 
great enthusiasm by the members. Mr. Evans 
also reported that the board had appointed H. 
H. Jackson, National Life of Vermont, as 
editor of the Record, and E. R. Carter, Na- 
tional Life of the U. S. A., as librarian. 

Mr. Evans criticized the tendency of some 
State departments to attempt legislative regu- 
lation of minute detail by going too deeply 
into technical matters on which they were not 
thoroughly informed. 

He referred to the joint meeting held in 
1924 by the American Institute and the Actu- 
arial Society, which was quite successful, and 
stated that from 35 to 50 per cent of the. mem- 
bership of each organization belonged toethe 
other also, and the proportion was steadily in- 
creasing, with a likelihood that some time the 
two organizations might merge into one. 

Two formal papers were added to those 
listed on the printed program and the com- 
plete list follows: “Premium Rates and Sur- 
render WValues—Their Relation to Company 
Policy,’ by C. O. Shepherd, actuary, Missouri 
State Life; “Osculatory Interpolation With 


Unequal Intervals,” by Dr. J. F. Reilly, Uni- 
versity of Iowa; “Valuation Constants for an 
Attained Age Valuation—Illinois Standard,” 
by W. M. Johnson, vice-president and actuary, 
Royal Union Life of Des Moines; “Reinstate- 
ment of Policies in Force as Extended Term 
Insurance,’ by E. G. Fassel, assistant actuary, 
Northwestern Mutual Life of Milwaukee; 
“The Incontestable Clause,’ H. W. Buttolph, 
actuary, American Central Life, Indianapolis; 
“Osculatory Interpolation—New Derivation 
and Formule,” by W. A. Jenkins, Harvard 
University. W. A. Jenkins’ paper was pre- 
sented, in his absence by James W. Glover, 
of the University of Michigan. 

One interesting point in Mr. Shepherd’s 
paper was a comment on the steadily decreasing 
mortality rate in the past twenty-five years, 
and a quoted statement that “The ultimate 
mortality to be expected at the present time 
does not exceed 75 per cent of the American 
Men Table,” which tabie was published so re- 
cently as 1918, covering the period of years 
1900-1915. 

Mr. Buttolph discussed the legal interpreta- 
tions of the Incontestable Clause, and pleaded 
for a more uniform and definite wording of 
the clause by all companies, so as to lessen 
ambiguity and contradictory legal interpre- 
tations. 
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Learn While You Play 


HE meeting of the Insurance Advertising Conference at Phila- 
delphia June 21st and 22nd next offers an unusual opportunity 
for what might be called a profitable vacation. 


Meeting during the festivities of the Sesqui-Centennial Exposition 
and in association with the 22nd annual.convention of the Associated 
Advertising Clubs of the World delegates are assured that evenings 
of delightful entertainment will follow days packed full of inspiration 


Intimate Group Sessions 


UNDREDS of men and women engaged in insurance advertising 
work will be in attendance to exchange knowledge and to originate 


There will be a separate session for the Casualty and Surety Group, for 
the Fire Group and for the Life Group where those engaged in these dif- 
ferent branches will meet for round table discussions of their own par- 
ticular problems and where they will learn from their combined experi- 
ences how these problems have been most successfully met. 


What Money Couldn’t Buy 


OPICS of vital interest to every person engaged in the advertising 

and sales promotion of insurance in all its various branches will be 
discussed—freely and frankly—by men who have become expert 
through long and successful association with this field of work. 
Acknowledged authorities trom outside the insurance business will give 
illustrated addresses on such technical subjects as Typography, Lay- 
outs, Illustrations, etc. While others from within the insurance ranks, 
but no less expert, will discuss such topics as Institutionai Advertising, 
Salesmen’s Bulletins, Direct Mail Advertising, etc 


OU need not be a member of this or any other advertising asso- 
ciation in order to attend this meeting. For further particulars 


LESLIE F. TILLINGHAST, Secretary -Treasurer 


THE INSURANCE ADVERTISING CONFERENCE 
4 Albany Street, New York, N. Y. 
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Celebrating 


75th ANNIVERSARY 


Diamond Jubilee Year 





Seventy-Five Years of Service to Policy- 
holders 


New Policy Forms 


New Added Features to Our Policy Contract 





Berkshire Life Insurance Co. 


Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 


F. H. RHODES, President 





OPENING ALWAYS FOR RIGHT MAN 


DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of 
the times, never slow, never hasty,—always forward to accomplish. 
ment.” 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been dis. 
tinctive. and the notable changes and developments now mark- 
ing its history in meeting the requirements of increasing demand 
and a quickening growth are evolved from almost a century of 
experience and success 

Policy contracts completely revised in 1925. New contracts 
attractive in appearance. phrased in every-day language “easy 
to read.”’ easy to understand and to construe. ‘They contain 
all the old provisions justified by experience and all the new 
warranted by science and by the knowledge of experience. 
Improved Disability and Double Indemnity Benefits—under 
new provisions. 

Salary Deduction (allotment) Plan of insurance now written 
by the Company. 

‘ Children’s Insurance now written on standard forms. ages 
0 to 15. 

An increased Dividend scale in 1926—the sixth consecutive 
increase. 

A majority of policy loans granted locally at Managing 
Agency Offices. 

The Company writes all standard forms of insurance. Same 
terms to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward- 
looking and forward-moving in accord with the new spirit and 
new demand of the times. 


Those who contemplate taking up 
field work are invited to apply to 


THE MUTUAL LIFE INSURANCE COMPANY 
OF NEW YORK 


34 Nassau Street New York City, New York 




















Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 





Paid to Policyholders, 
Ee ne ee $21,000,000.00 


Insurance in Force as of 
Dec. 31, 1925.. .... .$148,281,904.00 





A. C. Tucker, President 


William Koch, 
Vice President 


C. D. Costello, 
Secretary 
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Building a Reputation for Service 


Certain brands of merchandise are so conspicuous 
for high quality that their names, when we read or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 
which create an instant impression of ‘‘class’”: whose 
goodness you involuntarily acknowledge. 


Similarly the Peoria Life, by years of conscientious 
attention to the interests of its agents and policy- 
holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 
pretentions, unsupported by the facts. The public 
recognizes excellence only when there is excellence to 
be recognized. Not just fair or average excellence, 
but of a degree striking enough to attract notice and 
cause comment. 


The Peoria Life has not, been satisfied mere\y to 
talk Service: it has never for a2 moment relaxed its 
efforts to give the most complete and useful Service 
possible. Such an ideal, persistently followed, ex- 

plains why the name of the Peoria Life, when heard, 
instinctively suggests “SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 




















Peoria Life Insurance Compa ny 


Peoria, Illinois 
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Suicide Record for 1925 






(Continued from page 4) 
gndition of the country as a whole would, 
therefore, tend to obscure the suicide rate to a 
small degree. 

There are those also who attribute suicide to 
poverty and who are of the opinion that suicide 
and unemployment largely coincide. This, 
however, cannot be demonstrated by trust- 
worthy statistics on a large scale. In individual 
cases, unquestionably, poverty and unemploy- 
ment are directly contributory causes, but such 
facts are frequently very obscure in the general 
mass of suicide statistics, which represent on the 
whole a fairly well-to-do element of the popu- 
tation. It is brought forth repeatedly, for illus- 
tration, that great wealth does not preclude a 
suicidal tendency. Mention need only be made 
of a wealthy woolen manufacturer of extraor- 
dinary executive ability, vast power and influ- 
ence who last year ended his life in a fit of 
despondency. Nor is high political influence a 
protection, as illustrated by the suicide of the 
late Senator Brandeges of Connecticut. 

There is another suggestive phase of the 
suicide problem which has received inadequate 
consideration. There seems to be a slight in- 
creasing tendency towards so-called suicide 
pacts, as illustrated by a recent case reported 
from Oskaloosa, Iowa. In this case the presi- 
dent of a local college who was arrested by 
Federal officers for running a_ so-called 
“diploma mill” was found dead with his wife 
and son in the gas-filled basement of his home. 
A suicide-pact was revealed by a letter left 
behind by the deceased. 

There was a similar case reported from Lon- 
don during the present year in which a young 
man and young woman agreed to commit sui- 
cide on an alleged pact which was later con- 
sidered by the courts. Such cases are by no 
means uncommon. That very trifling causes 
are often directly responsible for suicide is 
brought out in a case reported from Chicago 
under date of March 3, in which a little girl, 
age 13, shot herself with her father’s revolver 
after having been scolded for spending ten 
cents for candy while on a shopping tour for 
her mother. 


As I have often had occasion to point out, 
business failures are apt to affect the general 
suicide rate only when they assume pronounced 
Proportions. At the present time the country is 
exceedingly prosperous and business failures 
during 1925 were relatively low in proportion 
to the total number concerns 
affected. In. the table following I show the 
Percentage of business concerns failing during 
1917-1925, together with the suicide rate for 
American cities for the corresponding years: 





of business 


BUSINESS FAILURES AND SUICIDES— 
1917-1925 


Percentage of Business Suicides 


rae Concerns Failing per 100,000 
pd Sale W\ i aici syaleva/el ¢.5 GARY 0.064 16.7 
1918 BAe te:6) bieieidis inca Savavent 0.045 14.6 
> hah Oy ee a 0.028 14.3 
7 ENeieieihe aie/aipialeie sc <ieig 0.040 12.3 
ant 0.085 15.7 
1999. 0.096 15.2 
Hag eh nets eee 0.077 15.2 
“pt CUD COC OCC eon En 0.080 15.3 
PR Ue se ele's:s si alacdiavecsie’s 0.078 15.6 








This table would indicate that the lowest 
suicide rates prevailed during the period when 
failures of business concerns was 
also lowest. While there is, 
act correspondence, it may be said that suicides 
following business failures form, after all, but a 
small proportion of the vast aggregate which 
takes place during the course of the year. 


the rate of 
therefore, no ex- 


There is, however, a phase of business fail- 
ures which is not generally understood. Ac- 
cording to the Journal of Commerce of April 
24, 1926, “a leading authority on bankruptcy 
laws, a man who has had over twenty-five years 
of practical experience in this field, has pub- 
licly stated that at per cent of 
all the cases that come under his observation 
have involved some fraud or attempt at fraud.” 
And, he adds, “That fraudulent bankruptcies in 
large communities have grown to scandalous 
proportions.” Since many suicides represent 
persons who violate the law with the possibility 
of escaping arrest the foregoing observation is 
quite pertinent to the general problem. 


least go 


Suicide, in a large majority of cases, involves 
some form of social delinquency, the judicial 
consequences of which are evaded by self-in- 
flicted death. As long as our coroners’ in- 
quests and even our. medical examinations are 
as superficial as they are, the facts in the case 
cannot become a matter of public record. There 
is, therefore, the utmost urgency that suicides 
in the public mind should assume the status of 
quasi crimes in that it may safely be asserted 
that few persons terminate their own lives ex- 
cept as a result of wrongful actions which leave 
a stain on the memory of the departed. In 
olden times a suicide was always treated as an 
outcast and burial was refused in consecrated 
ground, but the churches to-day are far more 
tolerant and grossly obtuse as to what is really 
involved in most cases of self-murder. 

It is no light thing that 15,000 or more in 
this country of abounding prosperity and well 
being terminate their own existence, 
often wrongfully pursued, for selfish purposes 
and yet be honored and often praised or dealt 
with generously after death. 


should 


Additional to the foregoing statistics, I am 


enabled through the courtesy of the recorder of 
vital statistics of the Bureau of the Census to 
add the following table of deaths from suicide 
inthe Registration Area of 1920 for the five 
years ending with 1924 and making distinction 
as to color and sex. 

It is shown by this table that the suicide rate 
has increased from 10.2 per 100,000 in 1920 to 
12.3 in 1924, making allowance for the probable 
omissions due to inaccuracy of death certifica- 
tion. I feel that it is not going too far to es- 
timate the possible number of suicides in this 
country at 15,000 per annum, while it is pos- 
sibly even more. An interesting fact revealed 
by this table is that while the suicide rate for 
1924 is 18.6 per 100,000 for males and 5.8 for 
females for the entire population, irrespective 
of race or color, it is 19.6 for the white males 
and 6.1 for the females and for the colored 7.0 
for males and 2.7 for the females. The negro 
population still maintains a relatively low sui- 
cide figure. 

I also include in this discussion a brief sum- 
mary of statistics, contained in a recent issue 
of the Literary Digest, derived from Brad- 
street’s and Dun’s annual reports on business 
failures. The explanation is given that of the 
business failures of 1925, 81.9 per cent were 
due to the fault of those failing, while only 
18.1 per cent were due to outside factors. Of 
the former, 36.9 per cent were due to incompe- 
tency; 33.3 per cent lack of capital: 4 per cent 
due to inexperience; 3.3 per cent on account 
of fraud and 4.4 per cent from miscellaneous 
causes. 

What is true of business failures is largely 
true of living conditions in general. Incompe- 
tency and inexperience are leading factors in 
social maladjustment which often results in a 
determination to commit suicide to escape the 
consequences of an apparently intolerable situa- 
tion. For this condition our modern methods 
of education are primarily responsible. Until 
the objective of education is more in the direc- 
tion of building for character and conduct and 
not for the development of a scheming, plotting 
type, influenced only by the consideration of 
material gains, the present suicide condition 
will not improve but grow worse. 


DEATHS AND DEATH RATES FROM SUICIDE, BY COLOR AND SEX, IN THE REGISTRATION STATES 


OF 1920*, 1920-1924 








Rate per 100,000 





Memphis agency of the Mutual Life Insurance Com- 
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_-_ Number ——— = Estimated Population 
Year and Color Both Sexes Males Females Both Sexes Males Females 
Entire populations 
Ps creebereeees 8,790 6,364 2,426 10.2 14.5 5.7 
1 (OT ae eee Sele ae 10,906 8,430 2'476 12.5 19.0 5.8 
ee re 10,631 8,063 2,568 12.0 18.0 5.9 
REN ao salvia 0 idee ae 10,525 7,892 2,633 11.8 17.4 6.0 
er nr ae 11,175 8,566 2,609 12.3 18.6 5.8 
White 
ROI 2 ncstetarar omrecerestecs 8,529 2,355 10.8 15.4 6.1 
BES & bala piatdnie eater es 10,569 2,394 13.2 20.0 6.1 
pA Y > eee md 10,293 2,482 32.7 19.0 6.2 
| Ci OS a Seen te 10,215 2,557 12.4 18.4 6.3 
DOK io Karwecwanwa eae 10,815 2,511 13.0 19.6 6.1 
Colored 
PO 6 hd 6 Se areclors 261 71 3.6 5.3 2.0 
ooo raleinare on 337 82 4.7 7.0 2.3 
i ae eer te cose eee 338 86 4.6 6.9 2.4 
LS ae ee paren ae 310 76 4.2 6.3 2.1 
RE ie KAre tWslaaceien ks 360 98 4.8 7: 2.7 

* Including District of Columbia, 

Judge A. D. Long, for many years a member pany of New York was held May 28 at Memphis, 
of the board of directors of the National Fidelity Life Tenn. Forty agents attended the convention which 
Insurance Company, Kansas City, Mo., died at his also marked the close of a thirty-day campaign in 
home in Manchester, Iowa, May 3. honor of George K. Sargent, new vice-president of 

—The annual convention of the $125,000 club, the Mutual Life, during which period the Memphis 


agency paid for $750,000 in new business. 





THE SPECTATOR 

































Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on a variety 


mr tram: of Life and Endowment plans, thus enabling parents to buy all of the 


= pa, : at "ah ly Premium plan. 


0. G L. BUILDING 


Same Rates for Males and Females. 





Double Indemnity and Monthly Disability Income features for | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 


of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 


Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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HOW DOES THIS STRIKE YOU? 


The Golden Rule Agent’s Contract has been Revised and Improved 


60% graded and one renewal right off the bat. 
5% extra for cash. 
Bonus and additional renewals for volume. 
Five renewals of 5% for a volume of $25,000 paid personal 
production in any agency year. 
$1.00 per thousand bonus and 10 renewals for $50,000 
$2.00 per thousand bonus and 10 renewals for $100,000 
$3.00 per thousand bonus and 15 renewals for $300,000 
$4.00 per thousand bonus and 15 renewals for $600,000 


AUTOMATIC PROMOTION—VESTED RENEWALS— 
UNRESTRICTED TERRITORY AND THE RIGHT 
TO APPOINT OTHER AGENTS 
Their volume is combined with yours, and YOU receive the 
bonus and renewals for which you qualify and they fail to 

qualify on their business. 
There is our whole wonderful agency proposition in a nut shell. 


The Polisies You Would Sell Are Equally Attractive. 

You have heard of Perfected Endowments which are 
Ordinary Life with endowment additions and return the savings 
in addition to the face of the policy in the event of death. You 
should also investigate. 

THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life—$5,000—Age 35—Premium...... $106.50 
Dividend $17.25—First Year Net Cost.......... 89.25 
or $17.85 per thousand. (Contingent upon payment of the second premium.) 


_Compare our net cost with that of your favorite company or 
with Government Insurance. You have a surprise coming 


AND THE END IS NOT YET! ; 


The Columbus Mutual Life Insurance Company 
580 East Broad St., Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice Pres. & Sec’y. 











A NEW PEAK 


Lincoln National Life produc- 





mark in May. 


The Hall Month drive in honor of President 
Arthur F. Hall attained the peak of $19,681,589. 
This beat the Hall Month mark set in 1925 by 
more than $1,300,000. 


A sustained spirit of loyalty on the part of the 
field force and effective co-operation from every 
branch of the Home Office organization is mak- 
ing new records for those who 





The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $400,000,000 in Force 


tion climbed‘ to a new high . 
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Life Underwriting Without Medical Examination 


By Henry W. Coox, M.D. 
Northwestern National Life Insurance Company, Minneapolis. 


Vice-President and Medical Director, 


The success of life underwriting selection 
depends on so many factors other than the med- 
ical examination, that this single requirement 
is relatively unimportant. For example, a poor 
choice of physicians, use of irregular examiners, 
and failure to educate and control agents will 
produce a more unfavorable experience than 
where no examiner is used anc where depend- 
ence is placed entirely on adequate agency con- 
trol, careful inspection, and sound home office 
selection. 

Therefore, in judging of the experience of 
noii-medical, and in comparing relative results, 
something of the previous practice of the com- 
pany must be taken into consideration. A com- 
pany which has used great care in selecting 
and training examiners, in adhering to regu- 
lar appointees in spite of agency objection, in 
educating agents, and in utilizing modern home 
office methods of selection, might not show as 
favorable a relative experience under non-med- 
ical as the company whose practices under the 
examination requirement had been more indif- 
ferent. “In order to maintain as favorable an 
experience under non-medical, a company which 
has used great care and strict business methods 
in its underwriting must continue this care, 
and endeavor to raise other safeguards to re- 
place the obvious value of a carefully made 
and controlled medical examination. 

To argue that a medical examination is value- 
less because a company maintains as favorable 
or a more favorable mortality experience un 
der non-medical, is, of course, unsound. Med- 
Ico-actuarial investigations have frequently re- 
vealed that impaired classes can be selected to 
show a better than average company experi- 
ence, and it might be argued similarly that the 
ates, 


Extract from an address before the medical section 


of the Ameri 
June 9, mam Life Convention, Colorado Springs, 





impairment was actually a favorable factor. 
The problem which each company must intelli- 
gently answer for itself is not so simple as to 
say “as the medical examination has been dis- 
credited as a factor in the selection of small 
cases, we shall merely discontinue the examina- 
tion requirement and expect as favorable or a 
more favorable experience than before.” Such 
an attitude will, I believe, lead to disappoint- 
ment and to the discredit of non-medical un- 
derwriting. 

In undertaking non-medical, we must frankly 
face the loss of a very valuable safeguard—one 
that has been considered essential and under 
the use of which our present experience has 
been obtained. The problem deserves careful 
and continued study in order to satisfy our- 
selves that we can do without the great ad- 
vantage of this safeguard, and by recognizing 
the dangers of its omission, avoid them and 
establish other safeguards, so obtaining an ex- 
perience which will justify the new departure. 

It may be worth while at this point to list 
the factors involved in medical selection of life 
risks, so that we may better understand the 
actual part played by the medical examination 
proper. In the mind of the average layman or 
physician, the medical examiner’s part in med- 
ical selection furnishes almost the entire basis 
for action, but, as a matter of fact, only a 
small part of the evidence of insurability re- 
quires medical training to furnish. The fol- 
lowing are the elements that enter into deci- 
sions of modern underwriting selection: 1. 
Form and amount of policy applied for. 2. 
Previous insurance history. 3. Insurable in- 
terest. 4. Age. 5. Race. 6. Residence (cli- 
mate, drainage, etc.). 7. Occupation. 8. 
Financial and social status. 9. Habits. 10. 
Marital relations. 11. Family history. 12. 
Personal history (illness or symptoms past or 
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present). 13. Height and weight. 14. Physi- 
cal examination of heart, lungs, blood pressure, 
urinalysis. 15. Agent’s report. 16. Home of- 
fice data—statistics, percentage ratings, etc. 

Of these sixteen points, it will be seen that 
only one—the examination of heart and lungs, 
blood pressure, and urinalysis—requires a physi- 
cian, and, a part of this may be taken care of 
by having a specimen of urine forwarded to 
the home office for analysis. All of the other 
fifteen points can be obtained through the ap- 
plicant, the inspection report, the agent, and 
the home office, and many of these elements in 
selection have a more serious bearing on longev- 
ity than the finding of a heart murmur or a 
trace of albumin. It is therefore not so sur- 
prising as would at first sight appear that as 
favorable an experience may -be obtained by 
omitting the medical examiner’s report as when 
it was required. In fact, it would seem that 
under favorable conditions the responsibility 
and emphasis which the non-medical plan places 
upon the honesty of the applicant and the agent 
are fully justified, and that in recognition of 
this increased responsibility the average an- 
swers and information furnished by the ap- 
plicant through the agent are more accurate 
than when they feel that the major respon- 
sibility is placed by the company solely on 
the medical examiner. 


TRAINING OF THE AGENT AS AN UNDERWRITER 

Of first importance is the careful prepara- 
tion and education of the agent—for his own 
protection against competitve criticism of his 
company for an unsound method, that he may 
practice intelligent selection, and that the com- 
pany may have a favorable experience. 

One great advantage which non-medical will 
undoubtedly bring to the business of life insur- 
ance is the increased emphasis laid on the 
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Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








agent’s educational qualifications as an under- 
writer. The training of agents has usually 
meant sales training almost altogether, with 
only casual emphasis on an intelligent under- 
writing selection of risks; yet, even before 
non-medical came into practice the agent was 
a most important factor in selection, though 
not always a factor properly appreciated or 
valued at the home office. 

A very common attitude in the past on re 
part of the home office—especially the medical 
department—has been that agents as a class 
were interested only in having their cases ac- 
cepted, irrespective of their desirability. This 
unfair attitude did much to create that very 
situation. Men as a rule give you just about 
what you expect of them, and the company 
which regards its agents as unreliable will 
probably not be disappointed in its estimate. 

Lavmen can unquestionably be taught to un- 
derstand and use many of the principles and 
practices of medical selection. The old belief 
that only a medical graduate could review a 
medical examination blank was certainly mis- 
taken, and led to slow and costly methods. An 
intelligent clerk, trained to accurate routine 
methods, can do much of this reviewing work 
more thoroughly, more economically, and bet- 
ter than a professionally trained man who is 
stultified by spending hours checking omissions 
to questions. His ability and training should 
be fully utilized by devotion to more important, 
more interesting, and more valuable work. 
Anyone who has been in close contact with the 
development of trained and intelligent lay un- 
derwriters will have had many pleasant sur- 
prises in realizing how interested they become 
and how conversant with the significance of 
various impairments, and what good judgment 
they develop in assessing adequate values to 
the factors which are covered in sound under- 
writing practice. If this can be done—as it 
has repeatedly been done—in the home office, 
it is susceptible of much greater development 
in the field than has been heretofore attempted. 

Everything depends on the home office atti- 
tude. When executives indifferent, the 
agency superintendent interested only in volume, 
and the medical department purely on the de- 
fensive little progress will be made. On the 
other hand, when the company presents a united 
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determination that a life insurance agent shall 
be of good character, intelligent, and trained, 
and with an ideal of service and his obligation 
to the public and his company foremost, then 
we can expect such understanding of the prac- 
tice of selection as will justify the descrip- 
tive title of “underwriter” in addition to that 
of salesman. 

Relative to the emphasis laid upon sales 
methods, there is little being done in true un- 
derwriting training. Desultory talks now and 
then, an occasional article in an agency maga- 
zine, and very incomplete agency manual in- 
struction comprise most of this effort. Several 
companies have issued comprehensive un- 
derwriting manuals, but these are well in ad- 
vance of most efforts in this line. I am con- 
vinced that the better type of agent—and he 
is the only one worth permanent consideration 
—is sincerely interested in improving and fit- 
ting himself adequately for not only the most 
profitable but the best service, and fortunately 
they are usually coincident. Such preparation 
requires a very fair general knowledge of mor- 
bidity and mortality problems, the results of 
statistical. investigation, general questions of 
individual and public health, hygiene, periodic 
physical examinations, and particularly more 
specific information in regard to the factors 
which determine insurability—e.g., racial ten- 
dencies, family history, environment, occupation, 
habits, financial status, insurable interest, per- 
sonal history, height, weight and build, and 
present health, as revealed by symptoms or ap- 
pearance. This, we see, includes practically all 
the basic factors of medical selection except 
auscultation of heart and lungs, blood pressure, 
and urinalysis. Even in the distinctly medical 
features, intelligent laymen are gaining valu- 
able and more accurate knowledge. For 
example, Barker and Cole of Johns Hopkins, 
have recently published a book on blood pres- 
sure, written for laymen. Ten vears ago this 
would have created a medical scandal. I have 
never had agents show as great interest as 
when I recently presented before our agencies 
actual pathological specimens of hearts, kid- 
nevs, arteries, livers, etc., representing the im- 
pairments with which the agent is most familiar 
—high blood pressure, heart murmurs, cirr- 
hosis, albuminuria, etc. 
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If emphasis is placed upon training and edy. 

cation of the agent, it is obvious that some te. 
strictions of the non-medical privilege must bp 
defined. There is little use in emphasizing the 
necessity of training and experience, and gy 
the same time extending the privilege to new 
untried, untrained, and even part-time men, 4 
few companies have only whole-time trained go. 
licitors, so that there no restriction is neces. 
sary. In other cases it would seem safer anj 
more logical to restrict the privilege to men 
who have been with the company a sufficient 
time to gain the necessary training and estab. 
lish the confidence of the home office. We haye 
already had the experience of agents attempt. 
ing to contract with us in order to obtain the 
non-medical privilege for some of their jm. 
paired risks, and others have attempted to 
broker impaired risks through our privileged 
agents. This source of danger must be care. 
fully watched, and agents must understand that 
such abuse of the privilege will mean its with- 
drawal. 

After stating to the agency force the oblj- 
gation involved in the non-medical privilege for 
careful and honest selection, and presentation 
of true conditions, the company must. act 
promptly and radically in the case of the or. 
casional agent who attempts to use the non- 
medical dishonesty. Here warnings and threats 
tend only to destroy belief that the home office 
intends to maintain the standards it has laid 
down. Prompt withdrawal of the non-medical 
privilege—even though it will usually mean the 
loss of the agent—is the only safe course. The 
company is better off without such a man; the 
public should be protected from a dishonest 
life insurance agent; and other agents will un- 
derstand that the non-medical privilege carries 
a real obligation. 

We have felt that considerable trouble was 
justified in bringing persistently to the agent's 
attention points that he overlooked and which 
it appeared reasonable to expect that he could 
have developed. These points include moral 
hazard, reputation, appearance, history of pre- 
vious illness or unfavorable action, family his- 
tory, disease, etc. It has a very salutary effect 
on the agent to realize that the home office has 
means of checking his non-medical recommen- 
dations, and, besides, it is most helpful and ed- 
ucational to him to have brought to his atten- 
tion factors which through inexperience of 
carelessness he may have overlooked. There- 
fore the underwriting department should have 
instructions to watch carefully for opportunities 
to assist each agent in perfecting himself in 
careful and intelligent underwriting methods. 
This will, of course, be supplemented by 1 
structions from time to time in agency mett- 
ings and publications. 






























































SoME GENERAL ASPECTS OF NoN-MEDICAL 





Some of the fears entertained concerning 
non-medical practice have apparently not been 
realized. It was thought that the examiners 
might be antagonized and that the quality of 
their work in the case of applicants for larger 
amounts would suffer. We have had only three 
or four protests, and with a single exception 
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these were easily answered and the company’s 
position satisfactorily explained. The attitude 
of the profession has in most part been unin- 
terested and inactive. The average physician 
assumes that an insurance company knows best 
how to conduct the insurance business, and, al- 
though he undoubtedly wants the fees, he can 
scarcely insist on the use of his services when 
they are not held necessary by those in the 
best position to judge. We have not felt that 
we are obtaining any less interested service 
than formerly from our examiners. 

The reaction on the part of the public has 
been even more uninterested—perhaps even dis- 
appointingly so—for it makes us realize how 
little general interest is taken in those details 
of our business which we often take so seri- 
ously. It was intimated that the public would 
be shocked and scandalized by non-medical, and 
lose their confidence in the business as a whole. 
There has been no such interest shown. It has 
heen urged that it was a most inconsistent thing 
to do, underwriting without medical examina- 
tion, and at the same time urge the value of 
the periodic physical examination on the policy- 
holder. J see no inconsistency in this. That 
a company can safely and profitably insure 
large numbers of people without a physician’s 
examination does not argue against every ef- 
fort to maintain the health and prolong the life 
of their policyholders. Periodic health exami- 
nations are urged upon group policyholders. 
As a matter of fact, it is more important for 
the unexamined policyholder to take advantage 
of the periodic examination than for one who 
has already had the benefit of an examnation 
on admission. 

I do not believe that the non-medical holds 
any serious danger from the viewpoint of pol- 
icvholder, prospect, examiner, agent, or public. 
I do, however, think I recognize a very real 
danger to the company attitude and judgment 
on underwriting problems unless the theory 
and practice of non-medical are thoroughly 
studied and understood. The danger lies in a 
possible weakening and disorganization of un- 
For the untrained judg- 
ment it is an easy step from non-medical to a 


derwriting principles. 


complete loss of confidence in all underwriting 
safeguards 

Some men have to maintain their belief that 
th whale literally swallowed Jonah in order 
not to sustain a complete spiritual breakdown. 
Such should never admit that insurance can be 
written safely without a full medical examina- 
tion. If non-medical is merely the first step 
in shattering faith in careful, thorough, scien- 
tific medical selection, then indeed it has done 
a real injury to the life insurance business, 
which will cost the companies many millions 
before the pendulum swings again in the op- 
posite direction. However, if the careful selec- 
tion and training of examiners and agents is 
gradually undermined, if safe limits of liberal 
selection are disregarded, if the experience 
gained by painstaking statistical investigation is 
discredited, we should not place the blame at 
the door of the non-medical plan, but at our 
cwn failure to control its unreasonable and 
illogical extension. 
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To recognize this danger will help us guard 
against it. Already the agents are only too 
ready to ask why a certain examiner must be 
used, if some cases can be taken without any 
examination at all; why a trace of albumin, 
or a few casts, or blood cells should require a 
rating when thousands of applications are being 
approved standard without urinalysis; why we 
cannot accommodate a good friend of the com- 
pany with a blood pressure of 170 mm. Hg., 
who has just received standard insurance from 
the ——— company, and especially when on 
20 per cent of our company’s business no blood 
pressure reading is required, etc., etc. These 
questions do not imply any desire on the part 
of the agents to load the company up with bad 
risks. They are honestly asked, and if the 
company has merely urged the safety and ad- 
vantages of non-medical on its agency force 
and not also educated them fully in the prin- 
ciples of scientific selection, then indeed a 
long step, costly in retracing, has been taken 
away from sympathetic understanding and co- 
operative effort between field and home office. 
For medical selection is as much an essential 
part of sound underwriting to-day as it ever 
was, and will be even more so in the future, as 
net premium rates come to bear a closer ap- 
proximation to the standards of a modern 
mortality table. 

The present discrepancy betwen the Ameri- 
can Experience Table, on which premiums are 
now based, and modern experience, as more 
accurately represented by the American Men 
Table, can cover a multitude of errors in selec- 
tion. Some non-participating companies are 
advisedly and probably wisely taking advan- 
tage of the interval prior to the legislative 
adoption of a more modern table in order to 
establish volume. But liability on impaired 
lives cannot be assumed to-day or to-morrow 
more than in the past without paying the price. 
If experience shows that the mortality on non- 
medical is greater than on examined business 
by a larger amount than is covered by economy 
in acquistion expense, then, with a participating 
company, if discrimination is to be avoided, 
an extra premium must be charged. This 
would immediately create marked selection in 
this class against the company, and would re- 
strict the non-medical group to seriously im- 
paired and fraudulent cases, automatically put- 
ting an end to the practice. 

I have, however, a very firm faith in the 
wise, practical judgment employed in life in- 


surance management, and while extreme posi- 


tions and unwise departures may here and there 
be evident, I belive these will be, as in the past, 
the great exceptions, and that on the whole 
the non-medical departure will be used mod- 
erately, sanely, and profitably, and that within 
proper limits and safeguards it will soon take 
its place as a recognized and legitimate practice. 
Then excited comment will concern itself with 
the next departure from accustomed practice, 
which in turn will play its necessary part in 
keeping life insurance in the position it now 
occupies as our greatest and most progressive 
business enterprise. 
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1 20-Pay Savings. 


British Government Life Assurances—Pub- 
lic Support Practically Negligible 
(From Our London Correspondent) 

It is not a little remarkable that while life 
assurance is universally conceded to be not only 
necessary but, in the main, a highly profitable 
investment it is comparatively rarely that it 
is entered into without the solicitation and re- 
peated efforts of an agent—who, indeed, fol- 
lows a most praiseworthy calling and is entitled 
to the claim of being a public benefactor. 

A case in point is furnished by the figures, 
just published, relating to assurances effected 
through the medium of the post office during 
1925, which show very attenuated results. It 
appears that the new contracts entered into 
during the year numbered no more than 244 
and covered an amount of only £11,325—fig- 
ures which are less even than those for 1924, 
when the new contracts were 280, for £13,205. 

The totals relating to contracts current at the 
end of the past two years, respectively, were: 


Number Amount 
OGG so ae ca tee ee 10,871 £568,073 
RO es seen ta ao 10,571 544,519 


This revealed decreases at the end of 1925 
of 300 and £23,554. 
London, E. C., May 28, 1926. 





—The Northwestern National Life Insurance Com- 
pany, Minneapolis, announces the appointment of 
Charles L. Suffield as manager of the Portland, Ore., 
office. Mr. Suffield has been superintendent of schools 
at Plentywood, Mont., for the past year. 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,500,000. In- 
surance in force $116,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 


The best for the policyholder 
and agent. 


Operating in 20 States. For 


territory write today. 
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The Inter-Southern Life affords those who are looking about for their 
life work a three-fold profit for everything they do. 


Clean 


In all the Realm of Preparedness 
Next to 


“THE ROCK OF AGES” 


Comes the Bulwark of Life Insurance 


A Profit in Money. 
A Profit in Service. 
A Profit in Gratitude. 


If you have vision, 
If you believe in yourself, 
If you believe in earnest effort 


then in this territory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 


Louisville, Ky. 
Is A Good Company 


- Strong - Progressive 
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*) Continental Congress Adopted a resolu- ei 
¢ k tion Declaring for Independence July 2, x 

9 Q 
Ph 1776. Ki 
10% Declaration of Independence unanimous- ¥2) 
<a) ly and formally adopted by Congress and a} 
aed) signed by the President, John Hancock of wy 
se) Massachusetts, July 4. ¢ 
Oh Declaration Engrossed on Parchment My, 
i and presented to Congress August 2. John 4 
ey Hancock again affixed his now famous signa- | ns 
49 ture and declared, “I write so that George 
(o} the Third may read without his spectacles.’’ Ne 
49 | Forty-nine others then signed, and later the 3] 
NN entire fifty-six who adopted the Declaration. i) 
By The Original Parchment Copy thus aI 
eu signed is preserved under wax and glass in y 
re the Library of Congress at Washington, in 
eo) D. C., where “All Nations may behold it and Ky 
ee Time shall not efface it.’’ 
















AY The John Hancock iy AY 
ve Mutual, so far as SV! 
fp) known, is the only Ge) 
(6) source from which Nay 
ey any American citi- ° (e% 
D9) een can obtain free Sa Al 
iy, a true facsimile of Lire INSURANCE COMPANY h 
Mi A the Declaration of OF BOSTON MASSacnysEres 
jes Independence. ig 
Inquiry Bureau, 197 Clarendon Street, Boston, Mass. iS) 
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The Advantages of Life Insurance 


By Heten BarreTT CREEK 





The accompanying essay won one of 


five prises in a contest conducted by the 
Union Trust Company, of Detroit, 
among high school seniors in that city. 
The contest was conducted by the Union 
Trust Company in connection with its 
development of its life insurance trust 
department, one of the largest in the 
country. The authoress is a senior of 
the St. Leo High School, of Detroit, and 
received one of the five one thousand dol- 
lar scholarships awarded.—EDITor’s 


Note. 














“Thrift triumphant!” The phrase leaps to 
the lips at thought of this colossal civiliza- 
tion, representative of all that is good in life 
and hallowed by the sacrifices of humanity. 
Without thrift, there had been no education, 
hence neither culture, progress nor achieve- 
ment. Without thrift, labor would be a loss 
and unproductive of capital. From the super- 
fuity of the present had man not provided 
against the uncertainty of the future, he would 
have perished. Production would terminate 
in waste instead of consumption, the end not 
justifying the means. Thrift is prudence, is 
foresight, is self-control—the stepping stones 
upon which social nature rises. Thrift, by its 
creativeness, enkindled the primitive imagina- 
tion to enthusiasm which otherwise might re- 
duce reason to a crisp. Having in past ag'es 
contributed these things to man’s happiness, its 
object to-day is to perpetuate it, by relieving 
the miseries consequent to poverty. Strange 
then that the one method whereby thrift func- 
tons perfectly is not always the one used. 

I refer to life nsurance, the greatest power 
for the economic development of the individ- 
ual, the family and the State. Money has no 
purpose that it does not serve and of what 
other investment can the same be said? As 
democratic as joy and sorrow, life and death, 
life insurance limits itself to neither a class 
nor condition of society but serves alike all 
manner of men. In a personal letter which I 
received “from the White House, President 
Coolidge writes: “Insurance is the modern 
method by which men make the uncertain cer- 
tain and the unequal equal. It is part charity 
and part business, but all common sense.” So 
much for the subject in the abstract. 
Descending to the concrete, we cite its pri- 
maty purpose: to insure a person or persons 
against the material loss incident to the death 
of another. By the contribution of many per- 
sons to a common fund, insurance companies 
are able to withstand a loss which the individ- 
tal could not sustain. Contributions of the 
members sharing the benefit of the total sum 
are called premiums, while certain stipulated 
Considerations are known as the policy. The 


person designated to receive the funds is the 
heneficiary, 


Every policyholder is a small capitalist and 
stakes a little claim in society. The advan- 
tages attendant upon such a position are not 
to be lightly rated. First, I shall dwell upon 
the benefits of a whole life policy, so-called 
because the sum is payable upon the death of 
the insured whenever that occurs. 

A family otherwise made destitute by the 
death of the breadwinner finds in this its only 
legacy. Since the settlement takes place imme- 
diately upon the identification of the insured, 
it tides over the period of adjustment, defrays 
funeral expenses and settles whatever debts 
the deceased may have contracted. During life, 
it is a guarantee to creditors and a check upon 
When a man must either meet 
his premiums or surrender the policy for a 
minimum refund (thirty to forty per cent) he 
will exert every effort to continue it. While 
money may be borrowed on insurance, one does 


extravagance. 


not avail himself of the opportunity unless his 
To the man accumulating 
an estate for the benefit of his heirs, the ordi- 


need be drastic. 


nary savings bank where he may draw or de- 
posit at will offers no such incentive. Neither 
does it assure his dependents an estate if he 
be taken away before it is accumulated. 

These advantages with numerous others are 
insurance, the poor man’s friend. 
Insurance, the rich man’s friend, is no less use- 
ful. It supplements and protects capital already 
accumulated, offers first-class security and be- 
cause it is immediately available when other 
sums are not, it answers all charges brought 
against the insured and the gross estate which 
must be satisfied with cash. Charitable and 
educational institutions the wealthy man can 
endow by a life insurance policy without in- 
fringing upon the actual estate. 

Differing from the whole life in some re- 
spects is the term policy. This provides that 
unless the insured dies within a time stated, 
the sum is not payable to the beneficiary. 
Neither in whole nor in part is the money 
refunded if the insured survives the period 
allowed. Although he may renew his policy 
after each expiration regardless of his physical 
condition, the cost of premiums regularly in- 
creases. Only when temporary protection is 
desired is the term policy advisable. Men 
engaged in hazardous enterprises (marines, po- 
licemen, detectives and 
miners) find it most acceptable. Should they 
die during the allotted time, the advantages are 
the same as in the whole life policy. Should 
they survive, the removal of the risk has been 
worth the money, as in fire insurance. 

Employers, upon this principle, insure the 
lives of their help either individually or in 
groups, a deduction being allowed for the lat- 
ter. By a slight additional cost, a clause is 
inserted in the term policy as well as in the 
whole life, providing for the appropriation of 
a named sum to the insured if his health be 
impaired or he become disabled. This shifts 


offered by 


firemen,** aviators, 


the expense and loss arising from death and 
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Peoples 
Life 
Insurance 
Company 


$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 


Indiana 


Surplus Protection to 
Policyholders 


$40,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOMB, 
GUARANTEED SETTLEMENTS. 


Insurance in force 


TERRITORY OPEN IN ' 


IND1ANA, OHIO, ILLINOIS, memes, 
ARKANSAS, TENNESSEB, TEXAS AN. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
of New York 
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accident from the employer to the insurance 
company. An intangible wealth of good will 
goes out to the employer from workingmen 
the future of whose loved ones is guaranteed 
without the necessity of a law suit. A family 
treasury although drained in his interests need 
never be reimbursed from the pocket of a 
group insurance patron. To emphasize the 
desirability of this would be to expound the 
obvious. 

Yet another phase—the endowment policy 
whereby the sum insured is payable at the end 
of a stated period or upon the earlier death of 
the insured. For the family or individual with- 
out dependents, a more splendid savings plan 
there is none, plus its value as insurance on the 
life. Since in the usual policy the settlement 
takes place after twenty years, the insured is 
safeguarded against destitution in advanced age 
and he himself has the benefit of his savings. 
And if he dies before the expiration of the 
endowment period? The money then goes to 
whomever he appoints—relatives, friends, in- 
stitutions or creditors, provided he has mean- 
time acquired no dependents. Thus to him, it 
is more profitable than the whole life policy. 

The man of means finds insurance principally 
advantageous as a collateral and means of es- 
tate settlement, so unless he is startled by these 
statistics showing that 95 per cent of the men 
wealthy in youth die in poverty, he does not 
invest in the endowment, for funded insurance 
trust, yet to be described, better suits his pur- 
pose. 

Either upon the principle of the whole life 
policy or upon the endowment plan, corpora- 
tions take out policies covering all members 
of a firm and payable to the firm, or to the 
deceased’s family (often both) in event of the 
death of one of its members. This insures the 


firm against the death of the business and the 
family against the death of the Wage-earner, 
the benefits to dependents being the same as jp 
the whole life policy. The company jg jp. 
demnified for the loss of decedent's service, 
is able to purchase his stock and maintain 
proper financial balance. As a protector of 
capital and a high-grade security, business jp. 
surance is unsurpassed. 

At no great length, space prohibiting, the 
advantages of life insurance have been exposed, 
Fully cognizant and appreciative of them all 
the prudent man invests. 
ing his brow with sunset glow, finds him happy 
in imagining that he has provided an understudy 
to play his part when he is called from the 
stage. 


Life’s evening gil. 


Upon his decease, the money is advanced to 
his dependents. According to provision made 
in the policy, it is payable either in a lum 
sum or in installments, called annuities, After 
the settlement the period of risk begins and 
here the interest of the insurance company ends, 
With the distribution of the money it has 
nothing to do. 

And so comes the last of my treatise, the 
last for which the first was made. Oh, who 
can picture the fierce despair, the wild unrest 
in the heart of the dying man had he but known 
his purpose was defeated? Had he but known 
that the greater part of the annual billion do- 
lars waste in this country is tncident to life in- 
surance payments! Had he but known that 
toward it his savings would go, filtering, sand- 
like, through the hands of his widow and chil- 
dren! 


And by probing the question but a measure 
deeper would come the one solution, a method 
which trust companies by their co-operation 
with insurance companies have devised to avert 
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New Series 
THE SLOTH 


By WILLIAM ALEXANDER 


Mr. Sloth did nothing but eat and sleep as long as his father supported 
him. But when his father died he looked round to see where he could 


find an easy job. 


Finally he determined to become an insurance agent. 


“All the agent has 


to do is to talk,” said he, “and I can talk in my sleep.” 
But when he visited one company after another he was astonished to 


find that they had no vacancies. 


“You have had a lucky escape,’ 


’ said a knowing friend, “the most 


strenuous pursuit I know of is that of the life insurance agent.” 

“You surprise me!” exclaimed Mr. Sloth. 

“Yes,” continued the friend, “You want a different kind of a job. 
You might apply to the National Museum for a position as an attendant m 
the Egyptian section, where your only duty would be to keep visitors from 


stealing the mummies.” 


“No,” replied Mr. Sloth, “I want a less strenuous occupation.” 
This he found later on in the County Poorhouse, where he had nothing: 
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to do but eat and sleep and sit in the sun when the weather was fine. 
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HUTCHINSON KANSAS 




















In the States of 


Illinois, Michigan, 
Ohio and Missouri 


If You Can Interest Us, 
We Can Interest You. 
Let’s Talk It Over? 


Age Limit:—3 months to 60 
years. Plan:—Ordinary. Non- 
Participating. 


Providers Life 


Assurance Co. 
1530-32 N. Robey, 
Chicago, Ill. 


J. J. DUBOURG, Agency Manager. 


























Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Policyholders 


Joseph C. Behan, Superintendent of 
Agencies. 


Massachusetts Mutual Life 
nsurance Company 


Springfield, Massachusetts 
Organized 1851 
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such disasters. In name, it is insurance trust, 
in definition, a transfer of policies to a trustee 
who takes title and management according to 
provisions specified. If placed by will, it does 
not go into effect until the will has been pro- 
bated; if placed by deed of trust, operation is 
immediate. In either case, the beneficiary named 
in the policy receives the income until the pe- 
riod of trust expires, whereupon the trustee 
divides the principal among those designated in 
the trust instrument. 

It is the pliancy of this plan that makes it 
preferable to the rigidity of annuity payments 
which because based upon contract are not 
flexible within law. But a trustee can be given 
discretion to dispense with the estate as he 
sees fit. During the life of a child, money may 
be accumulated later to be used for educational 
purposes or as capital to go into business. 
Should the income prove inadequate in time 
of illness or misfortune, special sums from the 
principal may be advanced to the widow. 

Also worthy of consideration is tne power 
of investment devolving upon the trustee. To 
the honeyed phrase of unscrupulous speculators 
he is absolutely adamant. Not so with women 
and children, unaware that some men, like the 
things they sell, are not always what they seem. 
If the hands be the hands of Esau, a woman 
invests—'tis of small amount if the voice be the 
voice of Jacob. And for her folly the price 
is dear. 

3ut should a trustee lose money through 
careless investment, the courts compel him 
to make personal restitution. Of such indis- 
cretion, however, a trustee is seldom guilty, for 
the funds are invested by a committee of ex- 
perts, checked in turn by the board of direct- 
ors, whose decisions are at least once a year 
reviewed. 

Those who take out policies with different 
companies for providing inheritance tax, etc., 
by their combination find the discretion of a 
trustee detrimental to complication. Nothing 
is more obnoxious to unforeseen difficulties than 
problems of estate settlement. Perhaps for this 
reason, the wealthiest men are the greatest in- 
surance trust patrons. In face of such illus- 
trious examples, why should one hesitate? 

“Who lives by hope will die by despair.” 
Mindful of this Italian proverb is the man 
who invests in funded insurance trust. With 
money given them in a lump sum, trust com- 
panies make investments and with the income 
take out insurance and pay the premiums. 
Should the insured before his death become 
impoverished, the principal, if made revocable 
in the trust instrument, is refunded—and ’tis 
best so, if fortification in need is desired. But 
whether revocable or irrevocable, in event of 
his death the advantages are those of unfunded 
insurance trust. 

And now my task is done. Yet thought 
mounts ever higher. Oh, would that I could 
shout from the house tops that while insurance 
accumulates, it is trusts that perpetuate! One 
is as indispensable to the other as the bow to 
the arrow, and only when used in conjunction 
“neither will creditors insult, nor want oppress, 
nor hunger bite, nor nakedness freeze thee.” 
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Middle-west 
Casualty Company 


writing most approved Accident 
and Health forms on A, B, C 
and D risks (commercial plan) 
in eight States, wants Produc- 
tion Manager who-has record as 
personal producer and is capable 
of managing agents. Good sal- 
ary and Home Office connection 
to man who can qualify. When 
writing give age, experience, 
present connection and refer- 
ences. 


All correspondence treated in 
strictest confidence. Address 
XYZ, care THE SPECTATOR. 
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Direct-to-Public Advertising of Provident 
Mutual Life Is Benefit to the Business 
Some of the most effective insurance com- 

pany advertising now being produced in the 
business is that prepared and sent out by the 
Provident Mutual Life Insurance Company of 
Philadelphia. This company, by the optical and 
mental appeal embodied in its advertising, as 
published in the Literary Digest and the Amer- 
ican Magazine, coupled with field activity, is 
carrying the twin messages of life insurance 
and thrift into thousands of homes and to 
thousands of individuals. Not only is it paving 
the way of its own agents, but it is benefiting 
life insurance men in general. 

The copy and illustrations used by the Provi- 
dent Mutual Life in its advertisements are very 
striking, as is instanced by one imprint, show- 
ing a.drawing of an aged and once-wealthy 
couple, and stating that “You know this couple; 
a glove touched up a little too often with ink— 
a trouser cuff just a trifle frayed along the 
edges. . . But at your age the man was 
earning more than you are earning and people 
said he had ‘arrived.’” This advertisement goes 
on to say that by means of life insurance this 
couple could have provided for old age. An- 
other example of the conciseness with which 
the Provident Mutual Life’s advertising tells 
its story is found in this expression, used in 
connection with an appropriate drawing: “The 
future was easy to forget—until it became the 
present.” 

One of the advertising drawings used by the 
Provident Mutual depicts a young man stand- 
ing with his hand on the shoulder of an elderly 
gentleman and is captioned by the title “You 
Have an Old Man in Your Care.” This draw- 
ing has been used by The Spectator Company 
to illustrate a life insurance leaflet, entitled 
“Your Old Man” and written by Rev. Jean S. 
Milner, pastor of the late Henry Ward Beech- 
er’s church at Indianapolis. Originally deliv- 
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ered as a sermon, the story of “Your Old Man” 
is a powerful argument in favor of life insur - 
ance, and its value in leaflet form is markedly 
enhanced by the addition of the drawing from 
the Provident Mutual’s advertisement. 





The Schilling System for Calculating 
Commissions 

The Schilling System for Calculating Com- 
missions is a set of tables, primarily intended 
for -use in ascertaining the commission on a 
given insurance premium, or aggregate of pre- 
miums, at the respective rates per cent; but the 
tables may also ‘be used to compute annual in- 
terest, cash discounts, or any other percentage 
calculation. The rates per cent included in the 
published tabulation go from 14 to 95. 

The arrangement of the tables in the Schill- 
ing System for Calculating Commissions is so 
set forth that it is possible to ascertain at a 
glance the commission or percentage, at the 
given rates, on any sum from one cent to $99,- 
999.99 without the involved computations re- 
quired by usual methods and without the con- 
sequent chance for error. 

It is particularly to be noted that the given 
percentages may be arrived at on amounts con- 
taining three digits and upon cents or any com- 
bination of dollars and cents as well as upon 
dollars alone. This is not possible, except 
through involved computation. 

The figures set down in the Schilling System 
for Calculating Commissions have been 
checked and rechecked carefully both by per- 
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sonal effort on the part of the author and by 
separate results obtained upon an accurate and 
dependable calculating machine. The tables 
are printed upon linen ledger paper specially 
prepared to resist wear and are contained in a 
loose-leaf ring binder. The rates are indexed 
on leather tabs which are stamped with gold 
leaf imprints, and the book, entitled the Schill- 
ing System for Calculating Commissions, may 
be obtained from The Spectator Company at 
$15 per copy; two copies for $25. 


Record of Personal Insurance 

The average policyholder of an insurance 
company, particularly when he is the possessor 
of many indemnity contracts, experiences diffi- 
culty in remembering the name of his insurance 
company, the number of the policy, the ex- 
piration date, the premium date, the exact 
amount of the premium, the property specific- 
ally insured, the kind of insurance and similar 
items. 


In order to meet the policyholder’s need for 
a ready reference book which would give him, 
at a glance, all the information wanted regard- 
ing any policy held by him, a pocket book, en- 
titled “Record of Personal Insurance.” has 
been published. The “Record of Personal In- 
surance” is a complete calendar and memoran- 
dum book which provides space for listing the 
date, age, dividend, payment method, class, ac- 
cumulations and other data concerning in- 
surance policies held by an individual. As a 
means of keeping such information immediately 


at hand, it is a necessity to the insured and is 
just the thing for insurance companies, agen 
and brokers to present to their deserving 
clients. 

The “Record of Personal Insurance” is 
handsomely bound in genuine leather, golj 
stamped and edged, and contains sufficient space 
for policy records over a long period of years 
Orders may be placed with The Spectator Com. 
pany at $1.25 per copy or at $12.50 per dozen 
copies. If presented to a client along with a 
new policy on delivery, it not only will be ap. 
preciated, but will pave the way for additional 
insurance. 





Ohio State’s New Policy 

The Ohio State Life Insurance Company is 
offering a new coupon policy entitled “Coupon 
Whole Life,” under which the premiums are 
payable during the life of the insured. The 
policy is non-participating,and contains a series 
of coupons, each of which when left intact with 
the policy, guarantees paid-up life additions of 
$15 per $1000 of face amount. The insured 
may, at his option, use the face value of each 
coupon as it matures to lessen the premium pay. 
ment. 

The policy also contains several attractive 
options; for illustration—a policy issued at age 
thirty-five becomes paid up for life at the end 
of twenty-six years for $1032 per thousand 
dollars of face amount. If the premiums are 
paid for thirty-six years for the same age at 
issue, the policy becomes an endowment for 
$1009 per thousand dollars of face amount. 
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Analyzing Success 


CROSS section of the 66th Annual State- 

ment which shows, by growth, safety and 

low net cost, why the Guardian ranks as one 
of the strongest of the strong companies. 


NEW BUSINESS, 

about 50% gain......... $66,857,528.00 
INSURANCE IN FORCE, 

ee ee ere 290,912,305.00 
ADMITTED ASSETS: :::.. 51,866,771.92 
Fo ye ere 45,836,814.05 
SURPLUS AND DIVIDEND 

FUND, 13% of Liabilities 6,029,957.87 
1926 DIVIDENDS SET 

ASIDE, 25% increase... 1,983,000.00 


The Guardian is growing more rapidly than 
most old line companies, and in a way that 
offers unusual opportunities to men of the | 
right calibre. For information, write | 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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Insurance Co. 
INDIANAPOLIS 








Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT 
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REDUCING CRIME 





New Legislation Tends to Lower In- 
surance Loss Ratio 





EMPIRE STATE AFFECTED 





Laws May Be Models for Other Sections— 
The Spectator’s Recommendations 

The crime situation and the difficulties anent 
the criminal issuance of bail bonds are clear- 
ing up slowly but surely. It will be recalled 
that THe SPECTATOR’s recommendations regard- 
ing the latter, approved by the Superintendent 
of Insurance for New York, are: 

1. Establishment of a central bureau of 
criminal record. 

2. Granting of bail put at the discretion of 
judges in certain instances. 

3, Abolition of discretionary court agents 
of surety companies. 

The recommendations with respect to the 
judges’ discretion in granting or denying bail 
in certain cases have been put in force, in New 
York at least, and there is the possibility that 
they will be emulated in other centers. The 
establishment of a really-effective central bureau 
of criminal record is also provided for in New 
York, but that does not go far enough. Each 
city should have such a bureau of its own; this 
bureau should report to a State organization: 
and this in turn to a Federal central bureau. 
The authorities of the country could then, pro- 
vided records were in duplicate at each of the 
offices, lav their hands on the previous record 
of any arrested suspect or criminal within the 
shortest possible time, regardless of where of- 
fenses had previously been committed by the 
accused, 

The abolition of discretionary court agents 
of surety companies is an important item. Un- 
derwriting of criminal bail bonds should be 
done by home office executives outside the 
courts. This would cure many familiar abuses 
and if the companies themselves do not do it, 
there is every possibility that compulsion will 
sooner or later be brought into play. 

The New York 1926 Legislature made many 
changes in the crime laws for the Empire State 
which should tend to reduce insurance loss 
ratios by checking crime and by making it easier 
to catch and punish the “repeater” felon. Some 
of the laws newly amended may well become 
the models for similar legislation elsewhere. 
Chapter 702 provides for collection by the 
central bureau of criminal identification of 


fingerprints, photographs, Bertillon measure- 
ments and similar data from peace officers. It 
also provides for the interchange of these with 


bureaus in other States and their return to the 
accused in the case of an acquittal. It is a use- 
less provision throughout the country, however, 
unless other States enter wholeheartedly into 
the proposal. 

Chapter 419 requires identification by finger- 
prints and the absence of prior criminal record 
before bail can be granted to those accused of 
felony or of any one of seven major classes of 
misdemeanors. It also specifies what judges 
may grant bail. Chapter 478 limits the time 
in which application for remrssion of bail for- 
feiture can be made to one year after forfeiture 
declaration and requires the district attorneys 
to act against the surety on criminal bail bonds 
within 60 days after adjournment of the court 
directing the forfeiture. 

Other changes require the defendant’s attor- 
ney to make his address before the evidence 
for the People has been offered; make provision 
for speedy trial by stating that defendants 
jointly indicted may be tried separately or 
jointly; reduce time in which to appeal to 30 
days and time for appeal argument to 90 days; 
diminish jury trials in cases of misdemeanors; 
increase sentences of definite terms ; define other 
sentences and provide sentences for criminal 
“fences,” meaning those who dispose of stolen 
goods; and prevent stolen goods being deposited 
as indemnity. 

The effect of these changes in the laws should 
become appreciable on insurance loss ratios for 
the type of coverage affected within a very few 
months and the companies may directly benefit 
therefrom. 

Robert 
committee of the Association of Grand Jurors, 
New York county, says that releases on bail 
are daily recorded there in about 100 separate 
official places and that existing bail records are 
scattered. He adds also, that fingerprint rec- 
ords generally fail to include the final disposi- 
tion of criminal actions in from 30 to 40 per 
cent of the entries and that probably 75 per 
cent of the bail releases are omitted from the 
The need for a Greater 
New York unified system of fingerprinting, 
combining the police, magistrate and correction 
system, is obvious, says Mr. Appleton, whose 
THE SPECTATOR 
for the stand it has taken on this subject and 
on that of criminal bail bonds. 


Appleton, chairman of the prison 


fingerprint records. 


association has commended 





—$_———__—_——_——— 


THE SPECTATOR 


CASUALTY, SURETY AND MISCELLANEOUS 





DEAL COMPLETED 


Provident Life and Accident Gets 
Railroad Business of Standard 
Accident 








ENTERS SEVEN NEW STATES 





100 Transportation Lines and 25,000 Pol- 
icyholders Involved 


Under the terms of a treaty just completed 
and effective June 1, the Provident Life and 
Accident Insurance Company, Chattanooga, as 
announced in THE SpecTaTor last week, has 
reinsured the railroad accident and health de- 
partment of the Standard Accident Insurance 
Company of Detroit, and transfer of the busi- 
ness from the Michigan city to Chattanooga is 
now being carried out. 

Harry C. Conley, who has been manager of 
the Standard railroad department, comes to the 
Provident also, and under the new arrangement 
will become joint manager of the Provident’s 
railroad department with Harry R. Oliver, who 
has heretofore been manager. Mr. Conley will 
continue in charge, it is said, of the business 
coming from the Standard. With Mr. Conley 
in the transfer comes his assistant, Mr. Eads, 
and quite a few of the Standard’s clerical force 
will be brought to Chattanooga also. 

Wm. Carl Cartinhour, vice-president and sec- 
retary of the Provident Life and Accident, says 
that the transaction involving the transfer of 
this business from Detroit to Chattanooga does 
not include any other departments of the Stand- 
ard nor does it affect the so-called ticket poli- 
cies which are sold by railway ticket agents 
throughout the United States on a “per- day” 
basis. 

As a result of the deal, the territory of the 
Provident has been extended to cover seven 
new States of the North and Northwest, in- 
creasing the number in which the company is 
now authorized to do business from twenty-one 
to twenty-eight. All the agents of the Stand- 
ard’s railroad department have also been in- 
cluded in the transfer and are now under con- 
tract to begin writing business for the Provi- 
dent from the effective date of the reinsurance 
States coming into 
Provident territory are: Michigan, Minnesota, 


transaction. The new 
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Managers, Times Square Branch, Accident and Health Dept. 
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give the Provident a coverage in this branch 
of insurance, which includes practically the en- 
tire United States. Among the new lines placed 
on the Provident books are: the New York 
Central, the Great Northern, the Northern 
Pacific, the Wabash, the Chicago, Milwaukee 
& St. Paul. the Rock Island, the Minneapolis, 
St. Paui and Saulte St. Marie, the Frisco, the 
Chicago. & Alton, the Chicago & Fastern Il- 
linois, the L. & N. and dozens of others. On 
many of these roads the Standard has been in- 
suring the employees for more than a quarter 
of a century and one one, the L. & N.. for more 
than forty years. 

Something like 25,000 policyholders come un- 
der Provident protection as a result of the deal 
with the Standard, it is said, and reinsurance 
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Thursday 








riders have gone to all these apprising them of 
the fact that the Provident has assumed all 
obligations of the Standard Accident Insur- 
ance Company for any disability occurring 
after 12 o’clock, noon, standard time, under the 
policies to which the rider is attached. 

As another result of the purchase of the 
Standard’s railroad department by the Provi- 
dent, the annual premium income of the Provi- 
dent, it is said, will be increased by more than 
$s00,0000 and this, together with the natural 
increase expected, will run the 1926 premium 
income to well over the four-million mark. 


Liberty Mutual Takes Over Gopher Mutual 
Cuicaco, Int., June 8.—The taking over by 
Liberty Mutual of Boston of all assets and lia- 





prospects. 


town. 
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THE KNIFE TEST 


HERE are rate manuals and rate man- , 
uals. Most of them give simply the prices 
of different amcunts of the same coverage. 
They do not usually suggest a variety of 


The Fidelity and Surety rate manual is a 
different proposition. It not only gives prices 
but suggests more prospective customers than 
you ever dreamed were in reach—maybe just 
around the corner; maybe next door. 


Stick a knife blade between any two pages in 
the Surety rate manual and on one or the 
other of the two pages you will find listed at 
least one bond which you can write in your 


If you are not already adequately repre- 
sented in this territory I will be glad to have 
| full information regarding an agency connec- 
| tion with your Company. 


| 


‘gaiaieedad sab ss "tr ea mes cues areas es 
PRODUCTION DEPARTMENT, 

, FIDELITY & DEPOSIT COMPANY, 

| Baltimore, Md. 

| 
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bilities of the Gopher Mutual of Duluth, Minn, 
has been approved by the insurance depart. 
ments of Massachusetts and Minnesota. 


H. J. ALDRICH APPOINTED 
Will Underwrite Compensation and Lig. 
bility for Great American Indemnity 


President Jesse S. Phillips announces the 
appointment of H. J. Aldrich as assistant vice. 
president of the Great American Indemnity 
Company, New York, in charge of compensa. 
tion and liability underwriting. In this posi. 
tion Mr. Aldrich will assist Vice-President 
Michelbacher, effective as of June 21. 

Mr. Aldrich was born in Connecticut in 1893, 
and his first insurance experience was obtained 
with the Hartford Accident and Indemnity 
Company at Hartford, ‘Conn. 

After leaving the Hartford Accident and 
Indemnity Company, Mr. Aldrich was _ asso- 
ciated for a time with the Michigan Mutual 
Liability Insurance Company at Detroit, Mich, 
Here he organized an inspection and rating de- 
partment and came closely in contact with 
numerous large workmen’s compensation risks, 

During the war Mr. Aldrich served in the 
navy and, following his discharge, entered the 
service of the general agency of the Travelers 
at Springfield, Mass., as a special agent. He 
resigned from this position to become affiliated 
with the compensation and liability underwrit- 
ing department of the Massachusetts Bonding 
and Insurance Company at Boston, Mass. 
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HONOR NELSON D. STERLING 
Prominent Insurance Men Present at 


Luncheon to Executive 

Friends of Nelson D. Sterling, vice-presi- 
dent of the Constitution Indemnity Company, 
Philadelphia, gave him a luncheon at, the 
Bankers Club in New York city last week on 
the eve of his departure to take up his new 
duties. It will be recalled that Mr. Sterling 
resigned as vice-president of the Fidclity & 
Casualty to join the Constitution Indemnity. 

Bavard P. Holmes, of the Hooper-Holmes 
Bureau, acted as toastmaster at the gathering 
and among those present were William T. 
Woods, president of the Lioyds Plate Glass; 
Beekman Hunt, who was president of the 
Etna Indemnity while Mr. Sterling was with 
that organization: Robert J. Hillas, president 
of the Fidelity & Casualty; C. C. Wright, vice- 
president of the Constitution Indemnity; 
Charles H. Holland, the In- 
dependence Companies, and Charles F. Frizzell, 
vice-president and general manager, Indemnity 
Insurance Company of N. A. 

Chauncey S. S. Miller, advertising manager 
of the North British & Mercantile. and a close 
friend of Mr. Sterling, presented him with the 
following testimonial on behalf of those as- 


president of 


sembled : 

When others, recognizing the merit which 
we have known for year, call you to new re- 
sponsibilities, we send you on your way with 
our blessing. As an underwriter, we admire 
voll: as a man, we respect vou; as a friend, we 
love you. With the passing of the years we 
expect you ever to go forward, ever to ring 
true. ever to prove yourself Sterling, as you 
have done in the past. 


Equitable Surety Installs Agents’ and 
Brokers’ Personal Service Division 

The Equitable Surety Company, New York 
city, has just installed a special personal ser- 
vice division for agents and brokers at the 
home office. Individual attention will be paid 
to difficulties experienced by agents and brokers, 
whether with prospective clients or with settle- 
ment of claims, and a man will be sent out from 
the home office to go with the agent and broker 
to the assured wherever this is requested. 

The new service division is headed by Albert 
A. Peters, who was so largely instrumental in 
marketing the trade guarantee bond, and who 
is a specialist in all forms of surety bonds, 
particularly bankers’ blanket - bonds. 

Mr. Peters began his insurance career with 
the National Surety, and then spent two years 
in personal production with the David L. Ross- 
ton office in New York city. He next joined 
the Fidelity and Deposit Company and then re- 
turned to the National Surety as special agent, 
resigning this work to go with the Equitable 
Surety. 


Seaboard Casualty Affairs 

San Francisco, Cauir., June 8.—That the 
investigation conducted by the California In- 
surance Department into the affairs of C. P. 
Summers, absent president and attorney-in-fact 
of the Seaboard Casualty Company of Califor- 
nia and the Union Indemnity Exchange of 





California respectively, has apparently revealed 
peculiarities, is indicated by the recent voting 
of an indictment against him and the demand 
made last Friday by the insurance department 
upon the New Amsterdam Casualty Company 
for $95,000 under the attorney-in-fact fidelity 
bonds which the New Amsterdam Casualty is- 
sued when Summers bought control of the Ex- 
change last September. It is reported that the 
records of the Seaboard Casualty reveal no as- 
sets, while the Union Indemnity Exchange may 
possibly recover sufficient to meet its liabilities. 


N. B. Yoder Made Chief Accountant of 
Constitution Indemnity 

N. B. Yoder has been appointed chief ac- 
countant of the Constitution Indemnity Com- 
pany, Philadelphia. A Georgian by birth, Mr. 
Yoder was reared in Pennsylvania and was 
educated at the Philadelphia high school, later 
graduating from the Wharton School of Fi- 
nance and Commerce, University of Pennsyl- 
vania, in 1917. 

He entered the auditing department of the 
Lehigh Valley Railroad upon 
graduation and subsequently served the Ameri- 
can Railway Express Company. In 1923 he 
joined the accounting department of the. In- 
dependence Indemnity Company, where he had 
charge of investment records, financial reports, 
tax statements and annual statement require- 
ments. 


immediately 


Michigan Commissioner Fights Surety 
Acquisition Cost Plan 

Leonhard T. Hands, Insurance Commissioner 
of Michigan, resented the surety and _ fidelity 
acquisition cost plan formulated by the large 
surety-writing companies, and endorsed by 
Superintendent of Insurance Beha of New 
York. 

Mr. Hands has telegraphed a protest to 
Commissioner T. S. McMurray, chairman of 
the executive committee of the National Con- 
vention of Insurance Commissioners. This 
protest is worded as follows: 

Michigan Department protests against rules 
regarding acquisition and field supervision costs 
for fidelity and surety business sponsored by 
the New York Department and Eastern com- 
panies. Understand Michigan companies will 
be required to conform to ruling or be barred 
from New York. Michigan will necessarily 
apply retaliatory law against New York com- 
panies. It looks to me very much like a viola- 
tion of anti-compact law and in favor of East- 
ern companies. 


Metropolitan Casualty’s Philadelphia 
Branch 

The Metropolitan Casualty Insurance Com- 
pany, New York, will open a branch office in 
Philadelphia on July 1 under the management 
of John J. Heelan, who recently resigned as 
Harrisburg branch manager for the 7Etna Life 
and its affiliated companies, Hartford. 


No Successor Just Now to C. R. Reilly 

RicHmMonp, Va., June 8.—According to F. 
W. Clintsman, manager of the Richmond 
branch office of the AEtna Casualty & Surety, 
Hartford, no successor will be appointed at the 
present time to succeed C. R. Reilly, 
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READY JULY 15 


Great American Indemnity Complet- 
ing Plans 


G. F. MICHELBACHER’S COMMENT 





Home Office Organization Going Forward 
Rapidly—Company’s Fine Staff 
The Great American Indemnity Company, 
New York city, is rapidly forging ahead with 
its plans and will be ready to begin active 
writing of business on or about July 15. This 
was the statement made by G. F. Michelbacher, 
vice-president, to a THE 
SPECTATOR last week. Mr. Michelbacher, 
pointing out the difficulties to be overcome and 
the organization problem at hand, said: 


representative of 


You can say that we will be ready to begin 
active writing of business about July 15. Our 
home office organization plans are going ahead 
rapidly and smoothly and our ideas for opera- 
tions in the field are speedily reaching maturity. 
Naturally, we have a big problem to solve. In 
the matter of office and field forms alone we 
have difficulties to surmount. There are about 
1200 of these forms to be prepared and printed, 
but this and all other work is being attended 
to swiftly and efficiently. Agency development 
is progressing nicely and we are equipped for 
the task ahead and are prepared to give agents 
and brokers the very best service demanded by 
the exacting needs of insurance. 

The Great American Indemnity will begin 
business under auspicious conditions. It has 
one of the finest home-office staffs ever assem- 
bled by an insurance company. As is well 
known, Jesse S. Phillips is presidert. That 
alone is an earnest of success. Then, Mr. 
Michelbacher is vice-president and _ general 
manager. That fact also is important. Behind 
these two men is an experienced group of ex- 
ecutives composed of Major E. FE. Johnson, 
vice-president in charge of agency work; E. 
C. Lunt, vice-president in charge of bonds; 
A. H. Robinson, comptroller; Charles G. 
Smith, chairman of the board and president of 
the Great American (Fire); Ambrose Ryder, 
assistant vice-president in charge of automobile 
underwriting; Ray L. Hills, assistant vice- 
president in charge of accident and health; 
Leo H. Carr, assistant vice-president, burglary 
and plate glass, and Raymond S. Van Haugh- 
ton, agency assistant. 


Gulf Indemnity Chartered in Texas 

AusTIN, TEx., June 8.—Charter of the Gulf 
Indemnity Company of Houston, with capital 
stock of $100.000, was approved by the attor- 
ney-general’s department and filed in the State 
Purpose of the com- 
pany is to write general workmen’s compensa- 
tion insurance business. Incorporated by C. A. 
Underwood, D. N. Nazro, D. Edward Greer 
and Tom Dies, all of Houston. 


department of insurance. 


New York Claim Association Dinner 

The New York Claim Association held a 
dinner at the Yale Club, June 3. John Mc- 
Ginley, general manager of the New York of- 
fice of the Travelers Company, 
Hartford, and Dr. Leonard Hatch were the two 
who spoke. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - -  1,001,125.89 
Voluntary Catastrophe mene 500,000.00 
Reserves ° -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 
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CAPITAL, $2,450,000.00 


Union Inpemniry 
Union indematy Bis. Gom Pan 


Eastern Department 
100 Maiden Lane 


New York 








CASH CAPITAL $750,000.00 


NORTHWESTERN 


CASUALTY AND SURETY COMPANY 
Home Office : Erunces Fiuic 33 
MILWAUKEE, WISCONSIN 


Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 























AGENTS WANTED AT DESIRABLE POINTS 


AMERICAN EQUITABLE ASSURANCE COMPANY 


OF NEW YORK 


METROPOLITAN ASSURANCE UNDERWRITERS 


OF NEW YORK 


NEW YORK FIRE INSURANCE COMPANY 


INCORPORATED 1832 


NEW YORK EQUITABLE UNDERWRITERS 


Good facilities on desirable classes—Fire, Tor- 
nado, Use and Occupancy and Allied Lines 





Losses paid in Allied companies since organiza- 
tion—over $28,000,000. 


Apply to 
Home Office, 92 William St., New York 
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THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 


CHAPTER HEADINGS 


FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judicial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignments of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in iavor of a Surety Company. 
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Considerations Regarding State Regulation of Insurance 


By TEerENcE F. CUNNEEN 


Third Deputy Superintendent, New York Insurance Department 


Of all the duties of the Superintendent, prob- 
ably the most important is the periodical 
examination of insurance companies, and by 
far the vast majority of the members of the 
department are engaged in this important duty. 
Frequently an examination of a large company 
will take the time of a dozen examiners for 
months. The main object of the examination 
is to ascertain the company’s financial condi- 
tion and determine its ability to make pay- 
ment under its policies when such payments be- 
come due. The examiners should also deter- 
mine if the company is complying with the 
law, for instance, in the matter of its invest- 
ments. Section 39 of the Insurance Law of 
this State is similar to the law in most of the 
States, and provides in part as follows: 

The Superintendent of Insurance shall ex- 
amine into the affairs of any insurance cor- 
poration or other insurer doing business in this 
State as often as he deems it expedient, but 
if a domestic life or casualty insurance com- 
pany or other insurer transacting such _busi- 
ness at least once in three years, or if any 
other domestic insurance corporation or in- 
surer or an association, society, pension fund, 
retirement system or order required to make 
reports to or subject to examination by the 
Superintendent of Insurance at least once in 
five years. 

EXAMINATIONS 


After such examination is made, the exam- 
iner is required to make a full and true re- 
port of every examination made by him, which 
report must be verified by his oath and should 
give the facts and such reasonable conclusions 
and recommendations as may be warranted from 
the facts. The Superintendent may grant a 
hearing to the company before such report is 
fled and opened for public inspection, and 
when it is filed it is presumptive evidence in 
any action or proceeding brought by the people 
of the State against the company, its officers 
or agents. The laws of practically all of the 
States also authorize the Superintendent or 
Commissioner to examine into the affairs of 
companies doing business in his State but or- 
ganized under the laws of another State. How- 
ever, this permission is seldom taken advan- 
tage of except when it is suspected that the 
company is in an insolvent condition. 


Remova, or Surrs To THE FeperaL Court 

A great many of the States prohibit the re- 
moval of suits arising in the State to the Fed- 
eral courts, usually under penalty of revoca- 
tion of the company’s license. This step is 
sometimes taken by companies of other States 
on the ground of diversity of citizenship. How- 
éver, under a decision of the Supreme Court of 
the United States in the case of Terrel against 
Burke Construction Company, an Arkansas 
Statute to this effect was declared to be un- 
Constitutional. In July, 1924, the Supreme 


Court of Minnesota in the matter of Minne- 
unst the Security Fire Insurance Com- 
the United 


Sota age 


pany followed the decision of 


States Supreme Court in the Terrel against 
Burke Construction Company case. Undoubt- 
edly the courts will follow these two deci- 
sions; so these statutes may be disregarded. 


Anti-Compact Laws 

The recent enactment of rating laws has 
done away to a great extent with the effect 
of anti-compact laws and the real value of 
such laws is questionable. 

Under Section 65 of the Insurance Law, re- 
bating and discrimination are prohibited. Un- 
der this section it has been held that an in- 
surance company is prohibited from paying to 
a licensed broker or agent a commission on in- 
surance placed by him upon his own property 
or risk. Section 65 is an important one and 
is a frequent basis of complaint to the in- 
surance department. However, it has been 
found difficult to prove a person guilty of vio- 
lating this section owing to the difficulty in 
procuring evidence. 

The Pennsylvania statute, 
lengthy as the New York statute, is similar to 
the statute of other States (Section 340 of 
the Insurance Law). 


while not as 


No insurance company, association or ex- 
change, by itself or by officers or members, at- 
torney-in-fact or by any other party, shall 
offer, promise, allow, give, set off, or pay di- 
rectly or indirectly, any rebate of, or part of, 
the premium payable on the policy, or on any 
policy or agent’s commission thereon, or earn- 
ings, profit, dividends, or other benefit founded, 
arising, accruing, or to accrue therefrom, or 
any special advantage in date of policy 
or age of issue, or any paid employment 
or contract for services of any kind, or any 
other valuable consideration or inducement, to 
or for insurance on any risk in this Common- 
wealth, now or hereafter to be written, which 
is not specified in the policy contract of insur- 
ance; nor shall any such company, association 
or exchange personally or otherwise offer, 
promise, give, option, sell or purchase any 
stocks, bonds, securities or property or any 
dividends or profits accruing or to accrue there- 
on, or other thing of value whatsover, as in- 
ducement to insurance or in connection there- 
with which is not specified in the policy. 


Section 351 of the Pennsylvania Insurance 
Law provides that, 


“No person shall be excused from testifying 
or from producing any books, papers, contracts, 
agreements or documents at the trial or hear- 
ing of any person or company charged with 
violating the provisions of section 346, on the 
ground that such testimony of evidence may 
tend to incriminate himself, but no person shall 
be prosecuted for any act concerning which 
he shall be compelled so to testify or to pro- 
duce evidence, documentary or otherwise, ex- 
cept for perjury committed in so testifying. 


RATE Maxine Laws 
Rating laws have been enacted to eliminate 
discrimination and they have been developed 
comparatively recentiy but have been enacted 
in most of the States of the Union. The 
New York Law in relation to rates is con- 


tained in sections 141 and 141-b; section 14I-a 
applies to rates for fire risks. These rating 
laws have served an excellent purpose and 
have to a great extent eliminated ruinous com- 
petition between various companies and in pro- 
tecting the companies have also protected the 
policyholding public. They have also pro- 
tected the small policyholder, and have elimi- 
nated favoritism to large insureds. The pol- 
icy of the State, as expressed in the rating 
laws, is to remove the matter of rates, pre- 
miums and classifications from the field of 
private bargaining and agreement. No rates 
shall take effect until they are approved by 
the Superintendent. 


Porticy ForMs AND PROVISIONS 

Section 107 of the New York Insurance Law 
requires the filing of policy forms for acci- 
dent and health policies, and requires the filing 
of classification of risks and premium rates 
pertaining thereto. Other than the require- 
ment for standard provisions for accident and 
health policies, the filing and approval of cas- 
ualty policy forms is not usually required. One 
of the important changes in the law is contained 
in Section 109 of the Insurance Law. It pro- 
vides that no policy of insurance against loss 
or damage from accident or injury suffered by 
any person, shall be issued or delivered unless 
it shall contain a provision that the insolvency 
or bankruptcy of the person insured shall not 
release the carrier from the payment of dam- 
ages for injuries sustained, and in the event 
of the return of execution unsatisfied against 
the insured an action may be maintained by 
the judgment creditor against the insurer for 
the amount of the policy. This changes the 
character of such insurance from an indemnity 
contract to one of insurance. Prior to the 
enactment of section I09 in 1917 actions were 
frequently brought against the insurance com- 
panies by judgment creditors, particularly in 
negligence actions, but the courts ruled that 
there was no liability. on the part of the car- 
rier to the judgment creditor. 


Poricy LraBiity 


An amendment to section 109 in 1924, laws 
of 1924, chapter 639, provided that no liability 
policy shall be issued in this State to the owner 
of a motor vehicle by any insurer unless there 
should be contained in the policy a provision 
insuring the owner against liability for dam- 
ages, for death or injuries to persons or prop- 
erty as a result of negligence in its operation 
while engaged in the owner’s business, by any 
person operating it with the express or im- 
plied permission of the owner. This amend- 
ment so incorporated in the law is the so- 
called additional interest clause now in use by 
most of the companies, and which protects the 
public against the operation of a car by others 
than the owner provided they have his consent, 
expressed or implied. 
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Home Office Buildings 


If an cAgent represents the Maryland, it doesn’t take him long to graduate 
from a hall bedroom, a Ford, a “steady,” and prospects, into a 
home, a Lincoln, a wife and kiddies, and an established 


well-paying Casualty and Bonding business. 


We are a young man’s Company. 


Maryland (Casualty Company 


After over 27 years of experience, we know how to help an cAgent. 








Young man, go to the MARYLAND. 























An Investment in Happiness 


—1is a connection with the 
Philadelphia Life Insurance Company 


Every Representative has the Joy that 
comes from: 


1. Having The Thing That Will Sell--we 
have a great variety of policy 
contracts with very liberal features. 

2. Treatment That Makes Work Pleasant-- 
every Home Office official has the 
Fieldman's viewpoint--is helpful, co- 
operative, appreciative and under- 
standingly friendly. 

3. Opportunities To Get What You Earn-- 
liberal commissions and renewals. 
Contracts all direct. Non-Par pays 
same lst year as Par. Prospect- 
finding plan--Advertising aids, etc. 
Every help to help you sell. 

4. Knowing You Have a Lifetime Connec- 
tion-- many have been with us 10-15- 
20 years. We're young and growing 
rapidly--promotions from the ranks. 


Address: Manager of Agencies 


A. M. HOPKINS 


111 No. Broad St. Philadelphia, Pa. 











Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


LOUISVILLE, KY. 


— 


P. 0. BOX 617 
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RESIDENT AGENT’S LAW 
Resident agent’s laws prohibiting an insur- 
ance company from issuing any policy written 
on property located within the State, unless 
such policy is issued through and countersigned 
a duly licensed resident agent of the State, 


Thy 
{D\ 
Recently 


are found in a number of the States. 
hese laws have come into great prominence 
due to the litigation growing out of the so- 
«alled Chrysler Insurance Plan. New York 
is one of the States which has no resident 
agent's law. An example of the law is found 
in section 4290 of the general statutes of the 

State of Connecticut : 

Foreign insurance companies must have li- 
censed agent in the State. No insurance com- 
pany, corporation or association incorporated 
under the Jaws of any other State of the 
United States, or under the laws of any for- 
eign country shall issue or deliver any policy 
af. or make any contract of insurance on, either 
persons or property in this State, or covering 
any hazard or risk in the performance or non- 
performance of any duty relative to any con- 
tract or obligation, performed or to be per- 
formed in this State, or in connection with 
any obligation or duty which is governed or 
controlled by the laws of this State, but actu- 
ally to be performed by any individual, firm or 
corporation not resident in this State, unless 
such policy or contract is issued through and 
countersigned by a lawfully constituted and 
licensed resident agent of this State, provided, 
nothing in this section shall be construed to 
apply to contracts or policies of life insurance 
or to certificates of fraternal benefit societies, 
or to insurance covering the rolling stock of 
any railroad. or to other common carrier, or 
to property in transit, or to reinsurance be- 
tween companies. 

The New York Insurance Department has 
been granted a reargument in the United States 
District Court for the Southern District of 
New York in the well-known Chrysler matter, 
in which the Superintendent was restrained. 
The application raises the question whether the 
New York Insurance Law prohibits the writ- 
ing of insurance by the Palmetto Fire Insur- 
ance Company under the Chrysler Automobile 
contract: whether the decision puts the four- 
teenth amendment of the Federal Constitution 
above the police power of the States: whether 
the United States Constitution permits the 
Palmetto to carry out the Chrysler plan. On 
the application for a reargument the opinions 
of the courts in Wisconsin, Maine and in 
Ohio on the Chrysler contract were submitted. 


F, P. Stanley to Address West Virginia 
Agents 

F. P. Stanley, superintendent of agents for 
the Norwich Union Indemnity Company, New 
York, will he the principal speaker at the meet- 
ing of the West Virginia Association of In- 
surance Agents, which will be held at the Hotel 
Morgan, Morgantown, W. Va., on June 24 and 
25. Mr. Stanley will discuss mutual and re- 
ciprocal competition and it is expected that 
there will he a large audience to hear him. 


Mrs. H. B. Hawley an Author 
“My Soul and IT” is the title of a new book 
by Carrie M. Hawley, wife of H. B. Hawley, 
President of the Great Western Insurance 


Company, Des Moines. 





EQUITABLE SURETY WRITES ODD 
BOND 


Guarantees Performance of Watch Repair- 
ing and Protection Contract 

A novel application of the insurance idea is 
that undertaken by the Equitable Surety Com- 
pany, New York, in writing a performance 
guarantee bond for the Watch Service Cor- 
poration of that city. The corporation, for a 
charge of $4 per year, will protect your watch 
against pickpocketing, burglary, hold-up, fire 
or breakage and, in addition, will make all nec- 
essary repairs to the time piece no matter how 
badly broken. Cleaning, oiling and regulation 
are included in the service. 

The contract made by the Watch Service 
Corporation, is guaranteed in most of its par- 
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Why Not Co-operate 
Writing 
Credit Insurance? 


General Insurance Brokers, have you ever con- 
sidered the selling possibilities of this rapidly- \ 
expanding form of insurance? 


While it takes a specially trained agent to sell 
credit insurance, we have originated a plan whereby 
the agent for general lines of insurance can func- 
tion with us to his definite profit. 


Do you know that American Credit Insurance 
absolutely protects a Manufacturer’s or Jobber’s 
book accounts against abnormal, unforeseen losses? 
Do you realize that it safeguards all of a concern’s \ 
resources—net profits, surplus, capital? 
tends to reduce the normal expectancy of credit 
loss, through a collateral Collection Service which 
is the last word in efficiency? 


You can make money co-operating in the selling 
of American Credit Insurance. 
over with us? See which of your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details 


of our plan. 


CThe AMERICAN 


CREDIT~ INDEMNITY Co. 


J. F.M° FADDEN. presipent 
Offices in all leading Cities; 


OF NEW YORK 


New York, St. Louis, 
San Francisco, 
Detroit, Atlanta, 


NO) 


Neen eee 
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Chicago, 
Philadelphia, 
Milwaukee, Etc. 


ticulars by the bond of the Equitable Surety 
Company, so that if the corporation should fail 
to carry out the terms of its agreement, the 
Equitable Surety would step in and complete 
the contract. 


Harold Spielberg, vice-president, said: 


This application of the contract bond idea is 
an example of the many uses to which insur- 
ance can be adapted. Since supplying the cov- 
erage for the Watch Service Corporation we 
have maintained the most friendly relations 
with that organization and have not yet been 
compelled to undertake the completion of a 
single one of its contracts. The fact that we 
grauantee their completion is, however, an in- 
dication to the public of the good faith of the 
firm and makes the watch owner certain that 
he will actually receive the service for which 
he pays. 
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Why not talk it 


Cleveland, Boston, 


Baltimore, 
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eneral Accident 


FIRE AND LIFE 


= , ASSURANCE CORPORATION. Ld. 


FREDERICK RICHA2DSON, United States Manager: 


GENERAL BUILDING, 4tn & WALNUT STS. 
PHILADELPHIA 
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INCORPORATED 1832 


rginia Fire and Marine 
Vir RANCE COMPANY OF RICHMOND, VA. 
January 1, 1926 





Reserve for Unearned Premiums .............. $1,239, 147.00 
Other * ee esd beste ec PG saa a so oe Seresata leaps iors 384,909.00 
PUTA aes lake So'kiebb oo wie re Coleone 000.00 
Net ais RA iG in tate iezs Gis ioisiois> sie 1,274,407.00 
Surplus to Policyholders..................- 1,774,407.00 
DUR MIRMBS seccuas Haske buneaceuet $3,398, 463.00 


Wm. H. Palmer, President Wm. H. Palmer, Jr., Vice President 





B. C. Lewis, Jr., Secretary 


Wm. Palmer Hill, Asst. Secretary 
J.C. Watson, Treasurer J 


- Leake, General Agent 








THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 1869 





LONDON GUARANTEE & , ACCIDENT on, Lid., °Enavano. 


Head Office &5 Fifth Ave., New York 
C. M Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Wainut Street, Hg ng Pa. 
ELMERA, LORD & CO., Resident Managers. 145 Milk Street, B oston, Mass 





General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 


of Chattanooga, Tennessee 
Life Accident Health Automobile Accident 





NORTHERN 





COMPANY 
OF LONDON 


ASSURANCE /| 
LIMITED 





UNITED STATES BRANCH 
P. BARBOUR, General eS 
H. N. KELSEY, Deputy Attorney Cc. W. COOPER, Secretary 
Eastern & Southern Dept., 135 William St., N. Y., . G. MARTIN, Mer: 
Western Dept., Monadnock Bldg., Chicago, ML, . D. LEWIS, Mer. 
Pacific Coast Dept., San Francisco, Calif., F. .- ROBINS, Mer. 











The insurance requirements of your clients 
are as unlike as their fingerprints— 


Owing to peculiarities of his property, that which 
constitutes complete c coverage for, one man does 
not solve the p protection n problem m of his neighbor. 
Careful individual attention on your part to the 
safe-guarding of your clients not only insures 
them complete protection but also guarantees an 
enviable reputation for your agency. 


You cannot fingerprint your clients and prospects, 
but you can keep a card record of them which will 
constitute a fingerprint of their insurance require- 
ments. 


Moreover you can place their insurance in one of 
many companies but the strength behind Fidelity- 
Phenix policies guarantees them absolute pro- 
tection. 


FIDELITY-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM, CHairman oF THE Boarp. 
PAUL L.HAID, Presipent. 


CASH CAPITAL FIVE MILLION DOLLARS 


New York Chicago Montreal San Francisco 




















SURETY AND CASUALTY 
SALESMANSHIP 


By 
JOSEPH R. WILSON 


Manager, Development Division 
Maryland Casualty Company 


Manager, Maryland Casualty Company 
Training School 


Compiler of Lesson Papers on Surety and Casualty 
Principles and Salesmanship and Field Development 
for the Maryland Casualty Company Training School. 


Former Vice-President United States Fidelity and 
Guaranty Company, and only brother of the late 
President Woodrow Wilson. 


Compiler of agents’ text book ‘‘Fidelity Bonds, Surety 
Bonds, Casualty Policies, the principles governing 
their underwriting; the methods of constructive sales- 
manship and the service in connection with them’’ for 
the United States Fidelity and Guaranty Company. 


Single Copy $4. 
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AMEND ST. LOUIS RULES 





Agreement Reached Between Con- 
flicting Factions 





ASSOCIATION STRENGTHENED 





Minor Troubles in Much Disturbed City 
Now Ironed Out—Members Returning 
to Fold 
St, Louis, Mo., June 8—The Fire Under- 
writers Association of St. Louis, Mo., at a 
special general meeting of the entire member- 
ship to be held on Tuesday, June 15 at II a. m. 
in the Association’s headquarters 313 Pierce 
building will vote on several amendments to 
the constitution and by-laws which were ap- 
proved by the executive committee June 2 and 
which are designed to remove sections of the 
rules and regulations which are objectionable 

to a number of the St. Louis underwriters. 

The changes, which have been approved by 
the welfare committee and executive commit- 
tee and now put up to the general body for 
final ratification, grew out of several confer- 
ences between the welfare committee and coun- 
sel for the Association with former Attorney- 
General Jesse W. Barrett, who represented 
twenty-six agents, some of whom are mem- 
bers of the association in good standing, others 
being on the suspended list .and a few who have 
not been members of the Association. 

The principal points of contention had been 
the rule designating the district in which No. 
I agents must maintain their offices and an- 
other section of the regulations which prohibit 
members representing companies that have 
agents who are not members of the Associa- 
tion. 

Throughout the entire negotiations between 
Mr. Barrett and his clients on the one hand 
and the welfare committee and the attorneys 
for the Association on the other there was dis- 
played a spirit of honest endeavor to solve the 
underwriting problems in an equitable and fair 
manner. 

It is believed that the rank and file of the 
Fire Underwriters Association will approve the 
changes. In fact no opposition to the plan has 
developed and none is expected to come for- 
ward. The welfare committee of the Associa- 
tion composed of Sam D. Capen, C. H. Morrill, 
C. §. Lawton, C. L. Crane and W. D. Hemen- 
way has assured General Barrett that they will 
use their influence to bring about the passage 
of the amendments and changes set forth and 
use their influence to prevent any of the above- 
mentioned changes in the constitution and fy- 
laws being hereafter changed in any way to 
the detriment of Class No. 2 Ayents who shall, 
at the time of any change, be members of the 
Association. 

The executive committee of the Association 
has given the welfare committee the assurance 
that it will reinstate without the payment of 
any additional initiation fee or enrollment fee, 
ad person heretofore a member of the Asso- 
Clation, provided such person shall make ap- 
lication for such membership prior to Jan- 
wary 1, 1927, 


HAROLD WARNER PRAISED 


L. & L. & G. Refers to United States 
Branch 








NINETEENTH ANNUAL MEETING 





Company Had Total Premium Income in 
1925 of Over Ten Million Pounds 
The ninetieth annual meeting of the Liver- 
pool and London and Globe Insurance Com- 
pany, held recently in Liverpool, brought the 
announcement that the total premium income 
of the company for the year 1925 amounted to 
£10,039,028, according to a report in the Post 
Magazine and Insurance Monitor. This is the 
first time that the premiums have surpassed 

ten million pounds. 

The Magazine quotes the address of Chair- 
man A. Kentish Barnes in full. His reference 
to the United States branch was particularly 





HaroLtp WARNER 


favorable to the present and past management 
here. He said: i 


Unitep STATES OF AMERICA 

In the United States of America, there have 
passed away two of our leading figures of the 
last generation. I refer to Henry W. Eaton 
of New York and William Warren of Chicago. 
Mr. Eaton had served the company, when he 
retired in 1918, for the long period of fifty-one 
years, and for thirty-one years was manager 1n 
New York, Mr. Warren retired in 19109 after 
serving for fifty-three years. He was the son 
of our former general agent and manager at 
Chicago, William S. Warren. Thus the con- 
nection of Messrs. Warren—father and son— 
dates back to the year 1853—a period of seven- 
ty-three years. 

These gentlemen kept high the prestige of 
the company in the United States. 

Your directors have appointed Harold 
Warner, who has very ably served as our as- 
sistant manager at the head office, to the newly- 
created post of United States manager of our 
fire business. His headquarters will be in New 
York, and he will also keep in touch with our 
affairs in Canada and Mexico. Our several 
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CONFER WITH AGENTS 





Eastern Executives Hope to Reduce 
Commissions 





MULTIPLE AGENCY QUESTION 





Difficulties Directly Associated With Ap- 
pointments in Large Cities 

The committee of twenty of the Eastern Un- 
derwriters Association held a conference on 
Thursday of last week with committee repre- 
senting the local fire agencies in the larger 
cities of the East. The matter of commissions 
was of primary interest. 

While the agents argued that their commis- 
sions should not be cut, the difficulties and hard- 
ships under which they worked were disclosed. 
Apparently, in most cities there are too many 
agents representing one company and there are 
too many men getting agents’ commissions who 
are hardly more than brokers. This condition 
naturally makes business very difficult for the 
big agent, the nature of whose service requires 
a heavy overhead expense. Newark and Pitts- 
burgh are considered glaring examples of cities 
where this prevails. In the Pittsburgh district, 
literally thousands of agencies have been ap- 
pointed. These agencies are being established 
by local companies, by general agencies and by 
what are known as “service offices.” On the 
other hand, in Buffalo, conditions are much bet- 
ter, for there a company is permitted only two 
agents. All at the meeting were in accord that 
the best remedy for this situation among the 
Eastern agents was only to be had through 
powerful company organization. As to com- 
missions, the companies’ representatives felt 
they should be reduced to the proposed scale 
for large cities. 

Each meeting of the committee of twenty 
seems to be bringing the Eastern Underwriters 
Association nearer and nearer to an actual real- 
ization. The conferences are harmonious and 
marked by a sincerity of purpose. As yet, they 
have not started to sign up the companies, but 
that the desired quota of 90 per cent will be 
obtained seems a certainty. A very big com- 
pany, which has apparently been reluctant to 
state definitely whether or not it will join the 
Association and thereby has proved somewhat 
of a stumbling block, now has practically com- 
mitted itself to sign on the dotted line. A 
powerful, but very unsympathetic agent—un- 
sympathetic when it comes to the Association 
—has just sailed for a long vacation in Europe. 








centers in all these countries will continue to 
maintain direct contact with the home office as 
heretofore. Your directors are confident that 
this measure of centralization and co-ordination 
is sound in principle and will make for in- 
creased efficiency. They are satisfied it will 
prove another forward step in the permanent 
improvement of our very important interests 
in the United States of America. A. Duncan 
Reid, who holds with such distinction the posi- 
tion of president of our casualty company, the 
Globe Indemnity of New York, has been ap- 
pointed joint general attorney for the United 
States of America with Mr. Warner. It is a 


(Concluded on page 35) 
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SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


Marsh & McLennan 
INSURANCE 
Fire Liability Marine 


175 W. Jackson Blvd., Chicago 





Lendon Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffale 
Phoenix Celumbus Pertland 














NOW READY 


HEALTH and ACCIDENT 
SALESMAN 


As its name implies, this new book is a practical 
manual for the use of the field man. It is just what 
insurance companies and general agents have been 
seeking for themselves and their representatives. 
Agents and brokers individually will find that the 
material it contains will put money in their pockets. 

THE HEALTH AND ACCIDENT SALESMAN points out 
that the possibilities of insurance salesmanship as a 
career, outlines methods of selecting and approaching 
prospects, explains how to make and close the sale 
and shows how to render follow-up service to policy- 
holders. 

Health and accident insurance is a form of protec- 
tion that is constantly growing more important. The 
man who knows the product, understands the market 
and is able to use convincing arguments will succeed 
in selling it and will reap the reward in large com- 
missions. ‘THE HEALTH AND ACCIDENT SALESMAN 
teaches you how to do this. The book is bound in 
handsome heavy cloth, pocket size, and costs only 
75 cents. Discounts for quantity orders. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











NOW READY 
Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


C. H. HARBAUGH, M. D. 
Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information required by adjusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 

CARBON MONOXIDE SEMILUNAR CARTILAGES 
POISONING SLEEPING SICKNESS 

WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 

SUNBURN ORCHITIS 

GOITRE HEMORRHOIDS 

CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on ; 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 
INFORMATION SYMPTOMS 


PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 


TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 


TOTAL DISABILITY IRRE- 


TOTAL DISABILITY 
PARTIAL DISABILITY 





PROGNOSIS 
SPECTIVE OF HOUSE CON- 
ADJUSTMENT FINEMENT 
EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 
NAMES ADJUSTMENT 
INFORMATION EFFECTS 


SECTION III 

This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


THe ADJUSTER’Ss MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 


Price, In Flexible Binding, $6.00. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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NEW YORK SURVEYS 

A Commission War.—Is there anything 
serious in the various statements being made 
by some parties that they are not adverse to 
having a commission war unless certain things 
can be accomplished? Just assuming for the 
moment that they are in earnest, have they 
carefully considered what the effect of that 
would be? They must assume that they would 
not be allowed to have it alone, that is, just a 
few all to themselves, and the others remain 
quietly by as innocent bystanders. If those 
who talk of the matter are serious about it, 
perhaps it would be well for them to remem- 
ber that a thing like that is easy to start but 
very difficult to stop. The simple truth of the 
matter is that the insurance business has many 
things left to its control and the failure to 
control them means more and more legislation, 
and those who are responsible for bringing 
about additional legislation will be the earliest 
ones to cry out at the interference of the 
State. 

Text Books in China.—The Insurance So- 
ciety of New York received this week an order 
for six copies of their well-known publication, 
“The Fire Insurance Contract.” The order 
came from China. The writer spoke very 
highly of the publication, adding that the pur- 
chases were being made in order to place one 
copy in each of their branch offices. Possibly 
with this commendation the book may receive 
an even wider circulation than it has already 
enjoyed in the United States. 

A Fire Box.—A new invention which was 
brought to the notice of the insurance folk on 
the Street during the past week is known as 
a fire box. The object of this box is to ring 
an alarm in the event of fire occurring in the 
house. Its method of operation is by means of 
celluloid. The burning of the ceiluloid sets off 
the alarm. At first glance one would not hesi- 
tate to state that any device operated by cellu- 
loid was outside the pale of consideration. The 
matter is only referred to because it illustrates 
the working of the human mind which pro- 
poses to introduce a hazard in a large number 
of houses in order to avoid what may be con- 
sidered a greater hazard under certain circum- 
stances. The device is especially intended for 
one- and two-family houses, and if permitted 
would undoubtedly have a very wide sale in 
those properties. 

The Insurance Institute of America.—A 
final checking has been made of the results of 
the February examinations and diplomas are 
being granted in the Fire branch to the fol- 
lowing: Thomas V. Murphy, Baltimore; Carl 
IF. Gail, Baltimore; J. L. Culver, Atlanta; W. 
G. Stephens, Jr., Atlanta: Harry W. Knapp, 
Philadelphia; Edmund Wilson, Philadelphia; 
George W. Hugues, New York city; Edward 
M. Powell, New York city; and in the Cas- 
ualty branch to Percy L. Kynaston, New York 
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city. This makes fifteen diplomas which have 
been granted as a result of the February ex- 
aminations. 


BOSTON AND VICINITY 
Heads Insurance Society—<Ambrose M. 
Murphy of Kaler, Carney, Liffler & Co. was 
unanimously elected president of the Insur- 
ance Society of Massachusetts at its annual 
meeting last week. A dinner and entertain- 
ment was provided for the Society’s members 

at Hull and over 200 were in attendance. 


FROM SAN FRANCISCO ™ 

Will Require Quarterly Reports. — Cali- 
fornia insurance companies, numbering about 
100, will hereafter be required to submit to 
the Insurance Department quarterly reports re- 
garding their condition, according to an an- 
nouncement made by Insurance Commissioner 
Chas. R. Detrick in a letter to those companies 
last week. Mr. Detrick has retained A. H. 
Mowbray, actuary and now connected with the 
Department of Economics of the University of 
California, to examine these reports, which will 
be supplemental to the regular annual state- 
ments and convention examinations. 

Auto Underwriters Act on Death of R. V. 
Watt.—The Pacific Coast Automobile Under- 
writers Conference, through its executive com- 
mittee, has adopted resolutions commemorating 
the late Rolla V. Watt, former Pacific Coast 
manager of the Roval group of companies, who 
passed away sudden!y May 15th while sojourn- 
ing at a summer resort. The Board of Fire 
Underwriters of the Pacific have also adopted 
a similar memorial. 

Adopts New Clauses.—The Pacilic Coast 
\utomobile Underwriters Conference has 
adopted a new “embezzlement” clause and a 
new “vendor’s single interest endorsement,” 
which are said to be improvements over the 
old forms. Under the new form of embezzle- 
ment clause, “legal abandonment” is taken to 
mean actions whereby the vendee intentionally 
relinquishes possession of the automobile with- 
out any intention of reclaiming it or of re- 
turning it to the vendor. The rate for this 
clause has also been revised and it is now sold 
at 50 cents per $100, with a minimum premium 
for new automobiles of $5 and for second- 
hand cars of $7.50. The maximum premium 
for either new cr second-hand cars is $12.50. 

To Explain Coinsurance Credits.—The 
Board of Fire Underwriters of the Pacific will 
this week issue an explanation of its recent 
action increasing co-insurance credits and 
changing the rule regarding blanket insurance 
from requiring 90 per cent to 100 per cent re- 
duced rate average clause, which has been pro- 
tested by hundreds of California agents and 
brokers. The Board announcement of the 
change said: “Changes have been made in our 
present tariff rules by which all blanket in- 
surance must carry the 100 per cent reduced 
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rate average clause or the average distribu- 
tion clause. Average rates, therefore, are being 
annulled pending advices from _ interested 
agents as to which coverage will be desired.” 
The protestations over school schedules were 
so vociferous that the Board has been granting 
relief on this class of business for the time 
being. Managers contend, however, that the 
new rules will stick. 

Washington General Agencies.—\lanagers 
of companies doing business in the State of 
Washington will meet in San Francisco this 
week to discuss the general agency situation 
which, following the supposed settlement of 
the controversy which upset the Pacific Board 
for several years, was instigated by Commis- 
sioner Fishback of Washington, who disagreed 
with the methods used. The Commissioner 
says that rule nine of the Pacific Board violates 
some of the statutes of Washington. 


PHILADELPHIA NOTES 

Greeting to J. W. Cochran.—Last week 
when the Shriners were holding forth in 
Philadelphia for their annual pilgrimage to 
the Mecca of the year, the insurance district 
saw one of the prettiest and most impressive 
testimonials any set of men could pay to one 
of their number. The greeting was given to 
J. W. Cochran, president of the Fire Associa- 
tion fleet here. Marching to the corner of 
Fourth and Walnut streets, right in the very 
heart of the insurance district, about 150 mem- 
bers of the Hella Temple of Dallas, Texas, 
stopped before the offices of the Fire Associa- 
tion. The affair started with several musical 
selections by the Hella Temple Band, after 
which Nobles, Morrell and Garrett entertained 
the hundreds gathered round with trombone 
and vocal numbers. [Following this an address 
of greeting was given by S. P. Cochran, a 
brother of the Fire Association's president. 
President Cochran, who is a member of the 
Hella Shrine, responded with a brief welcome 
address, and presented to his friends from the 
Lone Star State another Texan in the person 
of Vice-President Maillot, also a former Dal- 
las citizen. 

Federation Incorporated.—lLast week the 
Common Pleas Court of Philadelphia county 
granted a charter under the not for profit cor- 
porations act to the Insurance Federation of 
Pennsylvania. In future this great organiza- 
tion will be known as The Insurance Federa- 
tion of Pennsylvania, Incorporated. The offi- 
cers are J. C. Williams, New Castle, Penna., 
president; Frank D. Buser, Philadelphia, first 
vice-president; John D. Pharaoh, 2d, Phila- 
delphia, treasurer; G. R. Dette, Philadelphia, 
secretary-manager. A board of forty-eight di- 
rectors and twentyfi-five county councillors will 
govern the affairs of the body. 


Agents Executive Committee Meeting 

The executive committee of the National 
Association of Insurance Agents will meet at 
Briarcliff Lodge, New York, July 13 and 14, 
instead of July 12 and 13, as previously an- 
nounced. 





































































SS 








Fire Insurance 





THE SPECTATOR 


Thursday 





























































RUSSIAN CASES CLOSED 


New York Department to Liquidate 
Companies 








WILL HOLD ASSETS 





Interesting Point Raised on Question of 
Appealing Order of Liquidation 

After a hectic fight for almost two years in 

the courts of New York State, the Court of 

Appeals finally acceded to the New York In- 

surance Department’s liqudation bureau taking 

over the assets of the First Russian Insurance 

Company, the Russian Re-Insurance Company, 

Moscow Fire Insurance Company, Second Rus- 

sian Insurance Company and the Northern In- 

surance Company of Moscow —a total of nearly 
five and a half million dollars of assets. 

Wendell P. Barker, attorney for the North- 
ern of Moscow, said that all of these companies 
are overwhelmingly solvent and feels that 
Superintendent of Insurance Beha is danger- 
ously playing into the hands of the Soviets by 
holding all this money. These assets do not 
belong to the State of New York. Further- 
more, Mr. Barker laments the liquidation of 
these companies on the ground that there is no 
next step, that there is nothing that can be done 
with these funds. It may be in a few years 
and again it may not be in fifty years that the 
United States will recognize the Soviet Govern- 
ment—the Soviet Government may even go to 
pieces. Mr. Barker contends that the cotrt 
should have directed release of the money to 
those stockholders who could prove their right- 
ful interests. 

On the other hand, since the Soviet Govern- 
ment of Russia is not recognized by the United 
States, the Court of Appeals refused to endan- 
ger in an equity action any of our banking in- 
stitutions and lay such open to second liability 
in some country, say France, where the Soviet 
is recognized. The contention in these suits 
was that although the Soviet Government had 
exiled the officers of these insurance companies, 
and confiscated its assets, the directors of the 
companies were still in office as far as New 
York is concerned and were privileged to col- 
lect these funds. However, the Court of Ap- 
peals ordered that the funds and the control 
of them remain in statu quo. This was an 
unsatisfactory situation and it was then that 
Clarence C. Fowler, chief of the Liquidation 
Bureau of the New York Insurance Depart- 
ment, suggested to Superintendent of Insurance 
Beha that the best remedy would be through 
the procedure of liquidation, to which sugges- 
tion the latter and other officials agreed and 
the Second Russian Company was ordered 
liquidated. 

This the company objected to-and sustained 
its objection on the grounds that it had not 
been given a proper hearing, that it was solvent 
and that its assets had not been sequestered in 
its domiciliary State. The company’s attor- 
neys made the latter point, contending that 
sequestration means lawful seizure by a Gov- 
ernment lawfully organized, that the Soviet is 
not such a government and, therefore, the ac- 











OPPOSE MOTION FOR REHEARING 


Missouri Department Attorneys File Sug- 


gestions—Case Likely to Go to 
Supreme Court 


St. Louts, Mo., June 8—Attorneys for Ben 
C. Hyde, Superintendent of Insurance for Mis- 


souri, on June 3 filed suggestions with the Su- 


preme Court at Jefferson City in opposition to 


the motion of the counsel for the 160 stack 
fire insurance companies, requesting a rehear- 
ing in the 10 per cent reduction case. 

The suggestions were filed by former Attor- 
ney-General John T. Barker and Flood Jacobs 
of Kansas City, who have represented Super- 
intendent Hyde as special counsel throughout 
the rate case litigation. 

They contend that the opinion written by 
Justice John T. White, and concurred in by a 
majority of the high court, sustaining Superin- 
tendent’Hyde thoroughly covered the case and 
that there is no ground for granting the com- 
panies a rehearing. 

The attornevs for the stock companies filed 
their motion for a rehearing on Mav 28. The 
companies will vigorously contest the order of 
the insurance department and the decision of 
the Missouri Supreme Court sustaining that 
action, and will exhaust every legal means to 
demonstrate the injustice and inequity of the 
rate order. 

In the event it becomes necessary to carry 
this case to the United States Supreme Court, 
the companies will undoubtedly engage the ser- 
vices of Charles E. Hughes, who is now repre- 
senting the stock insurance companies in the 
Tllinois tax case, and such additional counsel 
as may be deemed advisable. 


Virginia Field Club Meeting 

RicHMOND, VA., June 8.—The Virginia Field 
Club will meet at Natural Bridge, Virginia, 
Thursday, June to. A feature of the meeting 
will be the reading of the address delivered at 
the recent annual meeting of the National 
3oard of Fire Underwriters by President Wil- 
fred Kurth of that organization. The address 
is of especial interest in that it deals in part 
with the excessive fire waste. 








tion of the latter was confiscation. The insur- 
ance department insisted the effect was the same 
and that the company was resting upon quick- 
sand. The company appealed and then the 
interesting point was brought up by the de- 
partment that an order of liquidation was non- 
appealable. The Appellate Division agreed that 
the department’s contention was a correct one. 
but the Court of Appeals decided to hear the 
case. After much to do, the latter court sent 
the company hack to the Intermediate Appellate 
Division for a hearing on the merits. Again 
the case came to the Court of Appeals, this 
time on its merits, but was lost. 


—The Underwriters Adjusting Company, Chicazo, 
Ill., has announced the opening of an office in the 
Akron Savings and Loan Building, Akron, O., under 
the management of A. P. King. 

—The West Coast Life Insurance Company, San 
Francisco, Cal., is offering the service of the Life 
Extension Institute, Incorporated, of New York, to 
certain of its policyholders. 


34 





Arkansas Rate Increase Accepted by 
Commissioner 

LittLeE Rock, Arxk., June 8.—The announce. 
ment by the insurance companies of a proposed 
increase of 20 per cent in the insurance rates 
effective in Arkansas, has aroused considerable 
opposition. The State Insurance ‘Commissioner 
has announced that he is powerless to prevent 
the increase. There will undoubtedly be strong 
opposition to the proposed increase possibly 
through the courts. 

The opinion of the commissioner was ex- 
pressed Wednesday afternoon following infor. 
mation from Little Rock that insurance com- 
panies have filed with the State Commissioner 
of Insurance and revenues a new _ schedule 
which is approved will mean an increase of 29 
per cent in insurance rates all over the State. 

The proposed increase is the subject of much 
editorial comment by Arkansas papers, most 
in which are opposition to the hike. The 
Arkansas Gazette assumes a middle ground, 
insisting upon fair terms for the 
companies as well as for the insured. 


insurance 


Mutuals Follow Stock Company Rate 
Raise 
RicuMmonp, VA., June 8--Following in the 
wake of the stock companies, the Federal 
Hardware Mutual and the Implement Mutual 
have advised their policyholders in Virginia 
that rates will be advanced ten per cent on 
mercantiles. The companies announce that they 
expect to maintain their present dividend scale 
of thirty per cent. They have been writing at 
stock company rates, paying the dividend at 
the end of the policy year. 





American Insurance Company 

A heading in THe Spectator for May 27 
erroneouly stated that the American Insurance 
Company, of Newark, had withdrawn from 
Texas. The article in connection, however, 
correctly stated the situation, which is that the 
American had reinsured the Texas business of 
the London Assurance and the Manhattan Fire 
and Marine and was arranging to continue their 
business through its own organization. THE 
SPECTATOR regrets the error in writing the 
heading of the article. 


French Spoilation Claims 

Wasuincton, D. C. June 7.—A_ minority 
report, opposing the enactment of the bill in- 
troduced in the Senate by Senator Butler of 
Massachusetts, providing for the payment of 
claims known as the “French spoilation 
claims,” has been submitted by Senators 
Howell, Nye, Trammell, Caraway and May- 
field, members of the committee on claims. 
The majority filed its report some days ago, 
advocating passage of the bill. 





Brooklyn Brokers Dine 
The Brooklyn Insurance Brokers Associa- 
tion held their June dinner at Tappans’ 
Sheepshead Bay, June 8 It was largely at- 
tended. 





— 


\\ 


ar 
ho 


sei 
to 
mé 


the 
th 


eee. 5 


> 
o 


> 
OS a 


> > 
i-] See eee ee pe 


a 


se 
ee a lO 


_@ & 8 


oO .. 








Thursday 


——= 
ted by 


announce. 
L Proposed 
NCE rates, 
nsiderable: 
ImMissioner 
O prevent 
be strong 

Possibly 


was ex. 
1g infor- 
nce com- 
Nissioner 
schedule 
se of 20 
State. 

of much 
rs, most 
ae 
ground, 
isurance 


Rate 


in the 
Federal 
Mutual 
Tirginia 
ent on 
at they 
d scale 
ting at 
end at 


[ay 27 
urarice 

from 
wever, 
at the 
ess of 
1 Fire 
» their 

THE 
x the 


1ority 
Il in- 
or of 
it of 
ation 
ators 
May- 
aims. 
ago, 


ycia- 
ans’ 





June 10, 1926 





THE SPECTATOR 


Fire Insurance 








—— 
—————— 


INSURANCE STOCK QUOTATIONS 


All Bids and Quotations Subject to Con- 
firmation 


The following quotations, as of June 7, 1926, 
are from reliable New York and Hartford stock 
houses and if any of our readers are interested 
in stocks not appearing in this list, the Re- 
search Bureau of THE SPEcTATOR will endeavor 
to give to any correspondent whatever infor- 
mation may be desired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 











Bid Offered 
dygicaltnoy! 
Todd & Leonard, N. Y............ 250 270 
Aetna Insurance (Fire) 
Gilbert Elliott & Co., N. Y........ 560 875 
Conning & Co., Rec 550 570 
Roy T. H. Barnes & Co., Hartford. . 550 = 565 
Aetna Casualty and Surety: 
Comming a C0,,.INs. Macc 6 s:éccee seine 730 750 
Roy T. H. Barnes & Co., Hartford.. 740 765 
Aetna Life H. R 
Conning & Co., Wislekicta tiene ie 715 = 725 
Roy T. H. ioe Cs, Hartford. . 700 715 
Gilbert Elliott 8 Co., WN. V.... 2006 715 725 
Jos. Walker & Sons, N. Y......... 7159-725 
American Alliance 
Gilbert Elliott & Co., N. Y........ 305 320 
American Surety 
Gilbert Elliott. Co. We Vins cicecce 170) §=175 
Curtis & Sanger, N Se 171 =—175 
Gude, Winmill & Co., N. Y......... 170) =—:175 
Assurance of America 
Gude, Winmill & Co., N. Y........ 200 220 
Automobile Og ee 
eS RE oS Re ee 240 260 
Roy T. H. Barnes & ‘Cs, »., Hartford. . 240 270 
Gilbert Hihott &:Co., N.Y... ccc. 240 260 
lina Insurance 
Gilbert Elliott & Co., N. V........ 27 31 
Gude, Winmill & Co., Wile Siciere evecic.e 29 32 
yj. He. Rice, Ve., & Co, Ne Vicscesc. 27 31 
on | of New York 
ilbert Elliott & & Co., N. Y...... 300 308 
Gude, Winmill & Co., 1. ib aa 300 =—310 
Todd &Leonard................. 295 305 
Connecticut Genera! Life 
Consane OCH. IN. Yo o.6:o.s:6 cdimiceies 1700 1750 
Roy T. H. Barnes & Co., Hartford. . 1600 1700 
Continental. 
Gilbert Elliott & Co., N. V........ 134 138 
Gude, Winmill & Co., Rs iia: re: o/si670 134 137 
LS Rice, Wg (O0 Gating HIN s TE 6.0 0:6: 0:00 133 136 
odd & Leonard, 3 pias ae ele 134 137 
Fidelity-Phenix 
Custis & Sanger. NW. WV... 00 cesses 191 195 
Gilbert Elliott & Co.,N. V........ 190 194 
Gude, Winmill & Co., WY: A 190 § 193 
aS Riee, 1 ee ee ee 190 193 
odd & Leonard, RENE et 191 194 
Franklin Fire 
Gilbert Elliott & Co., N. V........ 1738 =178 
Gude, Winmill & Co., Neg neore icaet sya 175 185 
Glens Falls 
Gude, Winmill & Co., N. ¥....... 39 41 
Globe & Rutgers 
Gilbert Elliott & Co., N. ¥ 1425 1475 
J. K. Rice, Jr., & Co., N.Y. 1400 1500 
Jos. Walker & Sors, N. V 1400 1425 
Gude, Winmill & Co., 1. 8) ae 1390 1430 
Great American 
Curtis & Sanger, N. V............ 284 288 
Gilbert Elliott & Co., N. Y.. Oe 284 287 
guide. Winmill & Co.. N. ¥ 284 288 
Todd & Leonard, N. ¥............ 282 287 
Hanover Fire 
Gilbert Elliott & Co., N. V.......- 180 185 
Gude, Winmill & Co., 5 ere 180 188 
‘= ioe, Jf., Se-Ce., Dt. S. o.ccs.0c 181 187 
odd & Leonard, MONA arots cidlaccleies 180 185 


Hartford Fire 
Conning & Co., 
Roy T. H, sabe & Xo. Hartford. . 505 386515 

Hartford Steam ee 


Conning & Co., N. V.........00% 700 foals 
Roy T. H. Barnes & ie Hartford. . 675 700 
Harmonia 
J. K. Rice, Jr., & Co., N. ¥........ 47 52 
Home Insurance’ 
Curtis & Sanger, N. V.........0:- 838 343 
Gilbert Elliott ®& IR. ls WE 6:é,0.0:4,4:0.° 342 346 
Gude, Winmill 4 Co. 5 eee 337 896341 
sames, Jr, & Co. N.Y. .c.c000 340 346 
odd & Leonard, GS Pies eccintasasbdies0c0.6 336 340 
Homestead 
J. K. Rice, Jr., & Co., ef Rey clesaceke 27 30 
Gilbert Elliott’ & Co., 2%... ae 27 30 
mporters & Exporters. 
Curtis & Sanger, N. V............ 65 70 
Nsurance Co. of North America 
Gude, Winmill & Co., bs ee 51 53 
Gilbert Elliott & iy, > 51 53 
odd & Leonard, N. Y........0005 51 53 
lenmuees Securities Co., Inc. 
(Union Indemnity Group) 
Gilbert, Elliott & Co., N. Y...... ‘ 18 20 


Metropolitan Casualty Co. 


Custis © Sanger, No Wo oc kc cece 88 92 
Milwaukee Mechanics 
Todd & Leonard, N. Y.........06: 32 34 
es Fire 
y T. Hi. rege o Hartford.. 770 790 
Cosine GH ING SM cucccucecenes 760 775 


National Surety 
Curtis & Sanger, N. Y............ 214 +#«218 
New Jersey Fire Ins. 


Gilbert Elliott & Co., N. Y........ 35 40 
New York Casualty 

Gilbert Ellott & Co., N. Y.......- 100 =106 
Niagara Fire 

Gude, Winmill & Co., N. Y........ 215 .227 
Northern Insurance 

Gude, Winmill & Co., N. V........ 270 285 

(odd-&' Leonard, N.Y... ...cec066 268 278 
Pacific. 

J. B.. Rice, Je. & Co.hiVi....c cee 100 8110 

Gude, Winmill & Co., N. Y........ 95 $110 

Gilbert Elliott & “ MW cccces 100 =6110 
Phoenix Insurance 

Gilbert Elliott & Cu. WWhaeweuee 560 580 

Roy T. H. sag & co. Hartford. . 550 565 

Cision Me INN Wao ccdencaenes 565 580 
Prov.-Wash. 

Todd & Leonard, N. Vi... .ccccccce 300 86310 
Stuyvesant 

Gilbert iitinté & Co: We iV ...cc5 215 220 

Gude, Winmill & Co.. N. Y........ 214 218 

Todd & pS 8S S| SEP errs 212 218 
Travelers Insurance 

Gilbert Elliott & Co..N YV.......- 1230 1250 


Jos. Walxer & Sons, N. Y.........- 1230 1240 
Comiine & Cau Ne Win 3s c cece comes y 2 
Roy T. H. Barnes & Co., Hartford. . 

U. S. Fid. & Guar. 


Gilbert Elliott & Co., N. Y......--- 197 200 

. S. Fire 

Gude, Winmill & Co., N. Y.......- 135 1438 

Gilbert Elliott & Co.. N. Y........ 138 144 

Jos. Walker & Sons, N. Y......... 138 143 
U. S. Merchants and Shippers 

Gilbert Elliott & Co., N. Y......-- 245 255 


Westchester Fire 


Curtis & Sanger. No Vi. «cc ccccces 45 47 
Gilbert Elliott & Co, N V.......- 45 46 
Gude, Winmill & Co., N. Y........- 45 46% 
Tedd & Leonard, N. Vi... 0685-502 45 46 





Northern Assurance Field Men Meet 

Cuicaco, Itt., June 7—The Northern As- 
surance of London held a three-day converi- 
tion of its Western department field men at the 
Edgewater Beach Hotel in Chicago, June 2, 3 
and 4, at which London, New York and San 
Francisco officers of the company were dis- 
tinguished guests. Twenty-two field men of 
the company’s Western Union and Mountain 
territories were present, the sessions being de- 
voted to company practices. Luncheons were 
held each day and the sessions closed with a 
dinner Friday evening. 

H. D. Lewis, manager of the Western de- 


partment, presided over the meetings. ‘The 
company executives present were: K. K. 
Peters, assistant general manager, from the 


London office; R. P. Barbour, general attor- 
ney, from the New York office; Horatio N. 
Kelsey, deputy attorney, from the New York 
office, and F. C. H. Robins, manager of the 
Pacific Coast department at San Francisco. 
General Manager William Afneas Mackay, of 
the London office, was unable to come over 
from New York city for the occasion owing 
to a slight indisposition. 


Insurance Square Club Pilgrimage 

The Insurance Square Club, New York, is 
conducting the largest Masonic pilgrimage that 
ever went to Philadelphia under the escort of 
the Transportation Square Club special trains 
from the New Jersey Central terminal from 
North River, 23rd street, New York city, at 
9 A. M., June 12. The round trip ticket, cost- 
ing $4.00, will include lunch. The commit- 
tee in charge is comprised of Wilbur Gleese, 
secretary; Charles A. Anderson, and Lemuel 


A. Wyman. 
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DEFENDS NEW INSURANCE LEGIS- 
LATION 

O’Hagerty Vigorously Denounces Ap- 

points of Change in Louisiana 

New Or.eans, La., May 28.—There will no 
doubt be jubilation in the ranks of the bush- 
whackers when the intelligence is broadcasted 
that certain insurance influences have resolutely 
decided to discountenance, and, if need be, to 
oppose vigorously, directly and indirectly, any 
attempt to secure, at the present session of the 
legislature, remedial legislation having regu- 
lation and order for its purpose. 

Every surreptitious rate cutter and _ insidi- 
ous rebater, who hopes to continue, uninter- 
ruptedly, to feed and prosper, with expanding 
appetite upon the substance of the law-abiding 
and conscientious agents is, of course, quite in 
accord with the resolution of the aforesaid in- 
fluences. 

But there’s many a slip ’twixt the cup and 
the lip and the day of reckoning may be much 
nearer at hand than the rate-cutters and re- 
bater wot of. 

For unless the depredations of these con- 
scienceless and unworthy members of the pro- 
fession can be checked, in an executive way, 
within a reasonable time, there will, of neces- 
sity, come a day when endurance, ceasing to 
be a virtue, will assume the shape and com- 
mlexion of a hollow mockery, and the long 
suffering victims of nefarious competition 
“vexed past their patience,” will rise in revolt 
and “let slip the dogs of war” and the demons 
of demoralization. 

No one realizes more fully and more deeply 
than himself that the unhappy local agent will, 
in that event, be the heaviest sufferer, but he 
also realizes, quite as keenly, that it is some- 
times better to get at once to bedrock than 
to be worn away gradually and ground down 
to starvation and nothingness, through the 

(Concluded on page 45) 


Hampton Roads Plans Richmond General 
Agency 

RICHMOND, VA., June 5.—It is reported here 
that James A. Blainey, vice-president of the 
Hampton Roads Fire and Marine, expects to 
establish a general agency in Richmond for 
that company, and for the Allemannia and the 
New York Fire, which companies he repre- 
sents. If Mr. Blainey carries out this plan, he 
will clear all brokerage business submitted to 
the Hampton Roads Fire and Marine through 
the Richmond general agency, except such busi- 
ness as originates in Norfolk. He spent sev- 
eral days in Richmond last week. 


Harold Warner Praised 

(Concluded from page 31) 
clear advantage to the company that in future 
the two great branches, fire and casualty, will 
thus be more closely knit together. Thomas H. 
Anderson, who has served the company so 
faithfully and well, formerly at San Francisco, 
and latterly as joint manager of the Eastern 
department at New York, having expressed the 
wish to return to San Francisco, the vacancy 
occurring there has enabled us to accede to his 
desire. Mr. Nottingham continues to serve us 
with zeal and efficiency as manager of the 
Eastern department at New York. 
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IN PRESS 


INVESTIGATORS 
AND ADJUSTERS 
HANDBOOK 


by FRED H. REES, LL.M. 


New — Revised — _ Enlarged 


An up-to-date edition of the INVESTIGATORS 
AND: ADJUSTERS HANDBOOK is now in press 
and will soon be available. This standard 
work is a textbook on automobile, team, gen- 
eral liability, workmen’s compensation, bur- 
glary and theft insurance. The investigation 
and adjustment of claims are thoroughly ex- 
plained and the applied law in the various 
practices is stated and discussed. 









The INVESTIGATORS AND ADJUSTERS HAND- 
BOOK teaches the insurance company rep- 
resentative how to gather and handle data 
pertaining to the settlement and disposal of 
claims, and shows him what factors to take 
into account in arriving at the proper con- 
clusions. Either for the beginner or for the 
experienced worker in this field, the INVEsTI- 
GATORS AND ADJUSTERS HANDBOOK is a 
necessity if the best results are to be gained. 
The new edition contains over 300 pages, is 
handsomely printed and is bound in flexible 
binding. Order your copy now. 


Price $3.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











Henry W. Ives & Company 


DICORPORATED 19106 


75 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 


RAIN INSURANCE 


OHIO MILLERS 


CoS —— 


EXCESS COMPENSATION 
CASUALTY COVERS 


MUTUAL FIRE INS. CO. | Security Matual Casualty Co, 


Canton, Ohio 


ASSETS $800,000 


Surplus $400,000 


ALL FORMS 


OF CHICAGO 


Assets $7,643,424 
Surplus $2,410,000 


Surplus and Reserve $6,862,460 


STRONGEST CASUALTY 
COMPANY IN AMERICA 
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THE DRUNKEN HERCULES 
RUBENS’ MASTERPIECE 
The original of this famous picture, lost for one 
hundred years, now found in Dresden, in the private 
gallery of former King of Saxony. 


Is It Insured ? 


PAINTINGS, STATUARY, WORKS OF ART, ETC. 
Insured against All Risks” Including breakage. 
wherever such property may be located. 


A. fF. SHAW & COMPANY 

















Insurance Exchange 


Chicago, lil. 


General Agents - ‘All Risks" Department 


Pout 
fait? Fire & Marine Insurance Co. 
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EDITORIAL 


UNDERWRITING INVESTMENTS, PROFITS AND LOSSES OF CASUALTY, SURETY AND 
MISCELLANEOUS INSURANCE COMPANIES IN TEN YEARS 


Small Underwriting Profit Realized by Leading Companies During Last Decade—Rates Seem 


An underwriting profit of .1 per cent on an 
underwriting income earned of over $3,700,- 
000,000 summarizes the underwriting result of 
the operations of 100 of the leading casualty, 
surety and miscellaneous insurance companies 
for ten years, as shown in the accompanying 
table. This condition indicates the narrow 
margin of profit upon which casualty insurance 
is written by American companies, and empha- 
sizes the fact that the rates charged are on a 
minimum basis. It would seem, however, that 
casualty insurance companies are entitled to a 
greater return from their underwriting than is 
procurable from the present scale of rates. 
For, while interest earnings on investments 
have, during the ten-year period, enabled the 
companies to pay dividends to stockholders and 
increase their suplus materially in the aggre- 
gate, it is nevertheless true that investment 
losses are possible despite the regulations re- 
lating to insurance company investments laid 
down by the various States and the careful 
management of company there 
Were a series of years during which investment 
losses were incurred, under present underwrit- 
ing conditions, and with rates on this present 
scale, capital would be hard to interest in the 
casualty insurance field and enterprises of 
varied natures would he so hampered that the 
effects would be greatly felt in the industrial 
life of the country. 


investors, if 


The 100 companies listed had an underwrit- 
ing income earned of $3,718,4900,178, against 
Which they incurred losses amounting to $1,- 
881,210,089, and expenses aggregating $1.834,- 
27.010, or total 
$3,715,637,000, thus giving them an_ under- 
Writing profit of $2,862,079 or .t per cent. Of 
the 100 companies listed forty-nine showed un- 
derwriting profits. Fortunately their net re- 
turns from investments were sufficiently large 


losses and expenses of 


to Be at Minimum 


to enable them to pay dividends to stockhold- 
ers and materially increase their surplus funds. 
The total investment profits were $210,912,522, 
which with the underwriting profit, made the 
surplus earned amount to $213,774,601. Divi- 
dends declared to stockholders, after deducting 
the contribution by them amounted to $111,241,- 
885. $6,456,770 was transferred for contingent 
reserve funds and with a balance of surplus 
earnings, enabled the companies in ten years 
to increase their surplus by $108,980,486. 

The table is divided for convenience of com- 
parison into four general classes, one showing 
fiftv-nine multiple line writing casualty com- 
panies; the second group showing twenty-nine 
companies which confine their operations to 
accident and health insurance and including the 
accident and health branches of many life in- 
surance companies; the third embracing five 
fidelity and surety companies, and the fourth 
seven miscellaneous insurance companies. 

In the aggregate fifty-nine casualty compa- 
nies had an underwriting income earned of 
$3,005,653,699, against which the combined un- 
derwriting losses and expenses totaled $3,107,- 
778,581, for a net underwriting loss of $12,- 
124.882, or .4 per cent as an underwrting loss. 
Investment earnings totaled $172,460,015, giv- 
ing a net surplus earned of $160,345,033. Divi- 
dends declared: to stockholders amounted to 
$76,148,979, while $913,905 was transferred 
from surplus fund and enabled the companies 
to show an increase in surplus of $85,100,959. 
Of the fifty-nine companies listed, but twenty 
showed an underwriting profit. 

In the accident and health group the twenty- 
nine companies showed an underwriting in- 
come earned of $277,731,2095, with losses in- 
curred totaling $130,073,727, or 50.1 per cent, 
expenses incurred of $131,827,211, or 47.5 per 
cent, and a net underwriting profit of $6,830,- 
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357, or 2.4 per cent. Their investment earnings 
were $8,533,525. Dividends declared to stock- 
holders amounted to $8,203,641, while con- 
tingent fund, etc., were reduced $3,723,919, and 
surplus funds were increased by $10,794,160. 
From an underwriting standpoint these com- 
panies obtained most satisfactory results, show- 
ing not only a profit for twenty of the compa- 
nies, but also for the entire group in the ag- 
gregate. 

The five companies confining their operations 
to fidelity and surety companies show an under- 
writing income of $244,285,278. Their under- 
writing profit was $7,194,931, a ratio of 2.9 
per cent. Investment earnings amounted to 
$19,324,099, while surplus increased was $6,- 
462,214. Four of the five companies were able 
to show a profit on underwriting. 

The last group comprises two automobile in- 
surance companies, which on $37,294,857 of un- 
derwriting income, had a loss of 1.9 per cent; 
one plate glass company with a profit of 7.0 
per cent; one livestock company with an un- 
derwriting loss of 6.9 per cent; one steam boiler 
company with an underwriting profit of 3.1 
per cent; one credit company had an under- 
writing income of $13,722,069 and a profit of 
2.6 per cent, and one physicians’ defense com- 
pany, which showed an underwriting profit of 
3.5 per cent. 

A condensed summary of the aggregate re- 
sults shown in the main table is given here- 
with: 
$3,718,499,178 


210,912,522 
6,456,770 


Underwriting income earned........ 
Investment income and accretion.... 
Decrease in contingent funds......... 


Teta) ANCONA He oa ctr td cczeaenes $3,935,868,470 
$1,881,210,089 


1,834,427,010 
111,241,885 


Losses incurred 
Underwriting expenses incurred..... 
Dividends Gecraved co cccsccceccscns 


Increase in net surplus............. 108,989,486 
MUSE) ¢cccandeceocdaccaneueedaa $3,935,868,470 
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BEAVER AUTOMOBILE INSURANCE 
Beaver Dam, Wis. 


New Company Organized 


The Beaver Automobile Insurance Company 
of Beaver Dam, Wis., has been organized to in- 
sure automobiles against fire, theft, liability, 
property damage and collision. According to 
an officer of the company, the new company’s 
rates will be 20 per cent lower than in stock 
companies. All risks above $2500 will be re- 
insured. 

The officers of the Beaver Automobile Insur- 
ance Company are: C. A. Starkweather, presi- 
dent; W. H. Hall, vice-president; H. C. Reck- 
ner, treasurer, and Granville Lyon, secretary 
and manager. 


FIFTH AVENUE MUTUAL INDEMNITY 
COMPANY 


New York, N. Y. 
Supreme Court Upholds Liquidation Order 


The liquidation of the Fifth Avenue Mutual 
Indemnity Company of New York, an account 
of which was chronicled in the May 15 is- 
sue of the Casualty & Surety Bulletin, was re- 
cently upheld by the New York Supreme 
Court, which denied the company’s motion for 
a rehearing on the order of liquidation. Mr. 
Jystice Lydon, who wrote the opinion, said in 
part: . 

“The only point of law reargued before me 
was the contention of the indemnity company 
that before the court could grant an order 
directing liquidation the company was entitled 
to a full hearing, and that to effect such a 
hearing the court should appoint a referee and 
withhold its determination until the coming in 
of the referee’s report. I have carefully con- 
sidered the briefs submitted, as well as the oral 
argument made, and I must adhere to my former 
determination to the effect that the words ‘full 
hearing’ as used in the statute in a case of this 
kind means a hearing before the judge sitting 
in Special Term, Part I, on the affidavits sub- 
mitted and the arguments made. In this case 
on the original application no limit was placed 
upon counsel in their oral arguments, and in 
addition to that voluminous affidavits were sub- 
mitted. 

“After such argument and hearing the court 
arrived at the conclusion that the Superintend- 
ent of Insurance made out a prima facie case 
that liquidation should take place. Furthermore, 
the Court of Appeals has just passed upon the 
question of what constitutes a full hearing Jin 
a similiar application in reference to the prop- 
erty and assets of the Second Russian Insur- 
ance Company. In that case the appellant com- 
pany in its brief presented the question elab- 
orately of what constituted a full hearing in 
precisely the same manner as was presented to 
me on this motion, and the Court of Appeals 
affirmed the judgment in that case, which was 
a -similar proceeding.” 





GREAT WESTERN INSURANCE 
COMPANY 
Des Moines, Ia. 
Great Western Assumes Liability of 
Kansas Central Indemnity 


The reinsurance contract wherebv the Great 
Western Insurance Company of Des Moines 
will take over the Kansas Central Indemnity 
Company of Hutchinson, has received the ap- 
proval of William R. Baker, Superintendent of 
Insurance, of Kansas. The merger is purely 
voluntary as the Kansas Central was in a 
flourishing condition. It had a premium in- 
come in excess of $170,000 last year and has 
shown a steady growth during the ten years it 
has been in business. F. M. Houston was presi- 
dent of the company and E. G. Wohlslagel was 
secretary. The merger took effect on May 1, 
and the Great American has assumed all lia- 
bilties under the contract of the Kansas Central 
Indemnity. 


GUARDIAN MUTUAL CASUALTY 
COMPANY 
New Brunswick, N. J. 
New Company Licensed 


The Guardian Mutual Casualty Company of 
New Brunswick, N. J., which has been or- 
ganized to write taxicab liability insurance, has 
been recently licensed by the New Jersey State 
Department of Banking and Insurance. 

The president of the new company will be 
ex-Assemblyman C. Raymond Lyons of New 
Brunswick: Judge William F. McCloskey of 
New Brunswick will be vice-president of the 
company; ex-Assemblyman George L. Burton 
of South River, N. Y., will be the new com- 
pany’s treasurer, and Harry L. Ivins of New 
3runswick will be secretary. 


HUDSON CASUALTY INSURANCE 
COMPANY 
Jersey City, N. J. 
Directors Recommend Capital Increase 


At a meeting of the board of directors of 
the Hudson Casualty Insurance Company of 
New Jersey, the directors unanimously voted 
to increase the authorized capital stock of the 
company to $500,000. This recommendation on 
the part of the directors was necessitated by 
the company’s rapid business increase. A meet- 
ing of the stockholders will be called in the 
near future to vote upon the recommendations 
of the directors and will undoubtedly ratify the 
increase in capital. According to M. A. Kreps, 
vice-president and general manager of the Hud- 
son Casualty, the new stock will be issued to 
stockholders on the basis of one share of the 
old stock for each share now held. The price 
at which the stock will be issued has not been 
divulged as yet. 

At the time the company was changed from 
a mutual to a stock company in 1924 the char- 
ter authorized a capital of $125,000. This cap- 
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ital was all paid up in 1925. The Hudson (Cys. 
ualty primarily does an automobile insurance 
business, writing also a limited amount of fia. 
bility, workmen’s compensation and plate glass 
insurance. 


INTEGRITY MUTUAL CASUALTY 
COMPANY 
Chicago, Ill. 
Company in Difficulties 

Involuntary bankruptcy proceedings were 
recently instigated in the United States District 
Court for the northern district of Illinois 
against the Integrity Mutual Casualty Company 
of Chicago, and Clarence Buck, collector of 
the port of Chicago, was appointed reeiver by 
Judge Adam C. ‘Cliffe upon the presentation of 
a petition created and subscribed to by a num- 
ber of general creditors. It is understood that 
the action of the district court in appointing a 
receiver temporarily forestalls any contemplated 
action by the Illinois Insurance Department. 

The license of the Integrity Mutual Casualty 
Company was revoked in Indiana by Thomas 
S. McMurray, Jr., Insurance Commissioner of 
Indiana, and the risks of the company in that 
State were reinsured by the American Mutual 
Liability, the Lumbermens Mutual Casualty 
and the Liberty Mutual. As far as coutd be 
learned, Indiana policyholders will suffer no 
loss. The company’s license was also revoked 
in Massachusetts. 

The company, which it is said admits a deficit 
between $250,000 and $500,000, began _ business 
in 1912 and was reincorporated under the Union 
Mutual Insurance Act of Illinois in Decem- 
ber, 1916. At the end of 1925 the Integrity 
Mutual Casualty Company of Chicago was re- 
ported to have assets of $1,201,087 and a sur- 
plus of $325,000, which included the guarantee 
surplus deposited with the Illinois Insurance 
Department. Its income from premiums last 
year was $1,800,964 and its disbursements were 
$2,257,521. 

The Integrity Mutual, which did a general 
castialty and surety business, has been operat- 
ing in twenty-six States. 


LOUISVILLE LIFE AND ACCIDENT IN- 
INSURANCE COMPANY 
Louisville, Ky. 

Articles of Incorporation Filed 
The Louisville Life and Accident Insurance 
Company of Louisville, Ky., has filed its articles 
of incorporation with the County Clerk of 
Jefferson county. The new company, which 
proposes to write life and accident insurance 
with a nominal benefit for natural death, will 
have an initial capital of $100,000, which it is 
understood will be increased to $200,000. W. 
W. Thum, a well-known insurance lawyer, 
will be president and general counsel for the 
new company and the incorporators comprise 
many well-known Louisville business and pro- 

fessional men. 








Jur 


of 
inc 
Ind 
and 
the 
of 


wr 
an 
fer 


Pr 
the 
sti 
tee 


Et 


Cc 


—e 


a a 202 = =e 82 @ © Rr & ® 








——__| 


ludson Cas. 
€ insurance 
unt of fia. 
plate glass 


JALTY 


ings were 
tes District 
of Illinois 
y Company 
ollector of 
reeiver by 
entation of 
by a num. 
“stood. that 
pointing a 
ntemplated 
artment, 
1 Casualty 
y Thomas 
ssioner of 
ay in that 
in Mutual 
Casualty 
could be 
suffer no 
> revoked 


s a deficit 
| business 
‘he Union 
1 Decem- 
Integrity 
) was re- 
id a sur- 
xuarantee 
Insurance 
ums. last 
nts were 


| general 
1 operat- 


NT IN- 


d 

nsurance 
; articles 
‘lerk of 
, which 
isuranice 
th, will 
ch it is 
90. W. 
lawyer, 
for the 
omprise 
nd pro- 















June 10, 1926 








THE SPECTAICNS 


Casualty & Surety Bulletin 








= 


PIONEER EQUITABLE INSURANCE 
COMPANY 


Indianapolis, Ind. 
New Company Incorporated 

The Pioneer Equitable Insurance Company 
of Indianapolis, Ind., has filed its articles of 
incorporation with the Secretary of State for 
Indiana. Clay A. Phillips, Walter E. Rahel 
and Frank B. Smallwood will be directors of 
the company, which will have an initial capital 
of $100,000. 


RELIANCE CASUALTY INSURANCE 
Newark, N. J. 


New Company in Process of Organization 


The Department of Banking and Insurance 
of the State of New Jersey has approved the 
certificate of incorporation recently filed by the 
Relfance Casualty Insurance Company of New 
Jersey. The company, which will have an initial 
capital of $125,000 and a $25,000 surplus, will 
write automobile liability insurance primarily 
and under its present intent will cater to pre- 
ferred risks only. 

The officers of the company are as follows: 
President, Charles F. Lynch, former Judge of 
the Federal Court; vice-president, John En- 
stice, chairman of the safety council commit- 
tee of ‘the City of Newark and president of 
Enstice Bros.; secretary and treasurer, Harry 
M. Biggin, treasurer of the North End Trust 
Company, Newark. 

Besides the officers, the directors are: Sam- 
uel P. Booth, president of the Interborough 
News Company, New York: Ernest H. Wat- 
son, Nutley, N. J., vice-president of the Chat- 
ham & Phenix Bank; William B. Lewis, Allen- 
hurst, N. J., president of the Almo Coal Com- 
pany; Charles H. Jones, South Orange, N. J., 
director of the South Orange Trust Company; 
Walter D. Van Riper, Newark, N. J., Judge 
of Common Pleas Court of Essex County; 
Harold A. Chander of Dean Onativia & Co., 
and John F Murray, director of public works, 
City of Newark. 


RICHMOND MUTUAL CASUALTY 
COMPANY 
Richmond, Va. 
Reorganization Completed 


The reorganizaton of the Richmond Mutual 
Casualty Company on a stock basis has been 
completed, and a license in Virgina has been 
issued to the revamped company, which will be 
known as the American Fidelity and Casualty 
Company, with home office in this city. The 
company has an authorized capitalization of $1,- 
000,000, and starts business with $204,800 of 
its capital paid in. The stock is divided into 
two classifications, A and B. The A issue is 
limited to 8000 shares ano was sold at par of 
$25 a share. The B is limited to 7300, par $1, 
and was sold at $15 a share. Only the B stock 
has voting rights. Dividends on Class A stock 
are limited to 7 per cent annually, dividends to 
be apportioned after the board of directors has 
apportioned dividends on Class B stock. The 
latter dividends are not limited under the char- 
ter. Another clause of the charter provides 


that Class A stock may be retired after thirty 
days’ notice has been given to the shareholders. 

The Richmond Mutual Casualty Company 
was organized principally to provide solvent 
insurance at reasonable rates for the jitney and 
bus lines in Richmond and other: cities of Vir- 
ginia. A controversy was precipitated when 
the municipal authorities of Richmond legis- 
lated the jitney lines off the streets. Stone & 
Webster then bought the Richmond Railway 
& Power Company and subsequently acquired 
control of the Richmond Rapid Transit Com- 
pany, which was operating bus lines in Rich- 
mond, Va. Stone & Webster sought the can- 
cellation of the policies in the Richmond Mutual 
Casualty Company impending a crisis in the 
affairs of the Richmond Mutual. 

Under the reorganization plan, S. M. Bemiss, 
president of the Richmond Mutual Casualty, 
will have no connection with the reorganized 
company, the American Fidelity and Casualty. 

Although the new American Fidelity and Cas- 
ualty may write every line of insurance, in- 
cluding marine, except life and commercial 
fire, under the terms of its charter, it will con- 
fine its operations for the present to automobile 
fire and theft lines. 

Hon. Joseph Button, Virginia Commissioner 
of Insurance, has approved the contract by 
which the American Fidelity and Casualty as- 
sumes the outstanding liability of the Richmond 
Mutual Casualty. 

Executive officers of the concern are: A. 
L. Hawse, president; John Ingles, vice-presi- 
dent, and S. A. Markel, secretary. 


SOUTHERN SURETY COMPANY 
Des Moines, Ia. 


Company Succeeds in Litigation 


By order of Judge John C. Pollock of Kan- 
sas City, residing in Federal Court here, a 
directed verdict was returned in favor of the 
Southern Surety Company in its suit against 
the Independence Indemnity Company of Phil- 
adelphia. The amount at issue was $100,000 
and accrued interest of $6000. 

The case began when the Carnegie Trust 
Company of Carnegie, Pa., a suburb of Pitts- 
burgh, closed its doors April 27, 1925. It has 
been the official depository of Alleghany 
County, Penna. In 1924 the Southern Surety 
had written a depository bond for Alleghany 
county, guaranteeing it against loss of $1,100.- 
000 deposited in. the Carnegie bank. The 
Southern Surety in turn reinsured $1,000,000 
of this amount with nineteen other companies. 

When the bank closed, reinsuring companies 
reached an agreement to contest their liabilities 
on the ground that none should settle unless all 
should settle with the Southern Surety. Six 
of the reinsuring companies settled on what was 
claimed a “just liability.” They were the De- 
troit Fidelity and Surety Company, Detroit, 
$75,000; Globe Indemnity Company of New 
York, $75,000; New Amsterdam Casualty Com- 
pany, Baltimore, $40,000; Northwestern Cas- 
ualty and Surety Company, Milwaukee, $30,- 
000; United States Fidelity and Guaranty Com- 
pany, Baltimore, $30,000; Union Indemnity 
Company, New Orleans, $25,000. 
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The companies against which suits have been 
brought and the amount demanded are: Amer- 
ican Employers Insurance Company of Boston, 
$50,000; American Indemnity Company, Gal- 
veston, $25,000; Columbia Casualty Company, 
New York city, $50,000; Commercial Casualty 
Insurance Company, Davenport, $25,000; Fidel- 
ity and Casualty Company, New York city, 
$100,000; General Reinsurance Corporation, 
New York city, $75,000; Massachusetts Bond- 
ing and Insurance Company, Boston, $75,000; 
New Jersey Fidelity and Plate Glass Company, 
Newark, $50,000; Ocean Accident and Guar- 
anty Company, New York city, $50,000; Re- 
public Casualty Company, Pittsburgh, $25,000, 
and Sun Indemnity Company, New York city, 
$50,000. 


JEWELERS SAFETY FUND SOCIETY 
New York, N. Y. 
Examination by the New York Insurance 
Department as of March 31, 1926 
The Jewelers Safety Fund Society of New 
York was examined, as of March 31, 1926, by 
the New York Insurance Department. The 
report was filed on May 26, 1926. It is given 

in part, as follows: 


History, Organization and Management 


The Jewelers Safety Fund Society was in- 
corporated in 1884 under a special act of the 
Legislature of the State of New York. 

The affairs of the society are managed by a 
board of directors consisting of eleven mem- 
bers, who are elected at the annual meeting of 
the society to hold office for one year. 


The board of directors as at present con- 
stituted, is as follows: 


DeWitt A. Davidson, Cleveland A. Dunn, 
Harry Durand, Fred L. Geddard, David Kaiser, 
Halsey M. Larter, Jacob Mehrlust, Rolland G. 
Monroe, August Oppenheimer, Zach A. Op- 


penheimer. (One vacancy.) 

Officers 
Presdent, Harry Durand; vice-president, 
Rolland G. Monroe; second vice-president, 


August Oppenheimer; secretary-treasurer, Fred 
L. Goddard; assistant secretary-treasurer, John 
B. Goddard. 


Scope of Operations 


Under its charter the society is empowered 
“to insure manufacturers or importers of, and 
wholesale or retail dealers in watches, watch 
movements, jewelry, diamonds, precious stones, 
plate, ornaments and similar goods; against 
loss or damage to any such merchandise, goods 
or articles owned by such manufacturers, im- 
porters or dealers, or held by them in trust or 
on commission, or sold but not delivered, or in 
which they have any interest or for which they 
are in any respect liable, by any and all risks 
of fire, theft, barratry and embezzlement, and 
any and all risks of transportation by land or 
water, during all or any period or periods of 
time whilst such merchandise, goods or articles 
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are outside of the stores, offices and manufac- 
tories of the assured, whether the same are in 
the custody of the assured, their clerks, sales- 
men, agents or servants, or of any express or 
transportation line, or in letters or packages in 
the mail, or in the custody of any other person 
or corporation to whom they may have been 
intrusted or delivered by or on behalf of the as- 
sured, their clerks, salesmen, 
servants.” 


agents or 

’ 

The society issues two types of policies, as 
follows: 

Class “A”—Covering goods in the custody 
of traveling agents or being transported to or 
from such agents; also upon merchandise in 
the custody of the insured, his brokers, agents, 
clerks or servants or his customers or others 
to whom they are delivered for sale, selection, 
manufacture or repair. 

Class “B’—Covering merchandise forwarded 
by registered mail or express, except when sent 
to or from the insured’s traveling agent, whose 
stock of goods is insured by another policy of 
the society. 

The by-laws provide that in Class “A” the 
person having charge of the goods to be in- 
sured must be registered in The Jewelers’ Pro- 
tective Union as an agent for the 
named in the policy. 


member 


The Jewelers Protective Union is an unin- 
corporated organization whose object, as de- 
fined in its constitution, may be broadly stated 
to be the mutual protection of its members in 
case of the robbery of any merchandise while 
in the custody of any of the members, or their 
agents, away from the respective members’ 
place of business. This organization is closely 
affliated with The Jewelers Safety Fund So- 
ciety. It occupies the same offices and on its 
governing board, consisting of eleven mem- 
bers, are five of the directors of the society. 

The maximum amoynt of insurance written 
by the society on any one risk is: Class ge 
$125,000; Class “B,” $20,000. 


Applicants for policies or renewals are re- 








quired to deposit with the society 1% per cent 
in Class “A” and 5 per cent in Class “B” of 
the amount of insurance applied for. Such de- 
posits are charged with the losses in their re- 
spective classes and a pro rata share of the 
operating expenses. After charging each mem- 
ber with his proportionate share of losses and 
expenses incurred during the period of his 
membership, the excess of his deposit and in- 
terest earnings is returned to him. The return 
of the surplus deposits is made one year after 
the expiration of his policy or as soon there- 
after as is practicable. 

The society has the power to levy extra as- 
sessments for the payment of losses incurred 
under its policies. 


Financial Condition 
On March 31, 1926, the financial condition 
of the society was found to have been as fol- 
lows: 


Lepcer ASSETS 











Book waite OF “DORGS. o. 45. ...s sed okc nw eic $140,224 
REAM MAN NOE. rast cntate ee ee ee ee oe 1,000 
Deposits in banks and trust companies.... 281,287 
Deposit premiums in course of collection.. 70,755 
$493,266 
Less: Invoices payable........ $59 
SHUPERSE sacs04es vs priser enes r 17 76 
Total Vedwer “Gaeete se. o.6 essc wie cicicesiee $493,190 
Non-Lepcer ASSETS 
Accrued interest on bonds.............000. 1,975 
AGP BAER 6h fesse oreo ecto sYa praiesinioiersis $495,165 
_ Depuct Assets Not ADMITTED 
Excess of book value of bonds 
over market value... ....s..: $18,046 
Deposit premiums in course of 
collection representing busi- 
ness written prior to Jan- 
pi, Jae Ga | 2 i er 18,299 86,345 
etal! -aelmatted assets sis os be 5s 3 dace $458,820 
LIABILITIES 
Eingiaid 4688 TGIANS | 566.2500 2. <leeecieeoinad es $173,706 
Unearned deposit premiums............... 175,103 
State tax on deposit premiums—1925...... 2,846 
State tax on deposit premiums—1926..... 3,205 
Sundry expenses ected. .. 006.600 ccccee 707 
Tgptal MAB URERON 55 51 o57s sta Giaatere wears Sele $355,567 
Surplus fo policylwiders:. « ...6.0..05se0s cess 103,253 
MORAL (oGioin cick eee ies AISA ware eR K SR $458,820 





Income and Disbursements 
The following statement shows the income 
and disbursements for the fifteen months ended 
March 31, 1925: 








INCOME 

Deposit premiums written.............. $586,865 
Safety ouaranty UNG... cck. ecu cewscn cs 269,338 
—— 
$856,203 
Less rebates on canceled policies....... 75,817 
—_—— 
$780,886 
Plus restoration fees on losses.......... 1,843 
a - 
Net amount received from members.... $782,729 
Interest YECIVed 24 <6 sics 0 cccnsvesscwien 22,978 
Gross profit on sale of bonds........... 210 

Gross increase by adjustment in hook 
alte: (OF DONGS 06.6 s:s erence we pereaiern are 116 
Algal AORBIE Ao once iene os sree seek oe $805,393 
Ledger assets—-December 31, 1924.. 398,897 
= et | Se em rei Circe 1 $1,204,284 

DISBURSEMENTS 

Loss claims paid. including expenses... $429 37 
Less. salva@e TeCOVEFCE. 66.60.00 s aces cw cee 470 
Net loss claims: paid. .665i0 3 0s-cexe ec ces $428,804 
Surplus deposit premiums returned... 177,587 
Sal. & fees, officers, dir. and clerks....... 56,303 
Tenvelinie GRUTISOS | 6. icciisiesi0 0 asec eelses 950 
Ins. Dept. fees and licenses............ 199 
AMOR: oss isinicinie- sin 6/69 slg nie ae 4 ais ord) <: shehg ne et 1,858 
Miscellaneous expenseS .......eceeeeeee 2,194 
ME oie CoC aa a a Oe eee eid nie eae’ Os 5,598 
Advertising, printing and stationery...... 6,734 
Postage, express, tele. and tel......... 1,407 
Veehat (EKDRIINES hike cin cio e ore-o05e eas 6 neice 2.800 
Furniture and fixtures. .......0c0e¢ces. 7,056 
NGiGEe ABS 5h oto ca Sines se nea cee waders 840 
Miritto CX Penees: 4 3... csc oe ce ee ees ces 2,933 
Gross loss on sale of bonds............. 16,939 
Gross decrease in bk. val. of bonds...... * 98 
Total disbursemente ..60606sccccse $711,094 
Ledger assets—March 31, 1926...... 493,190 
MOL ~ovoccserncta ewes ewe ns $1,204,284 


Amendment of Charter 


The society has heretofore been reporting to 
this department and classified in the depart- 
ment records as a mutual casualty insurance 
corporation under Article VI of the Insurance 
Law of New York, but negotiations are now 
progressing with the view of amending the 
charter so as to have the society qualify as a 
mutual marine insurance corporation under the 
provisions of Section 150 of the Insurance Law 
of New York. 

















UNDERWRITING AND INVESTMENT PROFITS AND LOSSES OF 100 LEADING CASUALTY, SURETY AND MISCEL- 


LANEOUS INSURANCE 











COMPANIES IN A DECADE, 1916-1925 


Increase 
‘+) or De- ; 
crease (—) Ratio Ratio Ratio 
in Con- Net Ex- Und. 
bs Underwrit- Losses and” Underwriting Underwrit- Underwrit- Investment tingent Losses penses Profit + 
Name and Location of Company ing Expenses Incurred ing ing Income {Surplus §Dividends Funds, Increase Incurred IncurredLoss—-to 
Income — Profit Loss and Earned Declared to Special Re- (+-) or De- to Und. to Und. Und. 
Earned Losses Expenses Total : Accretion Stockholders serves, Ex- crease (—) Income Income Income 
cess Special in Surplus Earned Earned Earned 
Deposits, 
Ete. : zs 
Casualty Companies $ $ $ $ $ $ $ $ $ $ % % % 
Aetna Casualty and Surety, Hartford. 100,718,639 45,970,093 55,254,585 101,294,678 ........ 506,039 6,775,149 6,269,110 1,338,338 +288,454 +4,642,393 45.6 54.9 5 
Aetna Life, Hartford................ 214,46. 109,890,753 104,295,206 214,185,959 DIIGO osecse ss 10,641,205 10,918,335 6,850,000 -+751,133 +3,317,202 51.3 48 6 Te 
American Casualty, Reading......... 8,56 4,104,754 4,408,698 8,513,452 | reer 695,089 743,690 445,130 ........ +298,560 47.9 51.5 + 3 
American Indemnity, Galveston... ... 5,557,442 3,009,996 3,007,905 i! i 460,459 849,982 389,523 —77,667 —104,324 +571,514 54.2 54.1 —8 3 
American Reinsurance, Phila.a....... 7,449,801 4,314,501 3,384,101 (6) eee 248,801 1,559,618 1,310,817 312,500 —2,809 +1,001,126 57.9 45.4 3 
Columbia Casualty, New Yorkb...... 15,930,052 9,007,065 8,369,550 WC 3 | ae 1,446,563 172,945 —273,618 —800,000 +56,366 +470,016 56.5 52.5 9.0 
Commercial Casualty, Newark....... 45,089,168 23,013,775 23,133,003 SS & eer 1,057,610 2,383,380 1,325,770 —374,924 —18,333 +1,719,027 51.0 §1.3 —é 3 
Commonwealth Casualty, Phila...... 7,606,022 3,804,587 3,930,994 eo ae 129,559 264,433 134,874 144,187 —76,122 +66,809 50.0 51.7 —1/ 
Continental Casualty, Chicago....... 84,181,695 41,142,536 44,117,670 85,260,206 ........ 1,078,511 3,558,837 2,480,326 1,948,000 —167,674 +700,000 48.9 52 4 —l 3 
Eagle Indemnity, New York c....... 4,980,323 3,617,949 2,739,495 6,357,444 ....:.... 1,377,121 400,144 —976,977 —1,500,000 ........ +523,023 72.6 55.0 —27.6 
Employers Ind., Kansas City, Mo..... 14,620,669 7,224,924 7,131.801 14,356,725 253,944 434.593 698,537 910,341 —264,179 +52,375 49.4 18.3 +1 5 
Employers Liability, Boston. ........ 188,969,356 99,156,956 84,968,577 184,125,533 4,843,823 7,535,118 12,378,941 8,633,350 —497,966 -+-4,243,557 52.4 45.0 —s.0 
Eureka Casualty Philadelphia. ...... 2,169,545 1,097,095 761,343 1,858,438 311,107 saveyiee 580,667 891,774 211,000 —414,001 +1,094,775 50.6 35.1 +14.3 
European General Reins., New York.. 40,526,951 23,602,417 18,204,645 41,807,062 ...... 1,280,111 3,242,991 1,962,880 259.292 +928,586 +775,002 58.2 4.9 —3.1 
Federal Surety, Davenport b......... 3,382,710 1,538,984 2,412,083 Ls 0 568,363 235,679 —332,684 —-255,168 —156,379 +78,863 45.5 71.3 —16.8 
Fidelity and Casualty, New York.... 159,325,580 77,122,530 82,354,951 159,477,481 ........ 151,901 8,805,143 8,653,242 5,635,000 —745,667 +3,763,909 48.4 51.7 ry 
Fidelity Union Casualty, Dallas b.... 3,959,936 2,368,882 1,679,872 he. rrr 88,818 184,778 95,960 141,904 —120,911 +74,967 59.8 42.4 —t.2 
First Reinsurance, Hartford.......... 13,816,512 9,176,439 5,438,811 14,615,250 ........ 798,738 1,404,637 605,899 eS renee +218,399 66. 4 39.4 —5.8 
General Accident, F. & L., Phila...... 77,804,446 43,402,241 35,422,701 NOOLUES es enieoes 1,020,496 2,841,391 1,820,895 40,893 +380,753 +1,399,249 55.8 5.5 —13 
General Cas. and Sur., Detroit a... .. 7,073,709 3,799,330 3,542,484 UPAERIE oe once 268,105 383,814 BR) Geeta, oases +115,709 53.7 50.1 3.8 
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Increase 
(+) or De- 
crease (—) Ratio Ratio Ratio 
, : in Con- Net Ex- Und. 
: : Underwrit- Losses and Underwriting Underwrit- Underwrit- Investment tingent Losses _penses Profit(+) 
Name and Location of Company ing Expenses Incurred ing ing Income {Surplus §Dividends Funds, Increase Incurred Incurred or 
Income —_ ! Profit Loss and Earned _ Declared to Special Re- (+-) or De- to Und. to Und. (—) Loss 
Earned Losses Expenses Total Accretion Stockholdeos serves, Ex- crease (—) Income Income to Und. 
cess Special in Surplus Earned Earned Income 
Deposits, Earned 
$ $ $ $ $ $ $ $ $ $ $ % % % 
General Reinsurance. New York b.... 12,848,289 8,910,634 5,659,707 TANTRA Occ 35: 1,722,052 1,177,972 —544,080 —800,000 —20,235 +276,155 69.4 44.0 —13.4 
Georgia Casualty, Atlanta........... 23,989,468 12,747,948 11,875,425 24,623,372 633,905 794,898 160,993 271,857 —272,964 +162,100 53.1 49.5 —2.6 
Globe Indemnity, Newark........... 103,614,679 53,484,363 47,467,228 100,951,591 ......-. 5,269,815 7,932,903 3,415,000 +1,023,349 +3,494,554 51.6 45.8 +2.6 
Hartford Accident and Ind., Hart.... 110,270,827 59,026,035 += 53,011,421 112,037,456 ...... 1,766,629 5,593,267 3,826,688 —150,000 +384,475 +3,592,163 53.5 48.1 —1.6 
Home Accident, Fordyce d.... ws cees 5,067,003 2,856,760 9,717 4,556,477 a 188,670 699,196 175,834 +342,267 +181,095 56.4 33.6 +10.0 
Indemnity Ins. Co. of N. A., Phila.d. - 32,078,379 16,764,717 5,67 33,660,388 ..... . 1,582,009 1,987,607 405,598 205,000 —1,000,000 -+1,200,598 52.2 52.7 —4.9 
Independence Indemnity, Phila.c.... 11,676,760 6,631,906 14,230,142... 2,553,382 525,797 —2,027,585 —2,841,983 —256,250 +41,070,648 56.8 65.1 —21.9 
International Indemnity, Los Angelesd 9,173,675 4,835,024 9,937,640... 0.0. 763,974 393,495 —370,479 —355,935 —63,745 +49201 52.7 55.6 —8.3 
London and Lancashire Ind., Hart.. oe 15,417,869 8,790,419 rh, &: 2,284,268 1,739,398 —544,875 —934,354 +24,047 +365,433 57.0 57.8 —14.8 
London Guar. and Ace., New York... 119,274,442 62,842,856 54,779,767 117,622,623 1,651,819 ........ 5,708,164 7,359,988 2,598,427 +632,031 +4,129,525 52.7 45.9 +1.4 
Manufacturers Casualty, Phila. . : 3,578,907 1,941,625 1,291,200 3,232,825 re 534,188 880,270 664,928 —795 +216,137 54.2 36.1 +9.7 
Manufacturers Liability, Jersey City.. 17,848,165 11,489,867 5,484,848 16,974,715 it ee 724,503 1,597,953 1,567,198 —3822,991 +353,751 64.4 30.7 +4.9 
Maryland Casualty, Baltimore....... 183,621,862 95,149,150 87,476,752 182,625,902 995,960 ........ 9,503,811 10,499,771 5,974,319 -+168,879 +4,356,573 51.8 47.7 +.5 
Mass. Bonding and Ins., Boston...... 61,191,120 31,382,150 30,190,166 ay 2) ee 381.196 2,666,867 2,285,671 900,459 —42,021 -+1,427,233 51.3 49.3 —.6 
Metropolitan Casualty, New York. oes 15,839,326 7,498,870 9,411,966 IGSIGSNE 3. jk. 1,071,510 869,067 —202,443 —698,000 —220,132 +715,689 47.3 59.4 —6.7 
New Amsterdam Casualty, Baltimore. 59,891,340 32,743,985 28,856,978 61,600,963 : , 1,709,623 3,889,260 2,179,637 1,066,758 —687,043 -+-1,799,922 54.7 48.2 —2.9 
New Jersey Fid. & P. G., Newark.... 16,561,204 8,123,240 8,009,067 132,307 7:5 | 1,095,207 1,524,104 572,500 +200,000 +751,604 49.0 48.4 +2.6 
New Jersey Mfrs. Cas., Trenton...... 9,056,622 5,489,180 1,269,191 7) 1) eee 370,734 2,669,285 2,277,331 +78,968 +312,986 60.6 14.0 +25.4 
New York Casualty, New York +.... 11,931,079 5,154,718 6,462,969 SIRS cosines 821,092 1,134,484 665,500 —530,313 +999,297 43.2 54.2 +2.6 
New York Indemnity, New York c.... 13,745,121 8,827,055 7,371,296 16,198,351 ........ 2,453,230 735,853 —1,717,877 —2,250,011 ........ +532,634 64.2 53.6 —17.8 
Northwestern Cas. and Sur., Mile.c... 3,436,221 2,525,102 2,230,485 i, |e 1,319,366 375,591 —943,775 —S817,650 —309,625  +183,500 73.5 64.9 —38.4 
Norwich Union Ind., New York.f.... 10,426,050 5,697,119 5,727,271 11,424,390 ..... 989,340 629,255 —369.085 —890,000 —70,060 +590,975 54.6% 55.0 —9.6 
Ocean Ace. and Guar., New York.... 120,185,553 62,816,235 53,701,087 116,517,322 3,668,231 ........ 7,281,010 10,949,241 6,940,131 +1,134,190 -+2,874,920 52.2% 44.7 +3.1 
Ohio Casualty, Hamilton c.......... 2,617,685 1,199,002 1,382,585 2,581,587 pl ee 141,880 177,978 39,750 25,000  -+163,228 45.9% 52.8 +1.3 
Penn. Mfrs. Assn. Casualty, Phila... . 24,005,527 13,305,641 4,147,093 17,452,784 6,552,798 ....... 2,148,174 8,700,967 6,248,129 +554,258 +1,898580 55.4 f 17.3 +27.3 
Phoenix Indemnity, New York c..... 3,654,346 2,033,728 2,271,950 4,305,678 ....... 651,332 990,864 339,582 ........ —496,246 +835,778 55.7 62.2 —17.9 
Preferred Accident, New York....... 39,712,232 17,804,241 19,240,828 37,045,069 2,667,163 ....... 2,831,510 5,498,673 3,094,000 +1,636,842 -+767,831 44.8 48.5 -+6.7 
Republic Casualty, Pittsburgh d...... 10,590,753 6,667,056 4,962,083 iS: or 1,038,386 554,431 —483,955 —285,791 —30,799 —167,365 62.9 46.8 -—9.7 
Royal Indemnity, New York......... 94,440,657 50,248,546 43,937,118 94,185,664 yt 5,368,293 5,623,286 1,950,000 357,014 +4,030,300 53.2 46.5 +.3 
Southern Casualty, Alexandria d..... 4,670,605 3,150,558 1,914,283 Pt 8.) re 394,236 167,970 —226,266 —87,500 —116,828 — 21,938 67.4 / 41.0 —8.4 
$8 
southern Surety, Des Moines........ 47,123,764 22,112,764 25,002,357 47,115,121 A ee 1,432,276 1,440,919 531,152 +195,769 +713,998 46.9 53.1 +.01 
gtandard Accident, Detroit.......... 90,567,205 45,717,501 46,015,293 91,782,794 =... 00 1,165,589 5,328,580 4,162,991 . 3,032,500 +95,810 +1,034,681 50.5 50.8 —1.3 
Sun Indemnity, New York c......... 3,339,628 2,166,271 2,293,051 x 7 ee 1,119,694 242,445 -—877,249 —312,800 —250,000 —314,449 64.8 68.7 —33.5 
Travelers Indemnity, Hartford....... 63,152,737 28,675,204 35,607,696 64,282.000 ........ 1,130,163 3,380,384 2,250,221 290,000 —7$,283 +2,039,504 45.4 56.4 —1.8 
Travelers Insurance, Hartford........ 366,786,091 190,548,618 176,549,972 367,098,590 ........ 312,499 25,240,188 24,927,689 12,230,000 —311,239 +13,008,928 51.9 48.1 —.09 
Union Indemnity, New Orleans d..... 25,672,730 13,241,809 14,599,594 27,841,403 ........ 2,168,673 1,512,482 —656,191 —507,433 —182,058 +33,300 51.6 56.9 —8.5 
United States Casualty, New York... 54,864,684 30,544,197 25,718,101 Loy} 1,397,614 2,845,093 1,447,479 1,272,500 -—99,689 +274,668 55.6 46.9 —2.5 
U.S. Fid. and Guar., Baltimore...... 226,284,028 115,219,368 111,498,420 226,717,788 ........ 483,760 10,145,767 9,662,007 5,770,000 —1,773,882 +5,665,839 50.9 49.3 —.2 
Zurich Gen'l Ace. & Liab., Chicago... 61,309,068 36,158,876 26,706,740 62,865,616 ........ 1,556,548 3,314,469 1,757,921 1,077,497 +296,447 -+383,977 59.0 438.5 —2.5 
Totals (59 Companies)........ 3,095,653,699 1,610,888,145 1,496,890,436 3,107,778,581  ........ *12,124,882 172,469,915 160,345,033 76,148,979 —913,905 +85,109,959 52.0 48.4 —.04 
* Net. = Minus sign (—) in sulplus earned column indicates combined underwriting and investment loss. E Amount of foreign compinies in dividend column 
represents net remittance to (—) or net receipts from home office. Amounts for for American companies preceded by minus (—) indicates surplus paid in by 
stockholders. * Formerly the New York Plate Glass Insurance Company. a Nine vears. bh Five years. c Four vears. d Six years. f Seven years. 
m Formerly the Cloverleaf Life and Casualty, Jacksonville, Ill., consolidated with the American Bankers Insurance Company on January 15, 1925. 
Accident and Health Companies 
American Bankers, Jacksonville, Ill m . 8,044,969 2,987,867 5,099,678 8,087,545 ........ 42,576 36,681 —5,895 42,537 —101,223 +52,791 37.1 63.4 —.5 
Amer. Nat’l (Cas. Branch), Galveston. 3,582,900 1,837,894 1,363,579 3,201,473 1 © > re aoieeaee 381,427 50,000 —996,889 +41,327,816 51.3 38.1 +10.6 
Brotherhood Accident, Boston....... 3,774,261 2,060,683 1,622,202 3,682,885 CT) ee 115,915 207,291 IGRMOR access. +107,291 54:6 43.0 +2.4 
Bus. Men’s Assur. (A. B.), Kan. Cityd 15,257,088 9,087,036 5,859,871 14,946,907 IGG kes. 82,377 392,558 60,281 —5,122  +337,399 59.6 38.4 +2.0 
Columbian Nat’l (A. B.), Boston... .. 4,062,186 2,076,607 1,907,032 3,983,639 (1) Ser Jt vodaaaen WEEE Saccte, “aeeurees +78,547 51.1 47.0 +1.9 
Connecticut Gen'l (A. B.), Hartford. . 8,034,931 3,524,335 4,894,814 8,419,149 ...... ; 384,218 783,701 399,483 —173,339 —2,795,316 -+3,368,188 43.9 60.9 —4.8 
Eastern Casualty, Boston........... 2,333,306 974,758 1,369,647 2,344,405 ...... : 11,099 65,384 54,285 —68,860 ........ +123,145 41.8 58.8 —.5 
Federal Casualty, Detroit........... 4,444,843 1,691,426 2,502,942 4,194,368 ys |, ee 178,115 428,590 465,250 ........ —36,660 38.1 56.3 +5.6 
Federal Life (A. B.), Chieago........ 7,482,289 4,190,436 3,428,208 7618044 x... ; 136,355 469 —135,885 ........ —307,470 +171,585 56.0 45.8 —1.8 
Great Western, Ins. Des Moi nes..,.. 6,275,108 2,731,483 3,291,759 6,023,242 yo 5. ere 267,483 519,349 357,836 -+107,581 +53,932 43.5 52.5 +4.0 
Inter-Ocean Casualty, Cincinnati... .. 8,998,248 3,706,102 5,218,754 8,924,856 TAMER ikkdsside 149,084 222,476 98,000 +18,581 +72,595 41.2 58.0 +.3 
Inter-State L. & A. (A. B.), Chatt. b.. 3,229,332 1,450,577 1,788,155 DAGGGER svocccss 9,400 24,732 15,332 —50,000 —65,091 +70,423 44.9 55.4 —.8 
Ky. Cent. L. & A. (A. B.), Anchoraged —- 10,403,350 4,039,230 5,650,046 9,689,276 FIG MIE cacecess 55,737 769,811 560,710 —6,480 -+215,581 38.8 64.3 +6.3 
Loyal Protective, Boston............ 8,398,431 4,962,778 3,480,085 8,442,863 ...... ; 44,432 347,030 302,598 127,129 +24,706 +150,763 59.1 41.4 —9 
Massachusetts Accident, Boston...... 5,312,078 2,451,618 2,613,217 5,064,835 py ee 282,882 530,125 190,000 +145,125 +195,000 .46.2 49.2 +4.5 
Massachusetts Protective, Worcester.. 29,658,030 19,688,346 9,584,465 29,272,811 385,219 ...-.-. 1,210,849 1,596,068 610,000 —2,975  +989,043 66.4 32.3 +1.6 
Metropolitan Life (A. B.), New York. 12,715,328 9,187,758 3,912,697 13,100,455 ...... : 385,127 —92 —385,219 469,510 +69,217 —923,946 72.2 30.8 —3.0 
Monarch Accident, Springfield, Mass.c 3,683,690 2,016,964 1,622,453 3,639,417 GARIA So ecans 99,636 143,909 ere +103,909 54.8 44.0 +1.2 
National Casualty, Detroit.......... 10,049,180 4,453,888 5,497,134 9,951,022 re 233,414 331,572 po rere +4-119,572 44.3 54.7 +1.0 
National L. & A. (A. B.), Nashville b. 41,462,005 18,460,300 19,965,302 38,425,602 3,036,403 ........ 685,706 3,722,109 1,635,000 +1,021,713 +1,065,396 44.5 48.2 +7.3 
North American Accident, Chicago. .. 18,372,870 7,729,130 10,899,272 18,628,402 ...... F 255,532 531,893 276,361 290,000 +2,194 —15,833 42.1 59.3 —1.4 
Pacific Mutual Life, (A.B;) Los Angeles 32,363,964 14,507,976 17,010,399 31,518,375 845,589... 2,542,767 3,388,356 2,110,915 —131,089 +1,408,530 44.8 52.6 +2.6 
Provident L. & A. (A. B.), Chatt. 6... 9,343,159 4,105,548 4,682,094 8,787,642 7) er 202,903 758,420 529,784  -+63,343 +165,293 43.9 50.1 +6.0 
Reliance Life (A. B.), Pittsburgh... .. 2,834,948 1,398,521 1,034,659 2,433,180 1) ei. «eats 401,768 1,566 —804,944 +1,205,146 49.3 36.5 +14.2 
Ridgely Protective, Worcester........ 9,097,096 5,613,966 3,523,945 ty) ee 40,815 282,000 241,185 = 145,000 | 22,147 118,332 61.7 38.7 —.4 
Time Insurance, Milwaukee f........ 2,887,568 1,352,614 1,434,647 2,787,261 i ee 30,029 130,336 96,250 20,302 +54,388 46.8 49.7 +3.5 
Western Casualty, Denver........... 2,251,473 1,305,414 797,622 2,103,036 1 ee 133,210 281,646 237,972 —906 +44,580 58.0 35.4 +6.6 
Hoosier Casualty, Indianapolis c..... 1,373,990 579,177 713,751 1,292,928 Ct ee 19,771 100,833 64,600 —10,225 +46,458 42.1 52.0 +5.9 
Peerless Casualty, Keene............ 2,004,664 901,285 1,058,782 1,960,067 GENE go hewees 171,849 216,446 id eee +124,946 45.0 52.8 +2.2 
Totals (29 companies)......... 277,731,295 139,073,727 131,827,211 270,900,938 *6,830,357 ........ 8,533,525 15,363,882 8,293,641 —3,723,919 +10,794,160 50.1 47.5 +2.4 
PF idelity and Surety Companies 
American Surety, New York......... 60,738,429 19,816,988 38,608,361 58,425,349 2,313,080 ........ 4,327,983 6,641,063 5,050,000 —176,269 -+1,767,332 32.6 63.6 +3.8 
Detrcit Fidelity & Surety, Detroit c. . 1,542,612 632,430 1,209,371 A. | re 299,189 742,288 443,099 42,246 —8535,148 -+1,020,493 41.0 78.4 —19.4 
Fidelity and Deposit, Baltimore...... 74,402,000 26,085,294 44,798,300 70,883,594 3,518,406 ........ 4,712,907 8,231,313 6,954,406 +681,769 -+595,138 35.1 60.2 +4.7 
National Surety, New York.......... 103,514632 42,844,683 59,503,220 102,347,903 1,166,729 ........ - 8,949,249 10,115,978 8,840,000 —1,307,666 -+2,583,644 41.4 57.5 +1.1 
United States Guarantee, New York.. 4,087,605 1,203,261 2,388,439 3,591,700 re 591,672 1,087,577 291,250 +300,720 -+495,607 29.4 58.5 +12.1 
Totals (5 companies).......... 244,285,278 90,582,656 146,507,691 237,090,347 *7,194,931 ........ 19,324,099 26,519,030 21,093,410 —1,036594 -+6,462,214 37.1 60.0 +2.9 
. Miscellaneous Companies 
American Automobile, St. Louis...... 30,488,226 15,702,453 14,683,411 30,385,864 WORF ce vecces 1,349,212 1,451,574 191,250 +1,500 +1,258,824 51.5 48.2 +.3 
American Credit Ind., St. Louis...... 13,722,069 5,958,088 7,409,818 13,367,906 GENE cehccnns 67,751 1,521,914 1,180,605 —82,459 +423,768 43.4 54.0 +2.6 
Hartford Live Stock, Hartford. ...... 6,230,909 4,145,121 2,514,005 6,659,126 ........ 428,217 308,157 —120,060 —400,000 ........ +279,940 66.5 40.3 —6.8 
Hartford Steam Boiler, Hartford. .... 28,548,091 4,134,524 23,517,321 27,651,845 pS ere 964,827 6,861,073 3,110,000 —123,239 +-3,874,312 14.5 82.4 +3.1 
Indemnity Co. of America, St. Louis. . 6,806,631 4,033,370 3,595,803 (Ao Se 822,542 338,228 —484,314 12,500 —677,463 -+180,649 59.3 52.8 —12.1 
Lloyds Plate Glass, New York....... 9,400,400 3,551,499 5,187,162 8,738,661 Coe es 958,24 1,619,985 1,278,500 +96,746 -+244,739 37.8 55.2 +7.0 
Medical Protective, Fort Wayne...... 5,632,580 3,140,506 2,294,152 5,484,658 iA, ae 498,562 696,484 333,000 +2,563  +360,921 55.8 40.7 +3.5 
Totals (7 companies)........-- 100,828,906 40,665,561 59,201,672 99,867,233  *961,673 ........ 10,584,983 11,546,656 5,705,855 —782,352 +6,623,153 40.4 58.7 +.9 
Grand Totals (100 companies).. 3,718,499,178 1,881,210,089 1,834,427,010 3,715,637,099 *2,862,079 ........ 210,912,522 213,774,601 111,241,885 —6,456,770-+-108,989,486 50.6 49.3 +.1 
(*) Net. tMinus sign (—) in surplus earned column indicates combined underwriting and investment loss. §Amount of foreign companies in dividend column represents net remittance to (—) or net receipts 
i (—) indicates surplus paid in by stockholders. (+) Formerly the New York Plate Glass Insurance Company. (a) Nine years. (b) Five 


from home office. Amounts for American companies pr 


; y minus : : : : : r* t 
years. (c) Four years. (d) Six years. (f) Seven years. (m) Formerly the Cloverleaf Life & Casualty, Jacksonville, Ill., consolidated with the American Bankers Insurance Company on January 15, 1925 
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CLARKSON VS. UNION MUTUAL CASU- 
ALTY COMPANY 


207 Northwestern Reporter 132 


It is for the jury to decide whether or not 
the cause of the injury was unexpected, un- 
designed, unusual and not the natural result 
of the act performed, within the meaning of 
a policy providing compensation for disa- 
bility resulting from bodily injury sustained 
solely through external, violent and acci- 
dental means. 

The policy in this case provided compensa- 
tion for disability “resulting directly and ex- 
clusively of all other causes from bodily in- 
jury sustained during the life of this policy, 
solely through external, violent and accidental 
means.” At the trial the plaintiff introduced 
evidence tending to show that while in the act 
of loading a heavy log on a wagon and after 
he had placed it upon his shoutder, the plaintiff 
felt something give way and he fell with the 
log against the wagon and to the ground. This 
testimony was neither disputed nor supplemented 
by that of any other wtnesses, except a physi- 
cian, who, testifying for the plaintiff, stated 
that the plaintiff-appellee had a badly sprained 
back and a misplacement of the fourth lumbar 
vertebra. A jury having rendered a verdict in 
favor of the plaintiff, the defendant appealed 
to the Supreme Court of Iowa, which affirms 
the decision of the lower court. In its appeal 
the defendant-appellant contends that the in- 
jury did not result solely through external, vio- 
lent and accidental means, and that therefore 
the plaintiff is not entitled to recover compen- 
sation under the policy. 


Decision of the Court 


The Supreme Court of Iowa, in affirming 
the decision of the trial court, state in part: 

“The rule, clearly deducible from the over- 
whelming weight of authority, is that, when in- 
jury or death follows or results from a volun- 
tary act of the insured, and the act is one 
which is not manifestly dangerous, but which is 
ordinarily done or performed without serious 
consequences to the doer, such result is caused 
by accidental means. This is nowhere better 
stated than by Sanborn, J., in Western C. T. 
Ass’n v. Smith, 85 F. 401 [29 C. C. A. 223, 40 
L. R. A. 654], where he says: 

“*An effect which does not ordinarily fol- 
low and cannot be reasonably anticipated from 
the use of those means, an effect which the actor 
did not intend to produce and which he cannot 
be charged with the design of producing * * * 
is produced by accidental means.’ ” 


“Tt was within the province of the jury in 
this case to find that, while the act of loading 
the log was voluntary, the result was unex- 
pected, undesigned, and not the usual or natural 
result to follow the act performed. The case 
is close, but we think it was for the jury.” 


Discussion 

In the recent case of Calkins vs. National 
Travelers Ben. Ass’n of Des Moines, 204 North- 
western Reporter 406, the evidence showed that 
the insured used intoxicating liquors to excess 
and that while he was taking a drink of liquor 
which contained a large quantity of fusel oil 
he accidentally took more than he intended, 
dying as a result thereof. In that case, the 
Supreme Court of Iowa held that the evidence 
was not sufficient to warrant the jury in finding 
that death resulted from bodily injuries due to 
accidental means, independently and exclusively 
of all other causes. The court also held that 
the motion for a directed verdict in favor of 
the insurance company should have been sus- 
tained. The distinction between the two cases 
rests upon the fact that in the Calkins case 
the insured was subject to iflness before, due 
to the use of alcoholic beyerages, and that when 
he took the overdose that caused his death he 
must have known that it would have had a bad 
effect which might result in serious injury. On 
the other hand, in the case of Clarkson vs. 
Union Mutual Casualty Company, which is 
the case under discussion, the insured did some- 
thing which he had been in the habit of doing 
previously without any serious injuries. 

The United States Supreme Court in the case 
of United States Mutual Accident Association 
vs. Barry, 131 U. S. 100, upheld the following 
instruction to the jury: “That, if a result is 
such as follows from ordinary means, voluntar- 
ily employed, in a not usual or unexpected way, 
it cannot be called a result effected by acci- 
dental means; but that if, in the act which 
proceeds the injury, something unforeseen, un- 
expected, unusual, occurs which produces the 
injury, then the injury has resulted through 
accidental means. 

It has frequently been held that if the in- 
jurious result is the natural or reasonable con- 
sequence of conditions voluntarily assumed, the 
result may be accidental, but the producing 
means cannot be called accicental. Appel vs. 
7Etna Life 180 New York 514, Feder vs. Iowa, 
etc, Association, 107 Iowa 538. On the other 
hand, it has also been held that where the in- 
jurious result is caused by an act voluntarily 
performed by the party injured, the result is 
not accidental. Smith vs, Trav. 219 Mass. 147. 

Summing up the rule of law concerning the 
submission of evidence to the jury, it seems 
that where the facts cannot be reasonably held 
to constitute a death by accfdental means, no 
question of fact is presented for the jury to 
pass upon and an order for an involuntarily 
non-suit should be sustained. (Calkins vs. Na- 
tional Travelers Ben. Ass’n, Des Moines, 
supra). But if the facts in any way reason- 
ably constitute a death by accidental means 
then the plaintiff has a right to have the jury 
determine whether or not the insured’s injury 
was caused by accidental means (272 South- 
western Reporter 413). 
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WHAT THE RECENT CASES HOLD 

Paragraph. one of an accident policy insured 
against death resulting “directly and _ inde. 
pendently of all other causes from external, 
violent and accidental means (excluding yj. 
cide, sane or insane)”. Paragraph four of the 
same policy provided that “accidental death, 
dismemberment or weekly indemnity are not 
to be paid for disability . . . .or 
death due wholly or in part to or resulting dj- 
rectly or indirectly from injuries inflicted” by 
any person, intentionally or unintentionally, 
with the exception of burglars or robbers, 
Held, that under the above clauses, where the 
insured was shot by another and died as a re. 
sult thereof, insured can recover under the 
policy, paragraph four not constituting an ex- 
ception to the conditions of paragraph one, and 
the injury being “accidental” because it was 
unintentional on the part of the insured, 
although inflicted intentionally by the person 
causing the injury. (Lincoln Health and Ac- 
cident Insurance Company vs. Johnigan, Su- 
preme Court, Oklahoma, April 13, 1926.) 





Where the insured died from the effects of a 
weakened heart caused by administration of 
nitrous oxide gas, while having a tooth ex- 
tracted, the death was caused by accidental 
means, since the effect the gas produced was 
not the natural consequence of the means which 
produced it. (Schleicher vs. General Accident 
Fire and Life Assurance Corporation, App. Ct. 
of Illinois, 2nd District, April 15, 1926.) 





If the agent of the insurance company agrees 
with the insured that a credit on the agent’s 
personal and private debt to the insured is to 
be treated as a payment of premium, such agent 
is not acting within the scope of his authority, 
and the insurance company is not bound there- 
by, where the premium was not remitted to the 
insurance company and the insurer had no 
knowledge, either express or implied of the 
transaction and did not ratify it. (Smith vs. 
Hartford Fire Insurance Company, 242 Pacific 
Reporter 455. 


When the authorized officers or agents of 
the insurance company act in such a manner as 
to show an intention not to insist on compliance 
with the requirements of the policy concerning 
proofs of loss, and where the insured is misled 
thereby to believe that proofs of loss mould not 
be required, the insurance company will be 
deemed to have waived the requirements con- 
cerning proofs of loss and the insurance com- 
pany cannot question the authority of its at- 
thorized officers or agents to waive such proofs 
or loss. (Reliance Motor Company vs. St. 
Paul Fire and Marine Insurance Company, 
et al.,'200 Northwestern Reporter 655.) 
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Casualty [nsurance Stocks 





LE 


A Review of the Month 
The past month has witnessed a renewed in- 
terest in both fire and casualty insurance stocks. 
It has been especially noticeable among the 
New York and Hartford groups. 
This is no doubt an indication of a return- 


- confidence among those who favor these 





rocks. It coincides, however, with a similar 
trend on the New York Stock Exchange. The 
attitude taken by the Commercial and Finan- 
cial Chronicle on the financial situation in an 
editorial in their issue of June 5 is that’ foreign 
to exert 
ereater influence in American markets than 


developments are likely to begin 


heretofore, especially in connection with the 
industries which have been experiencing diffi- 
culties brought about by the war. Currencies 
have been stablized either at the old or a new 
gold parity in Great Britain, Holland, Switzer- 
land, Sweden, Germany, [ inland, Austria, 
Hungary and Czechoslovakia, and they are ap- 
proaching their old parities in Norway and 
Denmark. It was further pcinted out that 
Europe is not so impoverished of working capi- 
tal as has been feared and it is hoped that be- 
fore long Europe will be doing business as 
usual, 

The situation for the next few months, how- 
ever, depends on the development of the crop 
situation. Reports to date from many sections 
of the country reveal a continuance of adverse 


crop conditions, and if the cold weather con- 
tinues it will mean that industry as a whole will 
be bound to suffer an irreparable loss. 
The Public Utility Franchise 

In Tue Spectator of May 27, Fire Insur- 
ance Bulletin Section, mention was made of 
the probable demand by the Public Utility In- 
dustry for new capital requirements over the 
next five years. This demand has been esti- 
mated by various authorities at over four bil- 
In the light of these facts it 


is only reasonable to suppose that the casualty 


lions of dollars. 


as well as fire and life companies will be large 
purchasers of the securities that will of neces- 
sity be issued. 

The Public Utility companies at the present 
time are virtually monopolies, subject to the 
control of Public Utility commissions. Be- 
cause of this rigid supervision, investments in 
these securities should prove not only highly 
profitable but desirable to insurance companies 
whose requirements demand that the safety of 
principal be the first fundamental considera- 
tion and secondly that a rate of interest should 
be earned considerably in excess of the three 
or four per cent that can only be obtained at 
this time on sound and well-established rail- 
road securities. 

In this connection we present the first of an 
article dealing with an historical sketch of the 


Recent Market Quotations 


Div. 
4 ; Par Rate Div. Bid Asked 
Name of Co, Location Capital Value $ Per Dates 
Share 
Aetna Life....... erat! > ee 15,000,000 100 $12.00 J-A-J-O 700 715 
Aetna Cas. & Surety MHartford........ 2,000,000 100 12.00 J-A-J-O 730 Fe 
American Casualty. Reading......... 500,000 10 =: 1.20 J. & J. 20 25 
American Credit... St. Louis, Mo.... 1,000,000 25 4.50 J-A-J-O 57 58 
American National. Galveston....... 1,000,000 100 11.00 500 600 
American Surety... , WNew York... ...0... 5,000,000 50 8.00 M-J-S-D 170 175 
Comme Folal Cas... (Newark. <<...«.: 2,500,000 10 2.00 A. & O. 55 60 
Continental Cas... Hammond, Ind... 2,000,000 10* 1.60 J-A-J-O 30 40 
Coan. General Life. Hartford........ 2,000,000 100 12.007 1625 1700 
Continental Life... St..Louis, Mo.... 500,000 10 10.00 30 34 
Detroit F.& S.... Detroit.......... 2,000,000 50 3.00  J-A-J-O 58 60 
Employers Cas. ae Dallas. By Att Pid dante 150,000 100 10.00 J-A-J-O 125 150 


Fidelity & Casualty 
Fidelity & Deposit. 
Fidelity-Union. . . . 
Hartford S. Boiler. . 
Independence Ind... 
Ins. Securities... . . 


New York....... 
Baltimore. ...... 
1061) eee 
Hartiords. 6666. 
Philadelphia..... 
New Orleans, La. . 
(Union Ind. Group) 





4,000,000 25 4.00 J 
5,000,000 50 6.00 J-A-J- 
500,000 100 7.00 J 
2,500,000 100 
1,500,000 100 
2,798,480 10 1.40 


J-A-J-O 125 135 
O 118 120 
-A-J-O 160 165 
16.00 J-A-J-O ae 
350 360 

O 


18 22 


Maryland “asualty Baltimore....... 5,000,000 25 4.50 M-J-S-D 94 96 
Mass. Bonding.... Boston.......... 3,006,000 100 8.00 J-A-J-O 255 260 
Metropolitan Cas.. New York....... 2,500,000 25 5.00 Je SJ. 87 92 
Missouri State Life. St. Louis, Mo.... 2,900,000 10 —-:1.20 74 76 
National Surety... New VYork....... 10,000,000 100 9.00 J-A-J-O 213 217 
New Amster.Cas.. New York....... 2,250,000 10 = 2.50 F-M-A-N 50 52 
New York Casualty New York....... 750,000 25 2.29 M-J-S-D 100 105 
Preferred Accident. New Vork....... 1,400,900 100 18.00 Monthly 825 $50 
Southern Surety... Des Moines...... 1,228,500 100 =16.00 J-A-J-O 200 ce? 
icy) Fartiord... .. +: 15,000,000 100 16.00 J-A-J-O 12380 1250 
New York....... 1,000,000 100 =10.00 J-A-J-O 310 330 

eee Baltimore....... 6,000,000 50 9.00 J-A-J-O 195 200 

1,000,000 100 10.00 M-J-S-D 250 255 


New York:......: 





* Par value red. to $10. Stock exchanged ratio 5 for 1. 





early history of the Public Utility Franchise, 


its inadequacy to properly function and the 
events leading up to the conditions in which 
we find the industry at the present time. This 
review is quite lengthy and because of lack of 
space it is impossible to present it in full in 
this issue. It will therefore be continued in 
future issues of The Spectator Casualty and 
Surety Bulletin Section, and we hope it will 
be of interest to our subscribers. 

In the early periods of Public Utility devel- 
opment, governing bodies created monopolies of 
the utility enterprises by granting franchises. 
These were offered as an incentive for private 
concerns to assume the risks attending the 
development of a new industry. The electric 
utilities therefore are engaged in an undertak- 
ing quite different from the ordinary manufac- 
turing or merchandising business, especially in 
its legal relationships, which involve dealings 
with the governments of the municipality, the 
township or county, the State, and the Nation, 
and with the local State and Federal courts. 

At the time that the New York State Pub- 
lic Service Commission was established, free 
competition was depended upon to regulate the 
utilities. To obtain the necessary competition, 
the legal governing bodies followed the prac- 
tice of granting more than one franchise for a 
As the electric central station 
industry developed, the wastes and inferior ser- 


given section. 


vice under this competitive form of regulation 
became apparent to the leaders in the business 
and there followed an extensive period of con- 
solidation. Hence we have encountered what 
can be called the first of the utility’s legal re- 
lations—that of obtaining its franchise. Most 
of these franchises obtained from the borough 
or city government carried certain provisions 
with regard to the type and quality of service 
which was to be furnished throughout the life 
of the franchise. 

In 1907, the New York State Legislature cre- 
ated a State Commission, known as the Public 
Service Commission. When the State estab- 
lished this Commission is vested all the power 
of regulating public utility rates, capitalization, 
service, accounts, etc., in the hands of this 
Therefore, we find the electric 
utility company concerned with new legal re- 


Commission. 


lationships, so that to-day there are those re- 
lationships which prevail between the company 
and the various municipalities, arising under 
the old franchise ordinances granted years ago 
and which are still in effect, and also those re- 
lationships to the State, arising under the act 
which created the State Commission. 

It is not infrequent that the provisions of 
a franchise and the orders of the State Com- 
Such a situation in- 
troduces_ still another legal relationship—the 
company’s appeal to the courts for guidance. 


mission do not harmonize. 


(To be continued ) 
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Recent Casualty Company Happenings 





The American Liability Company of Cin- 
cinnati, Ohio, announces the appointment 
of Walter A. Barr as agency supervisor. 
Mr. Barr has been with the General Acci- 
dent Fire and Life Assurance Corporation 
at its home office in Philadelphia for the 
past eight years. 


The Commercial Casualty Insurance 
Company of Newark, N. J., will open a new 
service office in Boston under the supervi- 
sion of Leslie M. French. The new branch 
office will serve the whole New England 
territory, but will in no way interfere with 
the general agency of Hollis, Perrin & 
Kirkpatrick, situated in Boston. 


As of June 1, H. O. Van Tuyl has re- 
signed his position as statistician of the 
New York Insurance Department to be- 
come statistician and actuary of the Consti- 
tution Indemnity Company of Philadelphia, 
which was recently launched by interests 
connected with the Fire Association, the 
Victory and the Reliance Insurance com- 
Mr. Van Tuyl, who has been in the 
service of New York State for eighteen 
years, has been with the New York Insur- 
ance Department for the last sixteen years 
and has built up a reputation, which should 
make him of inestimable value to the Con- 
stitution Indemnity. 


panies. 


Vernon G. Pierson, who was recently ap- 
pointed manager of the San Francisco office 
of the Detroit Fidelity and Surety Company 
of Detroit, has been elected vice-president 
of the company at its recent monthly meet- 
ing of the board of directors. Mr. Pierson 
for a‘number of years has been manager of 
the Fidelity and Deposit of Maryland at 
Syracuse, N. Y. 


Thornley B. Wood has been appointed 
assistant manager for the middle depart- 
ment territory of the Employers Liability 
and Surety Corporation, Ltd., of Boston, 
Mass. H. Gordon Dooley, Philadelphia 
manager stated that the position was ex- 
pressly created for Mr. Wood as a reward 
for his twenty years of efficient service in 


the Philadelphia office. 


The Fidelity and Casualty Company of 
New York has appointed Wilbur A. Reid 
superintendent of the plate glass depart- 
ment. Mr. Reid, who fills the vacancy oc- 
casioned by the resignation of Nelson D. 
Sterling, has been assistant superintendent 
of the agency department. Mr. Sterling has 
become vice-president of the new Constitu- 
tion Indemnity Company of Philadelphia. 


At the annual meeting of the General Re- 
insurance Corporation held last month, the 
following officers were elected: J. G. White, 
president; Carl M. Hansen, vice-president and 
general manager; C. H. Miller and William E. 
Hall, vice-presidents; H. F. Witzel, secretary 
and treasurer; E. A. Evans, assistant secretary- 
treasurer, and Winfield W. Greene, actuary and 


comptroller. 
The following six new directors were also 
elected: Goodwin B. Beach, Samuel S. 


Conover, Richard H. Higgins, Darwin R. 
James, David H. Knott, Stanley Mitchell. 


The Great American Indemnity Company 
of New York, casualty running mate of the 
Great American Insurance Company, an- 
nounces a new addition to its “million-dol- 
lar staff,” a sobriquet well earned because 
of the country-wide reputation of the many 
prominent members of its personnel. Ed- 
ward C. Lunt, president of the Sun Indem- 
nity Company, has resigned, as of June 1, 
to become vice-president of the new Great 
American Indemnity. Mr. Lunt will be in 
charge of fidelity and. surety underwriting, 
on which he is considered an expert. 





The Hardware Mutual Casualty Company 
of Stevens Point, Wis., has been admitted 
to Massachusetts to write liability, property 
damage collision and plate glass, with G. 
\. Fiel of Boston, Mass., as agent of record. 


O. H. Johnston, deputy insurance com- 
missioner of Illinois for the last three vears, 
has been appointed insurance commissioner 
of Wisconsin to succeed W. Stanley Smith, 
whose resignation took effect on June 1. 
Mr. Johnston’s appointment is for the re- 
mainder of Commissioner Smith’s term, 
which ends in July, 1927. 


The board of directors of the London and 
Lancashire Indemnity Company, Hartford, 
Conn., at a recent meeting elected John 
Urmson secretarv of the company. 


The Massachusetts Indemnity Company 
of Boston, Mass., been licensed in 
Maine to do an accident health 
ness. 


has 


and busi- 


Insurance 
will 


The Metropolitan Casualty 
Company of New York, as of July 1, 
open a branch office at 518 Walnut street, 
Philadelphia, with John J. Heelen as man- 
ager. Mr. Heelen recently resigned as man- 
ager of the Harrisburg branch office of the 
7Etna Life and affiliated companies. The 
new Office is being created for the purpose 
of handling business in Philadelphia, its 
suburbs and also Southern New Jersey. 


4 


The Monarch Accident Insurance Com. 
pany of Springfield, Mass., has appointeg 
Frederick W. McIntosh as Iowa State man. 
ager, with offices at Des Moines. 


The National Accident and Health Ingyy. 
ance Company of Philadelphia has recently 
been admitted to Maine, thereby increasing 
the number of States in which the company 
is doing business, to seventeen. President 
M. S. Boyer stated that the April business 
of the company showed an increase of over 
100 per cent over the corresponding month 
for last vear and that the company wrote 
more business in April than it did in any 
month of the company’s existence. The 
fraternal department of the National Acci- 
dent and Health has recently created two 
new forms of policies, one for the Masons 
and the other for the Elks. 


The National Surety Company of New 
York has made C. Carroll Spear vice-presi- 
dent in charge of the fraud bond depart 
ment to succeed C. M. Decker, who has re- 
signed. As announced in the May issue of 
the Casualty Bulletin. W. C. Armitage, who 
left the National Surety in 1917 to incor- 
porate the Armitage Agencies, has returned 
to his former position as vice-president of 
the company. 


S. F. Norwood, on June 1, joined the 
National Union Indemnity Company of 
Pittsburgh to assist President E. E. Cole 
in the expansion of Casualty and Surety 
lines. Mr. Norwood resigned his position 
as superintendent of the development de 
partment at the New York office of the 
Globe Indemnity, and took a short vaca 
tion before assuming his new duties with 
the National Union Indemnity Company of 
Pittsburgh, which is the casualty and surety 
running mate of the National Union Fire. 


Charles H. Stevenson has become an un- 
derwriter in the accident and health de- 
partment at the home office of the Norwich 
Union Indemnity Company of New York. 
Mr. Stevenson was formerly connected with 
the D. D. Mates agency in Detroit. 


Hugh H. Beggs, head of the claims divi- 
sion of the Pacific Coast department of the 
Phoenix Indemnity Company of New York, 
has been promoted to the position of as- 
manager of the Pacific Coast de 
partment. 


sistant 


L. Edmund Zacher, treasurer of the Trav- 
elers Indemnity Company of Hartford, 
Conn., was elected vice-president and treas- 
urer at a meeting of directors held recently. 
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Defends New Legislation 

(Concluded from page 35 
slower, but no less certain, process of wither- 
ing attrition. 

It requires no deep gift of divination to read 
aright the signs of the times, and a careful 
diagnosis of existing conditions will reveal, to 
the observer, not afflicted with mental astig- 
matism, the unmistakable symptoms of brood- 
ing rebellion. 

To remedy and relieve the existing situation 
in Louisiana, and to meet and satisfy the im- 
pelling needs of the hour, the suggestion was 
submitted to a representative of the aforesaid 
influences that Louisiana copy the pattern set 
by Mississippi, but the suggestion immediately 
encountered fierce antagonism, and the empha- 
sis of its expression gave form and color to 
the suspicion that the author of the suggestion 
was moved by a malign desire to blow up and 
to wreck the stock fire insurance companies. 

Time and again the inconsistencies of in- 
surance legislation have been the subject of 
criticism, both caustic and satirical, but a care- 
ful survey of the question will shock, indubit- 
ably, that inconsistency is a failing of which 
Amerian lawmakers do not enjoy monopolistic 
possession. 

What is deemed good sauce for the gander 
has, from the days of remote antiquity, been 
held to be good sauce for the goose, but in these 
modern days of enlightened discovery the verity 
of the dictum has been challenged, for what 
has been adjudged to be good sauce for the 
Mississippi gander has, with perplexing incon- 
sistency, been decreed to be rank poison for 
the Louisiana goose. 

So while the insurance cooks accepted and 
relished the sauce of appetizing and enticing 
flavor with which the Mississippi gander was 
garnished, the same cooks decreed that the 
poor Louisiana goose could not stand such a 
sauce and therefore must be content to be 
served without dressing. 

The main argument which was advanced by 
the mouthpiece of the aforesaid influences in 
opposition to the dressing of the Louisiana 
goose with Mississippi sauce or, to drop meta- 
phor, the adoption in Louisiana of a law 
modeled upon that of Mississippi, was, that the 
mutuals et id omne genus were excluded from 
the jurisdiction of the law. 

Being thus excluded they would not be bound 

to conform to the rates and rules fixed by the 
rating bureau, created by the law, and there- 
fore would be at liberty to graze and browse at 
large, with unrestricted will, foot-loose and 
fancy free, while the unhappy stock companies 
would be shackled, tied hand and foot, by the 
obligations imposed by the law, and, in this 
helpless and pitiable condition, fall an easy 
Prey to ravishing mutual competition. 
Now wears the superficial semblance 
of a knockout argument but is, in reality, just 
“vox et praeteria nihil” (noise and nothing 
more). 

A simple question, followed by an answer 
of similar simplicity, will impress the seal of 
absurdity upon the contention that under a law 
modeled upon the Mississippi law the steck 


this 





insurance companies would, like another Pro- 
metheus, be manacled and bound to a rock, 
and would have to suffer the cruel onslaughts 
of the mutual vulture without being able to 
strike back. 

The question is: “Who would make the 
rates to which the stock companies would have 
to conform?” and the answer is: “A rating 
bureau whose membership would be exclusively 
composed of representatives of the stock com- 
panies doing business in the State.” 

So that if any shackling or tieing of hand 
and foot is to be practiced it must be done by 
the companies themselves to the companies 
themselves ! 

But it may be urged that the insurance com- 
mission would have the authority to approve 
or disapprove of the rates fixed by the bureau. 

That is conceded, but does any man possessed 
of ordinary intelligence, and, having an 
acquaintance however slight with the ins and 
outs of human nature, as embodied in a public 
official, entertain for a moment the idea that 
an insurance commission will disapprove of anv 
action of the rating bureau having for its pur- 
pose the lowering of a rate and the consequent 
reduction of the cost of insurance to the people? 

Perish the thought and with it perish the 
hollow ghost conjured up by a fevered imagina- 
tion “to fright the souls of fearful adversaries.” 

T confess that I was not aware of the fact 
that the competition of the mutual companies 
ct id omne genus was of such import as to war- 
rant the abandonment of all efforts to secure 
rezulation and order. relief from the oppres- 
sions of an intolerable situation, and protection 
for those classes and that business not subject 
to mutual competition in order that the stock 
companies might have the privilege of meeting 
it. 

T have been under the impression, and all 
the information I have been able to gather 
confirms, accentuates, and emphasizes that im- 
pression that the competition of the mutual 
companies et id omne genus was largely if not 
almost entirely confined to wood-working 
establishments, large saw mills and manufac- 
turing plants thoroughly sprinklered and highly 
protected. 

Tt is a well-known fact that the losses in 
this State on wood-working establishments and 
saw mills (and these constitute the bulk of the 
risks which the stock companies have heen 
asked to write in competition with the mutuals 
et itd omne genus) have been 
heavy and that several, if not all, of the stock 
companies which were enticed into snatching 
this business from the alleged ravenous maws 
of the mutuals et id omne genus prayerfully 
wish that they had never heard of a Louisiana 


disastrously 


saw mill. 

It has been darkly hinted, but, of course I 
cannot and do not vouch for the correctness 
of the hint, that many of these losses resulted 
from the acceptance, in alleged competition with 
the mutuals et id omne genus, of risks which 
these concerns would not have written if given 
the opportunity to do so. 

How true this is I do not know, but a com- 
parison of the loss ratio on saw mills of the 
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inutuals et id omne genus with that of the stock 
companies would perhaps throw enough light 
on the subject to confirm the truth or disclose 
the falsity of the insinuation. 


loss 


Disorder and confusion and must be 
substituted for regulation and order and the 
hope of profit, in order that the stock companies 
may be free to arrest the mutuals et td omne 
genus in their mad career and prevent them 
from courting loss and _ possible disaster, 
through the unhampered acceptance of loss pro- 
ducing business. 

In Mississippi the same conditions existed 
as exist in Louisiana to-day, but in Mississippi 
no such ridiculous stress was laid upon the ap- 
palling dangers of unrestricted mutual competi- 
tion as is now being urged in Louisiana, for the 
Mississippi agents felt that regulation of the 
general business, and order in its conduct, would 
more than counter-balance any loss in premium 
income which might flow from mutual aggres- 
sions. 

3esides they fully realized that “the shack- 
ling and tieing of hand and foot argument” was 
mere rubbish as I have clearly shown in the 
early portion of this letter. 

Now I am convinced that a great majority 
of the companies and agents, who are not rate 
cutters and rebaters, favor regulation and order 
and will support a law patterened upon that of 
Mississippi. I am informed that such a law 
will probably be introduced in the legislature 
and if the loyal agents of the State will get 
together and give it their individual and con- 
certed support the bill can be put through. 

So I urge them to “stand not upon the order” 
of their doing but do at once and, sinking all 
selfish considerations, strike for the common 
good whose well being and prosperity will mean 
the well being and prosperity of the individual. 

O’Hacerty. 





Oil Association May Extend Operations 

The Oil Association of Chicago is consider- 
ing the extension of its operations to Cali- 
fornia, and the executive committee has sub- 
mitted questionnaires to member companies to 
that effect. The majority of the replies re- 
ceived to date have been in favor of the move. 
Members are requested to reply promptly so 
that a decision may be reached immediately. 





F. B. Kellam, Chairman of Newark Fire 

The Newark Fire Insurance Company an- 
nounces the election of Frederick B. Kellam 
as chairman of the board to succeed Walter 
Carter, who resigned the chairmanship when 
he returned to England. Mr. Kellam is general 
attornev for the United States branch of the 
Royal Insurance Company, Liverpool. 





Would Increase Mercantile Rates 
AusTIN, Tex., June 9.—An application for 
an increase in fire insurance rates on various 
classes of mercantile risks has been filed with 
the State Fire Insurance Commission by stock 
fire insurance companies. 
from 10 to 20 per cent, it is estimated. 


The increases range 
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Prominent Agents and Brokers Actuarial Adjuster 
LEON IRWIN & CO., Inc., New Orleans, La. en 


Representing 
Fidelity Phenix Fire — — a National Fire of 
of New York of Ni Hartford 
— of Hart- National Li cae of New Amsterdam 
ew 


Casualty Co. 
Sieneed of New State of ol 
York Stuyvesant of New of America 
Nationa! Union of York 
Pittsburgh 











Indemnity Compaay 


BROKERS’ LINES SOLICITED 











GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 














Actuarial 








SANBORN & SLOAN, Ltd, 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT, 














Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations 
Examinations 


50 BROAD STREET 


Consultations 
Valuations 


NEW YORK 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








Statisticians 

















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


COPELAND and COTHRAN 
CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 














Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Underwriters 
Statistical 
Bureau, Inc. 





We render complete statietieal service and 
— you of the pressure af annual statement 

ug 

We are also equipped to prepare cancellation 
and reinsurance schedules, er handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 

















A.SIGTENHORST,F.A.I.A. 
CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 


ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 

















HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 
OMAHA DENVER DES MOINES 








L. A. GLOVER & CO. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 








(In Press) 


INDUSTRIAL LIFE 
INSURANCE 


New edition, revised and enlarged 


HISTORY, STATISTICS, PLANS 
CANVASSING HELPS and SUGGES- 
TIONS 


A valuable book devoted to the service 
of those engaged in a most important 
branch of life insurance service. 


— INDUSTRIAL LIFE INSURANCE 


sets forth the history of the business, 
explains its problems and tells agents how 
to conduct and increase their business. 


It is 
A Guide to the System of Industrial 
Life Insurance 


A Source of Inspiration and Helpful 
Hints 


A Reliable Text Book 
PRICE $3.50 


Liberal Discount on 
Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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TRIBUTE TO AGENTS 
EF, H. White Lauds Courtesy of Field Men 

A striking tribute to the insurance agent was 
paid recently by E. H. White, executive special 
agent of the New York Casualty Company, 
New York, in conversation with a representa- 
tive of THE SPECTATOR. Within the past fort- 
night, Mr. White returned from a two months’ 
trip through the South and Southwest and soon 
leaves on another journey into the field. Speak- 
ing of the insurance agent in general, Mr. 
White said: 

The American insurance agents are the finest 
bunch of producers in existence. During 
twenty-five years of contact with them, I have 
had but three discourteous receptions. They 
are always courteous and ready and willing to 
help either the insurance executives with whom 
they come in contact or the new men just start- 
ing in the business. I firmly believe that if the 
companies, in looking for agents, would go to 
the best-known offices in the particular town 
for counsel and advice, they woud often be 
better off than to go at the proposition without 
such preliminary action. 








Longshoremen’s Compensation Bill Passes 
Senate 

Wasuincton, D. C., June 8—Legislation 
providing for the payment of compensation and 
insurance to injured longshoremen or to the 
dependents of those killed by accident while 
engaged in their work, was passed by the Sen- 
ate on June 3 without debate. The bill was 
introduced by Senator Cummins of Iowa and 
has yet to be passed by the House. 

The measure affects some 300,000 longshore- 
men who cannot secure similar protection un- 
der the compensation law of the States because 
of the fact that they are deemed to be engaged 
in maritime employment, which falls within 
the control of the Federal Government. 


Application for Fees Denied 

St. Lovts, Mo., June 8.—An allowance of 
$30,000 in fees which was recently made to 
receivers for the American General Indemnity 
Corporation and their attorneys was set aside 
by Circuit Judge Ittner of St. Louis, Mo.. 
June 4, after Superintendent of Insurance Ben 
C. Hyde had protested against the fees, claim- 
ing that they were excessive and had been 
granted without the knowledge or consent of 
the Missouri Insurance Department. 


Zurich General’s New Policy 

The Zurich General Accident and Liability 
Insurance Company, Chicago, has issued a new 
Policy known as the Super-Coverage Accident 
Policy and embodying clauses which give com- 
plete protection in the event of accidental in- 
jury of the policyholder and also provide for 
Payment for loss of time through sickness or 


| . 
disease as specified. 


Northern Assurance Men Confer 
The field men of the New York department 
the Northern Assurance Company were at 
the home office last week for their annual con- 
lerence with the officials and department heads. 
The field men were guests of the office staff at 
their annual spring dance at the Hotel McAlIpin. 
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Echoes of Integrity Mutual’s Receivership 

Cuicaco, Itu., June 7.—Following the in- 
stitution of bankruptcy proceedings against the 
Integrity Mutual Casualty of Chicago, it has 
heen announced by the concern’s officials that 
its fire running mate, the Integrity Mutual Fire, 
will reinsure its business and retire. 

At the same time the third concern in the 
J. C. Adderly fleet, the Ohio Millers Mutual 
Fire, has been ordered examined by the Ohio 
Insurance Department to see whether or not it 
has been effected by the failure of the big cas- 
ualty mutual. 

The fees involved in the receivership will un- 
doubtedly be enormous and there may be some 
conflict between the State and Federal author- 
ities. The selection of Schuyler, Ettleson & 
Weinfeld as attorneys for the Federal receiver 
was a strategic move. 


Casualty and Surety Club Golf Tournament 

The spring golf tournament of the Casualty 
and Surety Club of New York is being played 
to-day at the Sound View Country Club, Great 
Neck, Long Island. H. P. Hall is chairman 
of the golf committee of the club, and the re- 
sults of the contest will be noted in next week’s 
issue of THE SPECTATOR. 


Prudential Loans 

A. M. Woodruff, vice-president of the Pru- 
dential Insurance Company of America, New- 
ark, has announced that real estate loans to the 
amount of $16,474,135 were made during the 
month of May by the company on property 
in the United States and Canada. The total 
for such loans during the current year exceeds 
that for the first five months of 1925 by more 
than $12,000,000. This increase is in keeping 
with the Prudential’s policy of lending every 
possible assistance to the individual who wishes 
to own his own home. Real estate mortgage 
loans are made under close scrutiny and by 
company now having 
assets thus 


selection, the 
$670,000,000 of its 


careful 
more than 
placed. 


Connecticut Mutual Record 

The field force of the Connecticut Mutual 
Life Insurance Company, Hartford, exceeded 
all records in the company’s history during the 
month of May when they produced 3553 ap- 
plications for a total of $14,875,466. A record 
for a single day’s business was also estab- 
lished when on the last day of the month 419 
applications were submitted. May was Presi- 
dent’s Month, in honor of the recent elevation 
of James Lee Loomis to the presidency of the 
company. 


To Honor Gerard S. Nollen 

Salesmen of the Bankers Life Company, Des 
Moines, inaugurated their June campaign in 
honor of President Gerard S. Nollen by estab- 
lishing a new record for business submitted in 
one day when 599 applications for a total of 
$1,017.53 
ceived at the home office on June tr. 


in new examined business were re- 
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Heads Chicago Life Underwriters 

Cuicaco, Itt., June 7—The Chicago Life 
Underwriters Association named C. F. Axel- 
son, agent of the Northwestern Mutual Life, 
as its new “mail-order” president at its final 
meeting of the season at the Hotel LaSalle, 
June 4. James A. Whitmore, director of 
agencies for the Phoenix Mutual Life, was 
the principal speaker and his subject was “Our 
Job Is Selling Life Insurance,” the talk being 
quite inspiring to the large number of sales- 
men present. 

The officers were all elected by mail, the 
scheme tried out for the first time by this 
organization and was quite successful. Offi- 
cers elected were: President, C. F. Axelson; 
first vice-president, S. T. Whately, general 
agent of the Aftna Life; second vice-president, 
Myron Smith, agent of the New England Mu- 
tual; treasurer, Jens Smith, manager of the 
Pacific Mutual. Directors for two years to 
June, 1928, are: Byron C. Howes, agent of the 
Union Central; Emanuel E. Larson, agent of 
the United States Life; E. C. Platter, agent 
of the Massachusetts Mutual; Don P. Hayn, 
manager of the life department, Marsh & Mc- 
Lennan; Samuel Heifetz, manager of the Mu- 
tual Life of New York; A. E. Patterson, 
agency manager of the Equitable Life of New 
York. Directors for one year to June, 1927: 
Adolph Bame, manager of the Metropolitan 
Life, and Samuel T. Chase, general agent of 
the Connecticut Mutual. 


Pilot Life Convention 
Members of the Pilot Club of the Pilot Life 
Insurance Company, Greensboro, N. C., will 
hold their annual convention June 16, 17 and 18, 
at Spring Lake, N. J. J. W. Brawley is presi- 
dent of the 1926 Pilot Club. Features of the 
convention will be the general agents’ session 
on Wednesday, at which John Marshall Hol- 
combe of the Life Insurance Sales Research 
3ureau will speak; President McAlister’s ad- 
dress on Thursday, followed by a luncheon at 
which Strickland Gillian, well-known humorist, 
will entertain; and a farewell joint !uncheon 

on Friday of the life and fire men. 





Provident Savings Liquidation 

The final report on the liquidation of the 
Provident Saving Life Assurance Society of 
New York, begun in January, 1924, was filed 
June 4 with the Supreme Court of New York 
county. The expenses incurred by the New 
York State Department of Insurance were less 
than one-fourth of the income during the same 
period from assets of the company on deposit 
with the department. ° 


Reserve Loan Life Policy 

The Reserve Loan Life Insurance Company, 
of Indianapolis, is offering a juvenile policy, 
which may be written on the lives of children 
from one day old to five years old. The policy 
will be issued as an endowment at age 85, and 
is payable by twenty premiums. It provides a 
eraded death benefit through the 
similar to industrial insurance policies, although 
this benefit is considerably larger than that 
provided for in industrial policies. 


sixth year, 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES FOR 
LIFE UNDERWRITERS 
IN FIVE VOLUMES 


LIFE INSURANCE 


What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the “‘strength of the everlasting 
hills.” This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
— his cause with convincing force. Price 


How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It givesa 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 


The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 


One Hundred Ways of Canvassing For Life 
Insurance 

This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 
plans. Price $3.50. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





Write For Particulars 


An old-line, mutual life insurance 
Company with headquarters in the 
East needs a General Agent for 
PROVIDENCE, Rhode Island and 
surrounding territory where they 
are now not actively represented. 


The Company is strong financially, 
almost forty years old, and issues 
unusually attractive policy contracts. 
The man they want must be a good 
personal producer who can also or- 
ganize his territory. The agency 
contract is extremely liberal and 
Home Office co-operation excellent. 
Your communication will be treated 
as confidential. Address ‘‘ Long 
Island,’’ care of THE SPECTATOR. 

















Blame Yourself 


wy 


OR 


If this message doesn’t lead 
YOU to a larger Income! 


Take any ten average men who are 
struggling along with low pay. With- 
out prejudice, analyze each case. 
You will find in every instance each 
of them is solely to blame for his poor 
earning power. Every one of them 
has had a golden opportunity. They 
have either failed to recognize it, or, 
recognizing it, lacked the courage to 
follow it up. Now comes your chance. 


Opportunity is Ringing YOUR Doorbell 


Many National Life salesmen increased their income by 
50% last year. One salesman began writing business in 1918 
and for a period of 87 months has hung up an average monthly 
production of $46,219.00. You can do as well. 


The National Life has five popular low-cost policies which 
meet all forms of competition and make for larger incomes. 
Correspondence invited. 


AGENCY DEPARTMENT 


National Life Association 
Home Office: DES MOINES, IOWA 
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